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yers will soon read this Ad that sells YOU...it will pay to wear the official Pip 


Weheome the Man 
...who wears THIS PIN 


He can save you 


work, worry, money 


THIS EMBLEM is the official identification of 
the National Industrial Distributors’ Founda. 
tion...an organization formed by leading 
industrial distributors who seek to promote 
highest standards of service to Industry. Every 
member possesses recognized ability, and veri- 
fied facilities for rendering a complete service. 

The man who wears this Emblem represents 
a local member distributor. He warrants a wel- 
come. He places at your command facilities 
which he maintains as a“cooperative service’ 
for you and other users of industrial supplies 
and equipment... facilities which you ca 
share with other buyers to avoid work, worry 
and expense in purchasing and stocking the 
bulk of your plant requirements. 

He offers you the advantages of: 1. Exper 
buying service thatnarrows-down’” your work 
of selecting supplies. 2. Superior warehousin 
facilities that enable you to limit plant stocks, 
and reduce stock-carrying charges. 3. To-your 
door delivery that cuts down shipping and 
trucking expense. 4. One-source supply whic 
enables you to obtain many items with a singlet 
order. 5. An information service that give 
you latest unbiased product-and-price dati 
without bother or delay. 

While you may know this distributor, n0¥, 
and use his service to some extent, it will pay 
you to get-together with him and plan ways" 
make FULL use of his money-saving facilities 





NATIONAL INDUSTRIA 
CISTRIBUTORS’ FOUNDATIO 
of the I. S. R. B.; an activity of the National Supply plane 
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ities ‘,  — maintenance —the market for Link-Belt power 
wd transmission equipment constantly broadens. 
1 can To Mill Supply men this is an important 


- consideration—it means that as acceptance 











grows, more users standardize on Link-Belt, 
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using Link-Belt products comprise a line that you 


socks can depend on for better business, satisfied 
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g and users, and assured profits. 
a Send for Catalog No. 1500. Address Link- 


single 
p Belt Company, 2410 W. 18th St., Chicago, II. 


. dati 5934 


that the many new and radically improved 


, NO. 
ill pay 
rays 10 


LINK-BeLr 


POWER TRANSMISSION 


EQUIPMENT 





MILL SUPPLIES © FEBRUARY 1937 





LAY*SET 


PREFORMED 
SALES MOUNT 
CONSTANTLY 


Since the introduction of Lay-Set Preformed 
Wire Rope (1926) its acceptance has ex- 
tended to practically every industrial field. 
It has made new friends for Hazard and 
clinched the friendship of old customers. 
Its sales have mounted to a point where 
today Lay-Set Preformed is commanding 
a large percentage of our entire plant 
production. 

Lay-Set’s amazing acceptance didn't 
come about merely because the Hazard 
Company is 91 years old. There may be 
a little sentiment in business, but not 
that much! Lay-Set gained its universal 
acceptance and rapid sales increase 
purely on the point of superiority. 

Specify Lay-Set Preformed for your job. 
It will pay you to pay a little more for 
Lay-Set. 


HAZARD WIRE ROPE DIVISION 


ESTABLISHED 1846 


AMERICAN CHAIN & CABLE 
COMPANY, Inc. 
WILKES-BARRE, PENNSYLVANIA 


In Business for Your Safety 


Lay-Set Preformed handles more 
easily... 


It resists kinking... 
Is safer... 
Is easier to splice or socket. 


Resists rotating or twisting ir 
grooves... 


Spools perfectly on drums 
Resists fatigue better... 


Will not ‘explode’ when cut or 


broken... 


Has balanced strands... 
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Is free of all internal stress 


LASTS LONGER —GIVES GREATER 


W DOLLAR VALUE. 


—— WRITE NEAREST DISTRICT OFFICE — 


230 Park Avenue 
New York, N.Y 


630 Third St 
San Francisco, Cal 


400 W. Madison St 
Chicago, III 


2125 Blake St 
Denver, Col 
2nd & Diamond Sts 
Philade!phia, Pa 


2475 Porter St 


Los Angeles, Cal 


701 American Bank Bidg 
Pittsburgh, Pa 


522 N. 9th St 
Birmingham, Ala 


1213 Fair Bidg 
Ft. Worth, Tex 


2312 East ‘E'' St 
Tacoma, Wash 


——A FEW OF THE 137 AMERICAN CHAI 


AMERICAN CHAIN DIVISION 
(DOMINION CHAIN COMPANY, Ltd., in Canada) 
Weed Tire Chains © Welded and Weidiess 
Chain © Malleable Castings © Railroad 
Specialties 
ANDREW C. CAMPBELL DIVISION 
Abrasive Cutting Machines © Floformers 
Special Machinery © WNibbling Machines 
FORD CHAIN BLOCK DIVISION 
Chain Hoists © Trolleys 


HAZARD WIRE ROPE DIVISION 
Green Strand Wire Rope © ‘“‘Korodiess”’ 
Wire Rope © Preformed Spring-lay Wire 

Rope © Guard Rail Cable 
HIGHLAND IRON & STEEL DIVISION 
Wrought Iron Bars and Shapes 
MANLEY MANUFACTURING DIVISION 
Automotive Service Station Equipment 
OWEN SILENT SPRING COMPANY, Inc. 
Owen Cushion and Mattress Spring Centers 


PAGE STEEL AND WIRE DIVISION 
Page Fence * Wire and Rod Products 
Traffic Tape © Welding Wire 
READING-PRATT & CADY DIVISION 
Valves © Electric Steel Fittings 


READING STEEL CASTING DIVISION 
Electric Stee! Castings, Rough or Machined 


WRIGHT MANUFACTURING DIVISION 
Chain Hoists © Electric Hoists and Cranes 


LAY-SET (/feforreed WIRE ROPE 


i} ALL HAZARD WIRE ROPES MADE OF IMPROVED PLOW STEEL ARE IDENTIFIED BY THE GREEN STRAND 
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OF VAN DORN 
PORTABLE ELECTRIC 
SCREW DRIVERS 


With a Model for 
Every Screw Driving Operation 


Every hand screw driver you see used in assembly work is another 
opportunity to demonstrate and sell a Van Dorn Electric Screw 
Driver. Because the new Van Dorn Electric Screw Drivers will do 
the same work, in a small fraction of the time. The new line includes 
six models—designed and powered for all types of screw driving in 
wood and metal—from the tiny No. 3 Torsimeter, which drives the 
smallest screws—up to the No. 22 Portable Electric Screw Driver 
and Wrench (shown in illustration), which handles up to No. 
16 x 3!4" screws. These new Van Dorn Screw Drivers are six more 
reasons why Van Dorn Jobbers are getting a big share of the new 
tool business. Write for details. The Van Dorn Electric Tool Co., 
717 Joppa Road, Towson, Maryland. 


(Div. of The Black & Decker Mfg. Co.) 





FOR STEADY PROFITS 
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Dodge distributors are in a position to offer an excly. 
sive service to industry. Becausevof the broad coverage 
of transmission requirements offered by the Dodge 
line, the distributor is not limited in his recommenda. 
tions. He can sell his customer the right drive for 
every job. 

e 


The Dodge line is not only complete in the sense that 
it offers every appliance necessary for the mechanical 
transmission of power,—it offers babbitted, roller and 
ball bearings; iron, steel, wood and iron spider wood 
rim pulleys,—each product offering the best solution 
for each condition of service encountered in industrial 
plants. 
s 


The Dodge distributor can take full advantage of the 
present day demand of industry for drives that will cut 
costs, and meet new production demands. Leading 
authorities agree that savings of from 20% to 50% 
can be made by many plants. Dodge advertising and 
sales co-operation are helping the distributor realize 
the greatest possible return from his effort. 
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GO Saverio nen 


Industry is fully awake to the possibility of converting 
loss into profit through modernization of power drives. 
Industrial executives are giving serious consideration 
to the many ways provided to get the power to the 
work in an effort to find the best and least costly. 


Dodge distributors are able to offer valuable assistance 
to their industrial customers and prospects. They can 
not only offer a complete line of power drives but a 


complete and specialized engineering service. 


Dodge drives are assembled from modern, standardized 


parts which are made together to work together. This 
means a drive backed by one responsibility rather than 
one made up of parts supplied by several manufac- 
turers. The result is added satisfaction and security 
for the buyer. 

* 


Only Dodge distributors can offer this service. Only 


Dodge distributors have this opportunity to serve and 
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HE “Superector”, Williams’ new heavy- 
duty, reversible ratchet wrench, is a sensa- 
tion wherever demonstrated. Now, with 
three colorful, dynamic, well-illustrated 
mailing pieces, we are staging a private 
demonstration for every logical prospect 
in the land. Each mailing winds up by tell- 
ing them to “buy from your local mill sup- 
ply house.” Your cue is to tie-in . . . first, 
by having a ready stock of “Superector” 
Wrenches and Sockets . . . secondly, by 
sending in your own prospects’ names for 
inclusion in our national list. Immediate 
action is imperative! 


J. H. WILLIAMS & CO. 
75 Spring St., New York 


Headquarters for: Drop-Forged Wrenches 
(Carbon and Alloy), Detachable Socket 
Wrenches, “C” Clamps, Lathe Dogs, Tool 
Holders, Eye Bolts, Hoist Hooks, Thumb Nuts 
and Screws, Chain Pipe Tongs and Vises, etc. 
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A SCREW DRIVER THAT 
OBSOLETES ALL OTHERS 


Jobbers want electric tools that will give 
them an increasing volume in sales. The 
new Thor electric screw driver is a tool 
that will increase sales to a new high. De- 
veloped by Thor pioneering, this screw 
driver is proving to be a tool that is adapt- 
able to practically any screw driving job. 
Equipped with the famous Thor slip clutch 
action that allows any depth of driving 
range the operator desires and able to 
drive from a No. 4 to a No. 12 screw, this 
tool, in nine months, has become the 
world’s largest selling screw driver. 


It is possible now for jobbers to carry this 
screw driver into shops, demonstrate the 
practicability of electric screw driving and 
be met with a response that is genuine. 
Industry has accepted this screw driver. 
With industry's acceptance has come 
SALES! Jobbers are finding that demonstra- 
tions are leading, each day, into more in- 
quiries, more demands for specifications, 
and wider acknowledgment of a superior 
electric screw driver. Try its sales appeal. 
Watch your sales grow! 





INDEPENDENT PNEUMATIC TOOL CO., 600 W. JACKSON BLVD,, CHICAGO 


NEW YORK TOOL MAKERS SINCE 1893 SAN FRANCISCO 
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@ Any plant in which the “setting’’ 
or moving of heavy units is a produc- 


tion operation, is a prospect for one or 
more Ford Triblocs. Powerful, fast in 
operation, and requiring a minimum 
of effort, the Ford Tribloc has been 
long accepted as a real production 
tool. 


The Tribloc has the plus quality to 
stand up under hard service—certi- 
fied malleable castings; drop forgings 
of the highest grade; ACCO high 
carbon, heat treated steel chain with 
extremely high elastic limits and ten- 
sile strength. All this for an excep- 
tionally low price gives the Ford Tri- 
bloc salability that mill supply sales- 
men will find to their liking. 

We will be glad to send you the in- 
formation necessary to enable you to 
talk these hoists to your prospects. 


FORD CHAIN BLOCK DIVISION 


AMERICAN CHAIN & CABLE COMPANY, Inc. 


PHILADELPHIA, PENNSYLVANIA 


Gu Teusinese 
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A FEW OF THE 137 
AMERICAN CHAIN & CABLE 
INDUSTRIAL PRODUCTS 


AMERICAN CHAIN DIVISION 
(DOMINION CHAIN COMPANY, Ltd., in Canada) 
Weed Tire Chains ¢ Welded and Weldiess 
Chain © Malleable Castings © Railroad 
Specialties 
AMERICAN CABLE DIVISION 
Tru-Lay Preformed Wire Rope ® Tru-Loc Proc- 
essed Fittings © Crescent Brand Wire Rope 
Tru-Stop Brakes 
ANDREW C. CAMPBELL DIVISION 
Abrasive Cutting Machines ¢ Floformers 
Special Machinery * Nibbling Machines 
FORD CHAIN BLOCK DIVISION 
Chain Hoists ¢ Trolleys 
HAZARD WIRE ROPE DIVISION 
Green Strand Wire Rope © ‘“Korodiess” 


Wire Rope © Preformed Spring-Lay Wire — 


Rope © Guard Rail Cable 
HIGHLAND IRON & STEEL DIVISION 
Wrought Iron Bars and Shapes 
MANLEY MANUFACTURING DIVISION 
Automotive Service Station Equipment 
OWEN SILENT SPRING COMPANY, inc. 
Owen Cushion and Mattress Spring Centers 
PAGE STEEL AND WIRE DIVISION 
Page Fence © Wire and Rod Products 
Traffic Tape © Welding Wire 
READING-PRATT & CADY DIVISION 
Valves © Electric Steel Fittings 
READING STEEL CASTING DIVISION 
Electric Stee! Castings, Rough or Machined 
WRIGHT MANUFACTURING DIVISION 
Chain Hoists ® Electric Hoists and Cranes 
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ALEMITE—A Division of Stewart-Warner Corp'n. Dept. B 
1886 Diversey Parkway, Chicago, Illinois 

Please send FREE reprints of Alemite February advertise- 
ments to help my selling. 


Name 


Address 


City 





@ “Feel that muscle!” It’s hard— it bulges — it’s 
useful — but how about the ability to apply it? That’s 
what counts at Republic. e From die-making to finishing 
and packing—in every Upson department—you'll find 
brawny men who are brainy men. Men with years of 
experience in converting steel into headed and threaded 


products— trained men who know the little things that 


\\\MVAAAAY 


make perfection — keen-eyed men who double-check every 
step of production. e The result: to Republic—a reputation 
for uniformly high Upson quality bolts, nuts, rivets and 
special headed and threaded items... to your customers — 
ease of assembly, better service and longer life of product 


or structure .. . to you— increased sales. 


Bepcbic Sea 


 oepotalon 


GENERAL OFFICES ... CLEVELAND, OHIO 











When writing Republic Steel Corp. for further information please address Department MS. 
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The Industrial Supply Research Bureau has 
started to advertise the value of the distrib- 
utor'’s service to industry! Advertisements, 
the first of a regular campaign, will reach 
more than 160,000 industrial executives, 
operating officials and purchasing agents 
this month. 

Thus, the industrial supply trade makes its 
first bid for national recognition, for a “big 
league” job. 

The advertisements to industry are much 
like the newspaper stories of the amazing 
exploits of a promising minor leaguer. 
Naturally, the more stories that appear, the 
more major league scouts will turn up to 
investigate. 

From the moment the first scout appears 
to the day he is accepted as a regular, the 
rookie is under constant observation. He is 
expected to ‘deliver’ every time he comes 
to bat. The newspaper stories will help to 
get him his trial but he must live up to them 
every minute if he hopes to succeed. 

The industry, through the ISRB, has had 
its first publicity. Though reaching 160,000 


buyers, it is still in the “home-town” news- 


PAL 
SUPPLIES 


FEBRUARY, 1937 


JAMES A. CHANNON 
Editor 


THERE PITCHIN'’ 


paper class. It will stay in this class if the 
Research Bureau campaign continues to be 
supported by a mere handful of distributors 
and manufacturers. 

Small as it is, however, the scouts are 
going to begin to prick up their ears. The 
supply business, like the rookie, is under ob- 
servation from now on. Every unit of the 
trade, every salesman of those units, must 
“hit’” every time at bat. The publicity says 
that you are a stock-keeping wonder, a de- 
livery star, and a sales ‘“‘clouter.”” The 
penalty for failure to live up to this advance 
notice is oblivion for a doubly long period. 

The trade, like any good ball player, is 
“cocky” about the service it can render to 
industry. It needs more publicity releases 
in order to attract more industrial ‘‘scouts.” 
This can be secured in one manner only— 
immediate contributions from those distrib- 
utors and manufacturers who are not now 
participating. 

Let's help the press agents with funds and 
play “heads up” ball every day so that the 
industrial buying “‘scouts’’ will not brand the 
publicity as a “home town buildup.” 
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THE REPUBLIC 5-POINT POLICy 


® A line of rubber items sufficiently complete to permit ef. 
fectively supplying the requirements of the trade solicited, 
* A quality of product uniformly good and capable of de. 
livering service results that should reasonably be expected. 


% A price basis inducing and making possible aggres- 
sive competition with reasonable profit return. 


%& Freedom from competition from his source of supply, 
either direct or indirect, among the trade covered by his 
day to day solicitations. 


* Selling helps of reasonable amounts so that his sales 
force may be given the advantage of specialized train. 





EPUBLIC works hand in glove with distributors 

In our cooperative contacts with their trade, 

we do not solicit direct orders. We make it our 

business always to emphasize the advantages of 

buying from distributors and to promote the larg- 
est use of their service. 

This company seeks new outlets on the basis 

of a long record of helpful cooperation with dis- 


REPUBLI 


Manufacturers of HOSE 
BELTING @® PACKING 
MOLDED PRODUCTS 





ing and a knowledge of the product sold. 


tributors in all sections. Our many high grade 
lines of mechanical rubber products are backed 
up by active sales assistance and a forceful ad- 
vertising program, offering big, profitable oppor- 
tunities for you. 

If you join with Republic you will have engag- 
ed the facilities of a leading national organiza- 
tion to advance your business. 


C (RUBBER 
onpany- 


YOUNGSTOWN - OHIO 


LEADERSHIP IN POLICY. PRODUCT AND PERFORMANCE 
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“You can’t begin to sell them too young,” 


standing salesmen. 
of case after case 


was made purchasing 
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say out- 


Any old timer will tell you 
where the overlooked clerk 
agent right under his nose. 


He’ll also tell you of orders he has walked off 
with because he was friendly with a seemingly 


lowly foreman. 


In the supply business, 


where 


a salesman’s welfare depends so much on his 
being given a chance to figure on jobs or to per- 
form an unusual service, it pays to cultivate care- 
fully not only the minor officials in every plant 
but to keep a weather eye on all up-and-coming 
youngsters who may be moved into an executive 


job at a moment’s notice. 


The salesman who was 


considerate of them in their apprentice days will 
be remembered kindly when they wield the order 


blanks. 





Patman 


Mr. Patman (Rep., Texas) is on 
the loose again. Right in the teeth 
of an F. T. C. complaint against 
Biddle Purchasing, which may kick 
back at some wholesalers and dis- 
tributors (the people he hoped to 
help), Mr. Patman plans to propose 
two new bills. The first is aimed at 
private brands and the second will 
amend the Trademark Law so as to 
permit a manufacturer, on payment 
of a $25.00 fee, to file at the Patent 
Office schedule of minimum prices 
on any trademarked product. Sales 
below the minimum would be con- 
sidered a violation of the trade- 
mark. We are also promised a bill 
(S-100 and H.R. 1161), sponsored 





by Senator Tydings and Congress- 
man Miller to authorize contracts 
for maintenance of resale prices on 
trade-marked or branded merchan- 
dise. Looks like a busy year on 
the Washington front. 


Flood 


The sympathy of the entire trade 
is extended to the distributors and 
others who have been the victims 
of one of the country’s worst floods. 
While complete stories have not as 
yet come in, we are sure that the 
emergency found distributors la- 
boring to furnish supplies and 
equipment to ward off disaster. 
Distributors, moreover will play a 
major part in the reconstruction 
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era to follow. 
their manufacturer sources is ur- 
gently needed. 


The cooperation of 


Speedy Shipments 

The customers of a Philadelphia 
distributor are often amazed to 
find goods ordered the evening be- 
fore by mail on the receiving plat- 
form at ten the next morning. It 
works like this: The superintend- 
ent gets in at 7:30 A. M. All mail 
is delivered to him. He opens all 
correspondence from customers, 
fills any orders and loads them on 
a truck leaving at 8:30. Of course, 
the system takes a hustler but, Oh, 
what that guy is worth! 


Ambition 


Speaking of hustlers, we ran into 
a gentleman the other day who re- 
cently set himself up in business 
supplying a certain class of trade. 
Now this has happened before, of 
course, but one condition struck us 
as a little unusual. This man, it 
seems, has been cheating the Grim 
Reaper for slightly more than 84 
years. Intrigued, we asked him 
why he left his snug berth in an 
established supply house to venture 
forth for himself. His answer 
(brace yourselves, you younguns) 
was, “Well, I didn’t feel that I had 
a sufficient opportunity for ad- 
vancement there.” 


New Horizons 


The forty-first annual conven- 
tion of the National Association of 
Manufacturers was characterized 
by a new liberalism, a new social 
awareness. Government, no matter 
how social-minded, could have no 
fault to find with the forthright 
promises of this convention. 
Though it yielded no point relative 
to the value of the American sys- 
tem of individual enterprise, this 
group did recognize new social 
problems, the rights of labor to 
shorter hours and better wages: It 
applauded the speeches of Colby 
Chester and Lewis H. Brown, both 
understanding of current problems. 
It promised, by formal resolutions, 
full cooperation under the Social 
Security Act, though expressing 
doubt that its present form is 
workable. The convention was 
aptly labeled, “New Horizons.” It 
lived up to its name. 
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I1—The Ohio rages into Cincinnati. Most 
distributors are located in area this side 
of tall buildings (center). 


2—Unverified reports label this boatman a 
Louisville supply man making a call. Yeo- 
man service in the emergency earned dis- 
tributors the city's thanks. 


3—There is nothing more deadly than a 
blank brick wall. M. |. Wilcox, Toledo, 
turns dead space to live selling medium 
with this sign. 


4—Fifteen hundred interested industrialists 
visited the H. N. Crowder exhibit in Allen- 
town, Pa., January 21, 22, 23. 


5—Andy Diehm and George Borst, Frank- 
lin Hardware, New York, exude Christmas 


cheer at pre-holiday gathering of Gotham 
supply men and “peddlers.” 


6—Ralph Conder, Boston Woven Hose 
a. m., can't decide whether to raise or 
“fold.” Without knowledge of the identity 
of the other “gamboleers" we can't help 
much. 


7—The "most informative" exhibit at the 
Chicago Purchasing Agents show. "Hank" 
Watson is Alexander's Windy City Man- 
ager. 


8—S. Horace Disston, erstwhile Olympic 
star (field hockey, 1936) lays the corner 
stone for Disston's new roll turning shop at 
Tacony, Philadelphia. Horace is a vice- 
president officially. 
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Hardware Men to Meet 
in New Orleans, April 19 


The American Hardware Manu- 
facturers Association and_ the 
Southern Hardware Jobbers Associ- 
ation will convene jointly in New 
Orleans during the week of April 
18, starting Monday night, April 19, 
and adjourning Thursday, April 
92, Headquarters of both associ- 
ations will be at the Hotel Roose- 
velt. Winter excursion rates are 
available to members on a number 
of railroads. 


Smith-Courtney Opens 
Office in Hickory, N. C. 


A new branch office at Hickory, 
N. C., has just been established by 
Smith-Courtney Co., Richmond, Va., 
and placed in charge of W. H. 
Parks. The company has also 
added D. D. Darrak, Ronx Setzer, 
and J. E. Pugh to the staff, and 
taken on distribution of Diamond 
Chain products, Bonney tools, Wel- 
dolets and Threadolets. These 
changes were announced at the an- 
nual sales meeting in Richmond, 
Dec. 28 to 30. 


Crowder Industrial Show 
Draws Crowd of 1500 


Commemorating its 25 years in 
the industrial supply business, the 
H. N. Crowder Jr. Co., distributor 
in Allentown, Pa., staged an Indus- 
trial Show on January 21, 22 and 
23, exhibiting with the flavor of the 
Power Show, all its products and 
services for industrial Allentown. 

By mailing out 2,500 tastefully 
designed, silver colored invitations, 
each with admission tickets, to a 
selected list of customers and pros- 
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Unprecedented floods swamp dis- 


tributors along Ohio and Missis- 
sippi Rivers. Unusual service un- 
der difficulties brings thanks of 
stricken industries. 


ISRB starts advertising in Febru- 
ary issues. Copy extolling the ser- 
vices distributors render to indus- 
try scheduled to reach more than 
150,000 industrial executives and 
buyers each month. 


Buhl Sons, Detroit, will hold indus 
trial show February 25, 1926 and 
27. Bill Bridges expects more ex- 
hibits, larger turnout than last 
year. 


Heavy sales of industrial supplies 
in December closed 1936 with a 
bang. Sales Indicator jumps from 
102.1 to 104.2. 


New York hardware and supply 
men, manufacturers and distribu- 
tors, have organized the Hard- 
ware Trade Association of New 
York. Aims—purely social. Dues 
—fifteen dollars with a fine of one 
dollar for talking business. 


National Supply and Machinery 
Distributors’ Association has been 
burning the wires urging consi- 
deration of distributor's increased 
costs by manufacturers who are 
raising prices. Results very en- 
couraging. 


Alvin Smith, returning from ‘grand 
tour’ of sixteen Southern Cities, 
quotes the feeling of all members 
that Social Security in some form 
is here to stay and urges ade- 
quate records. 


Social Security dilemma — New 
York Distributor offered employee 
pay with tax deducted. Employee 
demanded 35 bucks or nothing. 
Says he didn't vote for Social 
Security. This new kind of sit- 
down strike not close to settle- 
ment at press time. 


Charles B. Veit was appointed 
sales manager, Wright Mfg. Divi- 
sion (hoists), American Chain and 
Cable Co., Inc., February |. S. J. 
Woodworth takes his place as 
New York district manager. 





pects, the company attracted a total 
of 1,500 people during the three 
days of the exhibit. Of these, 80 
per cent were users of industrial 
supplies, according to Charles 
Crowder, vice-president. 
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The occasion had a double sig- 
nificance for the two Crowder 
brothers, President Harry and 
Vice-President Charles, who have 
piloted the organization through 

(News continued on page 46) 
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A FASCINATING picture to me 
is this fleet of 700 “Trac-dozer” 
units of the Forestry Service. This 
is but one of similar accumulations 
of heavy earth-moving machinery 
in all parts of the country, not only 
in Forestry Service work, but in 
highway work, and in the construc- 
tion of major power and irrigation 
projects. The number of bearings 
in this one collection of machines 
is beyond the power of the imagi- 
nation to grasp. Similarly, in any 


WW h th machine shop or factory, in any 
_ ° ° ° ° 

e ave em; industrial undertaking where shafts 
turn, there are bearings as num- 


Come and get them’ sims" ren 


This wide potential market was 
one of the factors in making our 





. decision to specialize in this line of 
by Cliff M. Rogers industrial products. The specialty 
edie the Mad distributor or the general indus- 
Seattle. Washinator trial distributor who goes into this 


line need not say to himself: “If 
I can get the bulk of this busi- 
ness in my territory I can make a 
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ae Seven hundred Cletrac ''Trac-dozer' units for the Forest Service. The number 
sansenehenes : of phosphor bronze bearings here would make any distributor's mouth water 


ssthabessdiaead 





and arouse the selling instinct. 


and new business. By new business 
is meant that represented by the 
use of the product in the manufac- 
ture of new machines and appli- 


ances, 


Replacement Business 


No factor in securing replace- 
ment business in phosphor bronze 
bearings has such great weight as 
carrying a stock so complete in 
sizes and quantities as to meet the 
ordinary standard requirements. 
“We have them; come and get 
them” is a seven-word selling ar- 
gument that will stand up almost 
any time anywhere that there is 
important machinery that may be 
put out of business temporarily 
due to bearing trouble. 

Specializing as we do in phosphor 
bronze bearings and bushings, our 
stock at present comprises 442 sizes 
of an analysis of 83% copper, 7% 
lead, 7% tin and 38% zinc. The 
phosphorus in them is only a trace, 
of course. This is the analysis 
adopted after years of careful re- 
search on the part of 90% of the 
machine tool builders as the best 
general formula. This stock is 


noised around. It was so in our 
case even though started at the low 
tide of the depression. 

In the case of a great many ot 
the replacement prospects, the pro- 
cedure of turning out their own 
bearings and bushings from bar 
stock was and still is followed. Man 
to man salesmanship is called for 
in such instances. Fortunately no 
great technical knowledge is called 
for on the part of the salesman. 
The proposition is one of common 
sense, dollars and cents. The com- 
parison between the methods that 
have been used for years and what 
is really the modern and sensible 
method is this: 

If you are an industrial plant 
operator and have ‘been making 
your own bearings by this oldest 
of methods, you have had first to 
buy a lathe, perhaps to be used for 
little else. Then you buy bar stock 
and make the bearings out of the 
bar. Immediately you are up 
against: (a) Machine tool time; 





me go of it.” In going ahead on such J : 
er” a supposition, he is either lacking more diversified than most general 
his in imagination or is possessed of distributors carry, but even at that 
ons undue confidence. it is not enough. The orders must 
ery Another factor in arriving at a be watched carefully and new sizes 
nly decision was the fact that in selling added as the demand warrants. 
in a line of phosphor bronze bear- “ —_ — ” and we 
"uc- ings and bushings, the distributor sizes early in 1937, just to keep 
ion com eller 6 ciation te Gn of the abreast in the territory we serve. 
— most irritating of all problems to Having put in a comprehensive 
nes the mechanic, foreman or superin- stock, one of the first things we 
agl- tendent in charge of machinery — did, naturally, was to circularize 
any the problem of frequent  replace- the replacement business prospects 
any ment of moving parts. Given a to let them know that a finished 
afts wide field of application and a set bearing service was available. This 
a of “problems” that your product alone soon began to bring in in- , Pept | 
bia will solve, the stage is set for going quiries and orders from those who ms cag — president, Industria 
places in a sales sense. were already convinced of the ad- 
was vantages of finished bearings as 
our — against those turned up from bar 
e of Two Broad Divisions bronze, (b) Payroll time; (c) Overhead; 
alty The market is divided into two But nobody is going to be deluged (d) Waste of metal in turning. 
dus- broad divisions. They embody not with that kind of orders at the The better and more accurate the 
this only two classes of customers, but start. It is mentioned simply be- job, the greater the cost. 
“If the sales procedure is somewhat cause it is a class of business that Contrast this with buying the 
jusi- different in each case. These di- is bound to develop steadily as the finished bearings ready to be put 
ce a 





visions are replacement business 


accessibility of the stock gets 
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in at once. They are already ma- 
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chined to commercial tolerances. 
In the case of those under three 
inches in diameter these are: O. 
D., plus .002 in. to .003 in.; I.D., 
plus or minus .001. In those three 
inches or over in diameter they 
are; O.D., plus .003 to .005 in.; 
I.D., plus or minus .0015 in. In all 
cases, the lengths are cut to a tol- 
erance of plus or minus .005 in. 

While the product you are selling 
is in one sense nothing but a 
cylinder of metal, nevertheless, it 
is a beautiful piece of “merchan- 
dise” that can readily be sampled 
and about which much may be said 
in the way of a sales talk. All are 
broached on inside diameters and 
ground on outside diameters to the 
above tolerances. The surfaces are 
mirror-like in finish. It can truth- 
fully be said of them that they will 
give the user better performance 
and longer life in most conditions 
of service. This is assured because 
the materials are scientifically de- 
termined alloys produced under 
automatic pyrometric control of 
heats with skillful workmanship un- 
der the most rigid inspection. Fac- 
tory production with precision 


20 


Bushings all the way from '/2 in. to 2 in. 
|. D. are used in these small motor repair 
shops. "What do you think of it?” says 
Bill Truesdell. "Broached inside to plus 
or minus one-thousandth, long-wearing 
interchangeable.” Even the bench 
worker is all ears. 


Pausing a moment with the chief engi- 
neer of a heavy equipment manufac- 





turer before a double drum hoist. The 
control bearings and secondary bearing: 
are of phosphor bronze—seven in all, 
from 3!/4 in. to 43/16 in. |. D. 


There are specialties within the bearing 
line itself, or closely connected with it. 
Note this bulldozer control valve for hy- 
draulic operation. Truesdell is giving a 
little talk on it to the mechanic. He 
overlooks no bets in his sales contacts. 
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equipment insures greater uniform- 
ity of the product. It is not diffi- 
cult to make these points clear to 
the average user. 

This replacement business may 
be sought in almost every class of 
industrial establishment. In our 
territory, the most likely users in 
considerable quantities are in the 
following fields of operation: 
Machine tools machinery 
Electric motors Coal mines 
Logging Equipm’t Fruit graders and 
Conveyors washers 
Cement plants Fans and blowers 
Lumber carriers Hoisting equipm’t 
Tackle blocks Saw mill machin’y 
Canning machin’y Dock trailers and 
Wood working equipment 


Add to these the before-men- 
tioned contractors on large con- 
struction projects and the highway, 
forestry and other departments, 


and it will be readily seen that 
there is no lack of prospects. 

As a rule, it is the shop superin- 
tendent and master mechanic who 
are the principal points of contact 
in selling. However, there is suf- 
ficient saving in the “down-time” 
of important machinery to warrant 
the attention of even the highest 
officials in the company. A case in 
point is that of a state highway 
equipment engineer, who was made 
the first point of contact. He was 
interested in every part of the 
story, though he was not the man 
to actually determine orders. What 
he did was to explain that there 
were six separate divisions head- 
quarters in the department respons- 
ible for the up-keep of equipment, 
and located in different places in 
the state. Each was under the 

(Continued on page 114) 
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= Emark Bat- 


tery division of Thomas A, Edison, 
Inc., Newark, N. J., operates a plant 
that was laid out less than ten years 
ago. From an engineering stand- 
point the whole setup is ideal. No 
waste space, no waste motion, every 
facility for good housekeeping, and 
the most careful management to see 
that housekeeping is good. Yet the 
whole nature of production proc- 
esses in such plants is destructive 
to equipment and Emark buys sup- 


Structural Steel for the platform 
legs, a hard job for the floors, 
plenty of cables, connections. 





a Battery Manufacturer ? 


by Edwin Laird Cady 


plies both for maintenance and for 
the continual fight to reduce the 
needs for maintenance. 

Electrical Distribution Room- 
Emark uses electric power and 
how! They need it to run their 
motors, charge batteries, and for 
various processes. In most plants 
power is merely a means to an end, 
but a battery maker buys it as a 
raw material and ships it out in 
his product. The next time some 
wise cracking farmer pulls that gag 


about picking currents off the elec- 
tric wires, tell him that Emark not 
only picks currents but ships them 
to market in boxes, 

The charging needs direct cur- 
rent. Therefore they buy the Pub- 
lic Service Alternating Current, 
which comes in at 450 volts, and 
they run it through converters. For 
the converters they need commuta- 
tor stones, abrasive paper and other 
usual service supplies. 

One distribution setup alone has 
at least 150 panels, and each panel 
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has at least three fuses on it. All 
through the plant are dozens of 
starting boxes, relays, electric sig- 
nals, lights, and other electrical de- 
A good part of them are ex- 


posed to severe service. 


vices. 


A glance at the electrician’s 
bench showed a kit of tools, rolls 
of tape, a box of brass bolts, spare 
fuses, spare meters, spare brushes, 
a box of soap for his personal use, 
some work gloves, and lots of other 
things. Remember, this was only 
a glance, not an inventory. 


Cleanest Workmen in Newark— 
Most of the Emark employees are 
required to take 
night before they go home. 
hang 


showers every 
They 
their work clothes in one 
room, pass through the shower 
room, and then take their street 
clothes out of steel lockers. The 
company supplies the work clothes, 
towels and the special cleaner that 
is used, and those things join the 
necessary valves, traps and other 
shower room supplies in the orders 
the supply houses fill. 


Mixing Department—The chemi- 
cals with which batteries are filled 


must be measured and mixed with 


22 








Nails, strapping, ham- 
mers, stencils, marking 
paint and supplies. 




















Rivets, pipe and con- 
nections, valves, rubber 
hose, bolts, cold rolled 
bars, gaskets, packing, 
starting box and paint 
were used on this spe- 
cial machine. 





extreme care including care for 
the workmen who mix them. Every- 
where in the mixing room are 
safety tread cat walks and plat- 
forms of the expanded metal types 
that not only stop slipping, but also 
tend to scrape the soles of the shoes 
and keep them clean. For occa- 
sional expansions and additions of 
facilities, such safety treads may 
be supplied by distributors. 
Guards, signals, signal lights, 
and other safety devices are every- 
where. Some signal lights are red 
bulbs, others are “jeweled” reflec- 
tors. When the weigh lorry to the 
mixing machines is to be shifted, 
the operator pushes the necessary 
button, and the signal system 
shows where the lorry is, where it 
will travel and where it will stop. 
This department is served by 


& 


MILL SUPPLIES @ FEBRUARY 1937 











barrel conveyor and by various heli- 
coid and other conveyors, all of 
which wear out parts from time to 


time. Lots of rubber hose is needed 
for handling water around the cool- 
ing jackets of the machines and 
other uses. Pieces of sheet lead 
are in demand for tank lining. Lead 
pipe leads to lead-lined valves, then 
more lead pipe bent to the neces- 
sary curves, meets the lead-lined 
steel pipe used for the longer runs. 

On the mixing machines, pack- 
ings are used to protect the bear- 
ings against dust, and felt gaskets 
provide dust-tight seals. Rubber 
hose leads water from one part to 
another. Thermometers are being 
mounted on these machines now, 
and this means instrument orders 
and fitting orders to be followed 
later by replacements. 














The weighing lorry has a canvas 
boot which needs replacing from 
time to time. Mixing machines re- 
verse, and this means electrical con- 
trols with stop button parts re- 
placements. There is a monorail 
system with travelling hoist, all 
electric. There are many automatic 
controls, which means orders for 
fuses, points, relay parts, and other 
things which make up electrical 
maintenance. 

A blower has a flat belt drive. 
There are heating lines as well as 
cooling lines. Thus there is a call 
for plenty of valves, traps and gen- 
eral pipe supplies. Where chemi- 
cals like these are handled, . close 
control is mandatory. 


Down the Production Line—The 
battery cases come in on a chain 














driven conveyor. Every one is given 
a 30,000-volt test to make sure par- 
titions do not leak. Occasional 
heater coil replacements are needed 
for the magnetic switches. Con- 
veyors, too, need parts. 

The conveyors are arranged with 
switches, and there are electrical 
outlet boxes with individual outlets 
in accordance with the conveyor ar- 
rangements. teceptacles, cords, 
cord ends and caps, are all getting 
wear, as are the motors. 

Some of the fire extinguishers 
are of the CO, types that handle 
chemical and electrical fires, others 
of the conventional soda acid kinds. 
Fire hose is in evidence, too. Most 
fire fighting apparatus requires 
periodical inspection and _ replace- 
ment. Some of the work is so hot 
an occasional sprinkler head goes. 


Connectors, cables, 
switch parts, and plenty 
of fuses. 


Safety cans, wire mesh 
baskets, wiping rags, 
conduit, sheet metal for 
ducts, window glass, 
lighting-fixtures, lamps. 
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We entered the die casting rooms 
as they had just turned their im- 
mersion heaters into the radiant 
tube gas fired types. Some replace- 
ments of these are made out of 
tubing. Low temperature solder is 
used to make fuses for flash back 
protection in their gas carburetion 
lines. Pyrometer supplies, and va- 
rious electric motor and control 
parts are needed. Drives are of 
the V-belt type. Spray gun equip- 
ments, similar to that used for or- 
dinary painting, are used for spray- 
ing the molds. With such constant 
use, and so much hot metal around, 
the rubber hoses from the tanks to 
the guns are exposed to damage. 
Copper tubing and fittings, rubber 
hose and flexible metal hose are 
used on the cooling water lines. 
Steel cables operate the heater 
doors. Blow torches, both of the 
city gas and the acetylene types, 
are used for incidental heating of 
molds and other machine parts. 
There are rubber tubes on these 
torches, too. 

Steel tubing is used for handling 
molten metal. There are chain con- 
veyors with their sprockets, guides, 


(Continued on page 104) 
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by E. J. McOsker 


Ax EFFECTIVE combination 
of well planned and carefully 
maintained sales records and _ bo- 
nuses based on sales is bearing ex- 
cellent fruit for the R. C. Neal 
Company and the employees of this 
progressive Buffalo mill 
house, 


supply 


The sales records are designed 
toward three ends: (1) Maximum 
sales of leading lines; (2) maxi- 
mum sales to individual customers, 
and (3) maximum sales of leading 
lines to individual customers. 

Leading lines are, of course, 
quality lines with good profit mar- 
gins and wide and fertile markets. 
Hence, it is naturally to the firm’s 
definite advantage to have its sales- 
men push them. So accurate rec- 
ords are maintained on the sale of 
these lines. First, the sales volume 
on each of the lines during the 
preceding year is determined (and 
entered on the card) and a sales 
quota established on the line for 
the current year. Then the sales 
on this line during the current 
year are entered monthly, together 
with the cumulative total at the 
end of each month. When and if 
the quota is attained all sales made 
thereafter are entered on the rec- 
ord card in a different colored ink. 


24 





R. C. NEAL 


Everyone in the R. C. Neal 
organization has a personal 
interest in the firm's success 
—Salesmen keep their own 
records, and there are gen- 
erous bonuses for all to 


shoot at. 
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A monthly record is kept of sales 
to individual accounts by lines. This 
record is checked constantly with 
similar records for the preceding 
year. The reason for checking sales 
to customers by lines (as well as 
by total sales, which is also done) 
is that it has often been found that, 
while an account will remain con- 
sistent or even show an increase 
in total volume, analysis will prove 
that the balance has been main- 
tained or increase effected through 
sales of new items or an increase 
in an old line, but that during this 
time another important line (or 
lines) has suffered. 

Under the Neal plan, it is easy 
to detect a falling off in sales of 
any line to a customer almost as 
soon as it begins, and an immedi- 
ate check-up is made to find the 
reason. If more frequent calls or 
more intensive sales effort is needed, 
the remedy is applied. Sometimes 
the more extreme measure is taken 
of putting a different salesman on 
the account under the belief that 
a new personality may bring the 
business from such an account back 
to the point where it should be. 


Salesmen Keep Own Records 


The records of sales of leading 
lines to individual customers are 
kept by the salesmen themselves 
on forms provided by the company. 
Each salesman is sent a copy of 
every invoice going to customers 
in his territory and these invoices 
provide him with the information 
necessary for entries in his record. 
The salesmen’s records are turned 
in at the end of each month, and 
company sales executives check them 
carefully and go through with any 
follow-up they believe advisable to 
insure increased sales of leading 
lines to individual customers. 

At one time the records which 
the salesmen now accumulate were 
given them by the bookkeeping de- 
partment, but it was determined 
after investigation that such rec- 
ords when not kept by the men 
themselves meant little to them. 
There was some discussion then as 
to whether the accumulation of 
records by salesmen was the proper 
procedure. The plan was installed, 
however, and today the salesmen, 
themselves, are heartily in favor of 
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making their own records, since, 
by so doing, they obtain much valu- 
able information which was missed 
when the records were kept for 
them by the bookkeeping depart- 
ment. 

There is no question in the minds 
of executives of the R. C. Neal 
Company, including Ray C. Neal, 
president, and F. J. Zierk, office 
manager, who is responsible for 
maintenance of the sales records, 
that these records are well worth 
every minute of time and every 
ounce of effort that have been put 
into them. They are the heart of 
the program of planned selling that 
the Neal Company is following so 
successfully. And Mr. Neal states 
that, with an efficient setup, tabu- 
lation of these records is not an 
expensive item. In fact, the cost 
of accumulating and maintaining 
them is very small in proportion to 
their sales value. 

But records and sales direction 
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alone will not gain the ends sought. 
There must be personal incentives 
to draw the best that is in the indi- 
viduals comprising the organiza- 
tion. And Neal provides these in- 
centives through a system of bo- 
nuses which reward practically 
every worker in the establishment 
no matter how lowly his task. 

Almost every bonus opportunity 
open to the salesmen is based on 
increases in sales over those of the 
preceding year and over established 
quotas. 

For instance, bonuses are paid 


R. C. Neal Company employs the upper 
of these two forms for recording total 
monthly sales to individual customers. 
Note that sales made on lines which are 
to be billed by Neal are segregated 
from those which are to be billed di- 
rectly by the manufacturer. 


The lower form shows records kept by 
Neal salesmen of monthly sales to indi- 
vidual customers by lines. In the first 
column at the left are recorded total 
sales by lines during the preceding year. 


for increases in sales during the 
current year over the preceding 
year and over established quotas 
on leading or “special attention” 
lines. 

Bonuses are paid for total in- 
creases in sales over correspond- 
ing periods in the preceding year, 
for three months’, six months’ and 
nine months’ periods. 

A bonus is paid each salesman 
who secures a new account or one 
not sold during the preceding year 
and sells supplies, equipment or 
tools to that account during 75 per 
cent of the months of the current 
year. 

The profit angle is not forgotten 
when it comes to bonuses. A quota 
is set for every salesman on total 
profits from his sales over and 
above his personal selling expenses. 
On all profits over his quota, the 
salesman is paid a bonus. 

Practically every other worker in 

(Continued on page 104) 
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oo industrial distributor is 
probably more aggressive in the 
search for business through direct 
solicitation of prospects than many 
merchants in other lines, but in 
some respects the average distribu- 
tor of mill supplies fails to take 
advantage of avenues of business 
open to him and fairly well marked. 

From past experience as a mill 
supply and hardware merchant I 
am now, as a public purchasing 
agent, more convinced than ever 
that many supply men are woefully 
weak in their efforts to encourage 
or solicit business from govern- 
mental units, federal, state or mu- 


by Joseph L. Ernst 


hasing Agent 
ard of Education 


hester, N. Y. 


ome] 


PThe viewpoints of both buyer 
and seller stand back of Mr. Ernst 
who pictures here the vast possi 
bilities for supply sales in educa- 
tional institutions. His 15 years 
in the mill supply firm of Louis 
Ernst & Sons, Rochester, N. Y., and 
his present position as Purchasing 
Agent for the Rochester Board of 
Education set him up as a quali- 
fied authority on this important 
merchandising subject. 
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nicipal, and from educational in- 
stitutions, public and private. 

This lack of aggressiveness on 
the part of many distributors, and 
their salesmen may be due to sev- 
eral causes—a dearth of knowledge 
as to how public buying is con- 
ducted, the notion that it is sur- 
rounded with a great deal of un- 
necessary red tape, and failure to 
realize the large volume of supplies 
used by such agencies. 

Buying for public groups may be 
roughly divided into two major 
classifications called here for the 
purpose of differentiating into 
“formal” and “informal.” Formal 
regulations usually insist that 
prospective unit purchases of more 
than a certain monetary value be 
advertised and formal bids taken 
to be opened publicly at a definite 
stated time. 

The “informal” phase of public 
buying covers all purchases falling 
below the monetary maximum es- 
tablished by regulations. In the 
placing of business under this group 
of purchases, the purchasing agent 
is left more or less free to use the 
system he finds most advantageous 
and efficient in securing prices from 
possible sources of supply. In the 
larger governmental units a quo- 
tation or bid sheet is furnished on 
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which prospective vendors quote on 
the items listed. This method does 
not vary greatly from the systems 
used by large private corporations. 
In instances where the time ele- 
ment is of prime importance the 
public buyer may use the phone for 
securing prices, and in emergencies 
he may be authorized to make nec- 
essary purchases without competi- 
tive bidding. 

I have said that the main reason 
for lack of aggressiveness in solicit- 
ing public business is that many 
firms and salesmen do not realize 
or appreciate the large volume of 
supplies and equipment required 
by the various public agencies. It 
will be my purpose here to suggest 
certain items and lines used in vol- 
ume in the conduct of a school sys- 
tem or institution either public or 
private. 

To begin, the equipment and sup- 
ply needs of a modern school or- 
ganization divide readily into two 
groups, maintenance and _ educa- 
tional. Depending upon the num- 
ber of buildings and the area of 
the property involved, the yearly 
cost of maintenance and upkeep 
may be only a few hundred dollars 
or it may involve millions. Old 
buildings and plants, of course, 
carry a heavier overhead for re- 
pairs than do the newer structures. 


Maintenance Breeds Orders 


In the realm of maintenance, the 
heating plants and the plumbing 
and electrical systems require con- 
stant attention; roofs need repairs, 
and uSually a corps of service men 
covering every trade requirement 
are at work to maintain buildings 
in serviceable condition. Hundreds 
and thousands of dollars are spent 
on items the industrial distributor 
carries in stock or can easily pro- 
cure to assist in adequate mainte- 
nance and care of property. 

Roofing materials, pipe, valves, 
conduit, packing, boiler tubes, lubri- 
cants, wire, steam traps, nails and 
bolts are just a few of the many 
items used in large volume. The 
engineer, janitor or custodian corps 
of a large school system requires 
a tremendous quantity of supplies 
to keep buildings and grounds clean 
and ready for use. Take such items 
as ash cans and pails, mops, brooms, 











brushes, oil, glue, electric light 
bulbs, waste, paper towels, soaps 
and cleaning preparations—all run 
into sizable orders for the annual 
requirement of an institutional or 
school system. Orders for several 
dozen or even several hundred ash 
cans are not uncommon for large 
institutions, nor are requisitions 
for several gross of galvanized 
pails, many dozens of mops or 
brooms. Brushes run into figures 
that make effort worth while. If 
you handle paper towels or toilet 
paper you will find that inquiries 
may cover one or more carloads— 
certainly not business to be de- 
spised. Such needs as hose—gar- 
den, steam and fire, to name a few 
varieties —and other mechanical 
rubber products, present a chal- 
lenge to your salesmanship and a 
suitable reward if you land the 
business. 





Parts and Tools 


Then there are all of the plumb- 
ing and electrical fittings, joints, 
traps, fuses, switches, sockets and 
tape to enumerate only a_ few. 
Ready.mixed paint, varnish, lacquer, 
oil, alcohol and turps are used con- 
tinually and in volume. The tools 
and equipment of the repair gang 
of any school system wear out and 
need replacement, not to mention 
the possibility of selling new tools 
as they appear on the market and 
new time- and labor-saving devices. 
Tools are needed for the use of the 
mechanic, engineer, plumber, elec- 
trician, carpenter, mason, painter, 
roofer, machinist. Think of all of 
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the electrical tools you stock—drills, 
saws, sanders, grinders, hack saws, 
polishers, shears, ete. All are pos- 
sible items for the institutional 
buyer to purchase for the mainte- 
nance men. The smaller tools, pipe 
threading outfits, cutters, reamers, 
taps and dies, all kinds of wrenches, 
solid and adjustable, chucks, grind- 
ing wheels, hack saw frames and 
blades, files, lathe dogs, 
trucks, flue cleaners and pumps are 
all used, to name only a few whose 
volume is extensive. 


vises, 


Screws, ma- 
chine and carriage bolts, expansion 
shields, nails, abrasives, rope, wire, 
gaskets are all required. Fire ex- 
tinguishers, either for new equip- 
ment or for replacement, make a 
single item of importance. In ad- 
dition, door checks and parts, pad- 
locks, window glass may be sold if 
you stock them or if you have a 
source of supply from which they 
may be obtained. 

Lawns and grounds around school 
buildings, the athletic fields, and 
greenhouses require many items of 
equipment and supplies for proper 
care—shovels, spades, picks, prun- 
ers, lawn mowers, hand and power, 
sprinklers, hose and nozzles—not 
overlooking grass seed and fer- 
tilizer stocked by many industrial 
supply houses. Too, there are lawn 
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aid pupil and teacher. 


rollers and tractors of time saving 
value where property holdings of 
schools and colleges are extensive. 

Schools are tending to change 
over to electric clocks from the old 
style mechanical time pieces, and 
if the wiring is available in the 
old buildings a worth while order 
for clocks is possible. If you stock 
radios and sound equipment don’t 
forget that 1937 teaching methods 
make use of modern inventions to 
Look into 
these matters with the buyer of 
your public school system, your 
colleges and institutions. 


Education Pays 


The educational phase of school 
and college purchases corresponds 
to the production division of a 
manufacturing concern as far as 
the industrial distributor is con- 
cerned. His sales to institutions 
of learning from this angle are 
limited to those of high school and 
college rank conducting classes in 
liberal arts, vocational, industrial, 
mechanical and technical training, 
shop and trades practices. As this 
development of modern education 
is going forward by leaps and 
bounds, there is scarcely a high 
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ET’S START by tracing rope 

from raw materials to dealer’s 
shelves, and in that way gain a 
background for the rest of our dis- 
cussion. Basic materials are hemp 
and sisal, Manila hemp coming, as 
its name suggests, from the Philip- 
pines, sisal hemp from Yucatan, 
Mexico, domestic hemp principally 
from Kentucky and Wisconsin. 
There are also New Zealand hemp, 
African sisal hemp, Java sisal hemp 
and Italian hemp. 

Pure manila hemp is the finest 
and most important of the rope 
fibers, bringing maximum strength, 
flexibility and durability. It comes 
from the stem of the abaca, a tree- 
like plant that grows to a maximum 
height of about 20 ft. Other fine 
hemps come from a special variety 
of the banana tree, the fruit of 
which is useless, but the fiber ex- 
cellent. Two factors govern the 
quality: the plant, and the part of 
the stem from which the fiber is 
stripped. Best hemp comes from 
the center of the stem, is almost 
white in color, and has a silk-like 
sheen. Second-grade is_ slightly 
heavier and darker, third (from the 
outside) is coarser, more brittle and 
brown in color. The third grade 
is good enough for ordinary rope 
where unusual strength is not re- 
quired, but where great endurance 
and strain are re- 
quired only first-grade will fill the 
bill. Sisal and the other hemps 
are similarly varied. 

After loosening, inspecting, grad- 
ing and sorting at the rope factory, 
the fibers are shaken out and put 
in layers on hackling boards, which 
are prong-studded and move con- 
stantly. This combs the hemp into 


resistance to 





28 





GIVE A MAN 





Every man, every industry, uses rope. 


Here are some of the things most of us 


don't know about it—things that may 


explain where to recommend it, and why. 


by E. J. Tangerman 


Technic 


long loose threads called slivers. 
Hackling is repeated as many as 
half a dozen times, each time with 
closer spacing of the steel tines, 
or points, and smaller points. This 
makes the threads silkier, finer, 
and combs out short fibers, dust and 
dirt. It also permits the combin- 
ing or blending of ten or twelve 
different coils of sliver, permits 
application of an internal lubricant 
(so the threads wear less rapidly 
from sliding against each other) 
and gives the rope much of its 
eventual serviceability. 

After the last drawing, the sliver 
is placed in a container, ready to 
be spun into yarn. If the yarn is 
to be tar-treated, it is now passed 
through the tar solution, squeezed, 
dried, and again put on bobbins. 
Then it is spun into yarn. 

The final operations of twisting 
into strands, hawsers and cables 
are done either by machinery or 
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Editor 


by hand, in the latter case on a 
“rope walk”. Most small-diameter 
rope is made mechanically now, but 
the huge cables are usually 
“walked” for greater wear. In 
either case, the yarn is usually 
formed into strands by spinning 
to the right. Then three strands 
are formed or twisted to the left to 
form a hawser or rope. Finally 
three hawsers are twisted to the 
left again to form a cable. In each 
operation, the twist is in the re- 
verse direction in order to keep the 
fibers as nearly parallel as possible. 
Unless the rope-maker is skilled 
and experienced, his product will be 
uneven and over- or under-twisted. 
He must take up from a fourth to 
a third of the original length in 
twisting, but do it evenly, so that 
the rope is not only strengthened, 
but even in strength. 

Final use of the rope determines 
final treatment. If for sea-fishing, 
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. ship-rigging or boat cordage, it is 


treated to resist weathering and 
sea life such as barnacles. Ropes 
for oil drilling are given a special 
twist to protect them against abra- 
sion. Ropes for manufacture of 
hammocks, etc., may be dyed. It 
is particularly important to treat 
rope which is to be exposed to alter- 
nate wetting and drying, for mois- 
ture causes ordinary rope to 
shorten in length, swell in diame- 
ter, try to untwist or kink, and to 
become stiff and difficult to splice 
or coil. It also may stay stiff 
when it dries, and soon loses its 
strength due to breaking of the 
fibers. 


Rope Transmissions 


Rope need not necessarily be 3- 
strand. For rope transmissions it 
is usually 4-strand or 6-strand with 
a special heart or core. One manu- 
facturer, for example, makes such 





transmission rope with graphited 
core, graphited center yarns of 
each strand, a combination of these, 
or a full-graphited heat, yarns and 
strands, as ordered. Rope trans- 
missions will be discussed more in 
detail later. 

Smallest common rope diameter 
is about 3/16 in., largest about 18 
in. One make of 3/16-in. rope has 
a breaking strength of 450 lIb., the 
same make of 3{-in. rope a break- 
ing strength of 77,000 lb.—38} 
tons! But rope is not used at such 
loads, ordinary working strains are 
20% of breaking strength, although 
greater loads may be carried tem- 
porarily. The 4-strand rope has 
approximately the same strength as 
the 3-strand, but is 5 to 7% heavier. 
Diameter is usually measured with 
the rope under a tension of 200 
times rope diameter squared, thus 
properly constructed rope will meas- 
ure a trifle oversize in the coil and 
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actual size when working strain is 
placed upon it. 

Now to rope specifically made for 
rope drives. There are two sys- 
tems in common use, the multiple 
or English, and the American or 
continuous. The English system 
provides a number of ropes of the 
same length running side by side 
over the pulleys. This drive has 
the advantage that if one rope 
breaks, the drive is not held up, 
thus making it ideal for engine 
drives to main shafts. The Amer- 
ican system uses a single rope 
wound back and forth between two 
pulleys a number of times, depend- 
ing upon the amount of power to 
be transmitted. A movable car- 
riage, holding a large sheave run- 
ning at an angle which conforms 
to the width of the main rope 
sheave, automatically adjusts the 
slack and passes the rope from 
one outside groove to the groove on 
the opposite side of the pulley, 
keeping rope tension uniform un- 
der all conditions. It is more flex- 
ible than the English system, hence 
is more commonly used than the 
English for distributing power, 
especially to somewhat difficult 
places. Rope drives in general are 
quiet, have good efficiency, and are 
adapted to power transmission over 
long distances. 

Remind your customers that, to 
get long rope life, they must re- 
member these things: 

Don't overload rope, because that 
breaks and cracks center yarns of 
the strands and shortens rope life. 
Use blocks and pulleys large enough 
to permit the rope to run free 
always. Undersized pulleys chafe 
and wear the rope on the outside 
surfaces and also often injure the 
strands. Examine ropes periodi- 
cally for signs of wear or injury. 


(Continued on page 100) 
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he START by tracing rope 
from raw materials to dealer’s 
shelves, and in that way gain a 
background for the rest of our dis- 
cussion. Basic materials are hemp 
and sisal, Manila hemp coming, as 
its name suggests, from the Philip- 
pines, sisal hemp from Yucatan, 
Mexico, domestic hemp principally 
from Kentucky and Wisconsin. 
There are also New Zealand hemp, 
African sisal hemp, Java sisal hemp 
and Italian hemp. 

Pure manila hemp is the finest 
and most important of the rope 
fibers, bringing maximum strength, 
flexibility and durability. It comes 
from the stem of the abaca, a tree- 
like plant that grows to a maximum 
height of about 20 ft. Other fine 
hemps come from a special variety 
of the banana tree, the fruit of 
which is useless, but the fiber ex- 
cellent. Two factors govern the 
quality: the plant, and the part of 
the stem from which the fiber is 
stripped. Best hemp comes from 
the center of the stem, is almost 
white in color, and has a silk-like 
sheen. Second-grade is _ slightly 
heavier and darker, third (from the 
outside) is coarser, more brittle and 
brown in color. The third grade 
is good enough for ordinary rope 
where unusual strength is not re- 
quired, but where great endurance 
and resistance to strain are re- 
quired only first-grade will fill the 
bill. Sisal and the other hemps 
are similarly varied. 

After loosening, inspecting, grad- 
ing and sorting at the rope factory, 
the fibers are shaken out and put 
in layers on hackling boards, which 
are prong-studded and move con- 
stantly. This combs the hemp into 
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GIVE A MAN 





Every man, every industry, uses rope. 


Here are some of the things most of us 


don't know about it—things that may 


explain where to recommend it, and why. 


by E. J. Tangerman 


Technical 


long loose threads called slivers. 
Hackling is repeated as many as 
half a dozen times, each time with 
closer spacing of the steel tines, 
or points, and smaller points. This 
makes the threads silkier, finer, 
and combs out short fibers, dust and 
dirt. It also permits the combin- 
ing or blending of ten or twelve 
different coils of sliver, permits 
application of an internal lubricant 
(so the threads wear less rapidly 
from sliding against each other) 
and gives the rope much of its 
eventual serviceability. 

After the last drawing, the sliver 
is placed in a container, ready to 
be spun into yarn. If the yarn is 
to be tar-treated, it is now passed 
through the tar solution, squeezed, 
dried, and again put on bobbins. 
Then it is spun into yarn. 

The final operations of twisting 
into strands, hawsers and cables 
are done either by machinery or 
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Editor 


by hand, in the latter case on a 
“rope walk’. Most small-diameter 
rope is made mechanically now, but 
the huge cables are usually 
“walked” for greater wear. In 
either case, the yarn is usually 
formed into strands by spinning 
to the right. Then three strands 
are formed or twisted to the left to 
form a hawser or rope. Finally 
three hawsers are twisted to the 
left again to form a cable. In each 
operation, the twist is in the re- 
verse direction in order to keep the 
fibers as nearly parallel as possible. 
Unless the rope-maker is skilled 
and experienced, his product will be 
uneven and over- or under-twisted. 
He must take up from a fourth to 
a third of the original length in 
twisting, but do it evenly, so that 
the rope is not only strengthened, 
but even in strength. 

Final use of the rope determines 
final treatment. If for sea-fishing, 











ship-rigging or boat cordage, it is 
treated to resist weathering and 
sea life such as barnacles. Ropes 
for oil drilling are given a special 
twist to protect them against abra- 
sion. Ropes for manufacture of 
hammocks, etc., may be dyed. It 
is particularly important to treat 
rope which is to be exposed to alter- 
nate wetting and drying, for mois- 
ture causes ordinary rope to 
shorten in length, swell in diame- 
ter, try to untwist or kink, and to 
become stiff and difficult to splice 
or coil. It also may stay stiff 
when it dries, and soon loses its 
strength due to breaking of the 
fibers. 


Rope Transmissions 


Rope need not necessarily be 3- 
strand. For rope transmissions it 
is usually 4-strand or 6-strand with 
a special heart or core. One manu- 
facturer, for example, makes such 





transmission rope with graphited 
core, graphited center yarns of 
each strand, a combination of these, 
or a full-graphited heat, yarns and 
strands, as ordered. Rope trans- 
missions will be discussed more in 
detail later. 

Smallest common rope diameter 
is about 3/16 in., largest about 18 
in. One make of 3/16-in. rope has 
a breaking strength of 450 lb., the 
same make of 3}-in. rope a break- 
ing strength of 77,000 lb.—3 
tons! But rope is not used at such 
loads, ordinary working strains are 
20% of breaking strength, although 
greater loads may be carried tem- 
porarily. The 4-strand rope has 
approximately the same strength as 
the 3-strand, but is 5 to 7% heavier. 
Diameter is usually measured with 
the rope under a tension of 200 
times rope diameter squared, thus 
properly constructed rope will meas- 
ure a trifle oversize in the coil and 
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actual size when working strain is 
placed upon it. 

Now to rope specifically made for 
rope drives. There are two sys- 
tems in common use, the multiple 
or English, and the American or 
continuous. The English system 
provides a number of ropes of the 
same length running side by side 
over the pulleys. This drive has 
the advantage that if one rope 
breaks, the drive is not held up, 
thus making it ideal for engine 
drives to main shafts. The Amer- 
ican system uses a single rope 
wound back and forth between two 
pulleys a number of times, depend- 
ing upon the amount of power to 
be transmitted. A movable car- 
riage, holding a large sheave run- 
ning at an angle which conforms 
to the width of the main rope 
sheave, automatically adjusts the 
slack and passes the rope from 
one outside groove to the groove on 
the opposite side of the pulley, 
keeping rope tension uniform un- 
der all conditions. It is more flex- 
ible than the English system, hence 
is more commonly used than the 
English for distributing power, 
especially to somewhat difficult 
places. Rope drives in general are 
quiet, have good efficiency, and are 
adapted to power transmission over 
long distances. 

Remind your customers that, to 
get long rope life, they must re- 
member these things: 

Don’t overload rope, because that 
breaks and cracks center yarns of 
the strands and shortens rope life. 
Use blocks and pulleys large enough 
to permit the rope to run free 
always. Undersized pulleys chafe 
and wear the rope on the outside 
surfaces and also often injure the 
strands. Examine ropes periodi- 
cally for signs of wear or injury. 


(Continued on page 100) 
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story of R. C. Duncan, Minne- 
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1. A valve seat is: (1) a seat made 
out of valves, (2) a seat of pipe 
fittings, (3) a support for a valve, 
(4) the part against which the 
globe or gate closes, (5) now usu- 
ally made of some hard metal. 


2. What are some of the synonyms 
for sail twine? (1) Sewing twine. 
(2) Sacking Twine. (3) Bailing 
twine. (4) Manila twine. (5) 
Coarse Twine. 

3. Duck is: (1) a special sail cloth, 
(2) a special sailing fowl, (3) what 
you yell when something is flying 
your way, (4) what goes with 





a 


or 

4 
By) 
“soup” to indicate something is aw- 
fully easy, (5) a flat-billed, bow- 
legged bird. 


4. A soldering copper is: (1) An- 
other name for a soldering iron, 
(2)°a lazy policeman, (3) a copper 
that can be soldered, (4) a flux for 
soldering, (5) a policeman that 
solders. 

5. Sheaves are: (1) Bound stacks 
of grain, (2) pulley wheels, (3) a 
convict’s name for a knife, (4) a 
sign of Fall, (5) usually cast iron. 
6. Squeegees are: (1) Used in 
washing windows, (2) used in dry- 
ing windows, (3) used in scraping 
floors, (4) a rubber-edged wiping 
device, (5) small birds. 


7. A sling is: (1) what David used 
on Goliath, (2) for carrying broken 
arms in, (3) what goes between 





La 


crane hook and load, (4) an oppro- 
brious remark, (5) what a fox 
does. 


8. A drill drift is: (1) Another 


name for a center key, (2) a drill 
that runs crooked, (3) a lever for 





All 


salesmen 


will want to try their hands at 
checking the correct answers. 
When you have finished, turn 
to page 98 for author's list. 














pushing over a drill, (4) a center 
punch, (5) a drilling machine of 
specialized type. 

9. Skids are: (1) what a man’s 
on when he’s old, (2) youngsters 
out for fun, (3) what happens just 





his 
“Weta. 


before a smashup, (4) parallel bars 
on which pieces are slid, (5) slips 
from the path of grace. 
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© Moving pivot 
@ Fixed pivot 








10. Lead roofing washers: (1) are 
used for lead roofing, (2) made 
with lead heads which mash down 
and seal holes, (3) are men 
equipped with special anti-acid 
washing compounds which don’t at- 
tack roofs, (4) a domed, smashable 
washer that goes around a roofing 
nail, (5) a collar that seals a nail 
hole with the nail in it. 

11. A rasp is: (1) a coarse wood 
file, (2) a hoarse note in some- 
body’s voice, (3) a disagreeable 





sound, (4) the kind of a snake that 
bit Cleopatra, (5) another name 
for a shoe scraper. 


IT'S YOUR MOVE II 

This automatic salesman ejector is 
conveniently operated by the handle 
over the desk. But there’s a catch 
to it—if the unwary operator 
doesn’t move the handle properly, 
an ever-ready mallet slams him on 
the head. How can the man at the 
desk speed his parting guest with- 
out getting a splitting headache? 
All rods between levers are assumed 
to be stiff enough to push or pull, 
as desired. The designer of this 
useless gadget gives his answer on 
page 100. 





Spring balancing 
mallet and 
linkage 











MILL SUPPLIES © FEBRUARY 1937 


31 





ISRB 


Industrial Supply Research 
Bureau schedules advertis- 
ing space in leading pub- 
lications — Business Week, 
Factory, lron Age, Mill and 
Factory, Mill Supplies and 
Purchasing. 
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WM come the Man 


...who wears THIS PIN 


He can save you 
work, worry, money 


1ttts EMBLEM js the official identification of 
the National Industrial Distributors’ Founda- 
tien an organization formed by leading 
industrial disirsbutors who seck to promote 
bighest standards of service to Industry. Every 
member possesses recognized ability, and veri- 
fied facilues for rendering a complete service 

The man who wears this Emblem represents 
a local member distrsbutor. He warrants a wel- 
come. He places at your command facilities 
which he maintains as a“ cooperative service 
for you and other users of industrial supplies 
and equipment facilities which you can 
share with other buyers to avoid work, worry 
and expense in purchasing and stocking the 
bulk of your plant requirements. 

He offers you the advantages of: 1. Expert 
buying service thatnarrows-down” your work 
of selecting supplies. 2. Superior warehousing 
facilities that eoable you co limit plant stocks, 
and reduce stock-carrying charges. 3. To-your- 
door delivery that cuts dowa shipping and 
trucking expense. 4. One-source supply which 
enables you to obtain many items with a single 
order. 5. An information service that gives 
vou latest unbiased product-and-price data 
without bother or delay 

While you may know this distributor, now, 
and use his service to some extent, it will pay 
vou co get together with him and plan ways to 


make FULL use of his money-saving facilities 





NATIONAL INDUSTRIAL 
DISTRIBUTORS’ FOUNDATION 
15RD. on scevwity + sup 


Mt the Netomal Supply & Machinery 
here Supply & Mas t 
UPpl & Machinery Mfrs. Aye 





PROGRAM UNDER WAY 


HIS advertisement, appearing in February issues, will dramatize 
the distributor’s service to: 


More than 100,000 leading industrial executives and officials. 


More than 50,000 industrial plant operating executives and depart- 
ment heads. 


More than 10,000 purchasing officials. 


More than 5,000 distributor executives and salesmen. 
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These distributors and manufac- 
turers are supporting with sub- 
scriptions the advertising cam- 
paign to industry. List corrected 
to January 28, 1937. 


NATIONAL 
ASSOCIATION 


Elwood Adams, Inc. 

Antrim Hardware Company 

Baldwin-Hall Company, Inc. 

Barrett Hardware Company 

The L. A. Benson Co., Inc. 

Charles Bond Co. 

Brierly, Lombard & Company, Inc. 

Canton Supply Co. 

Casanave Supply Co., Inc. 

Central Rubber & Supply Company 

H. Channon Company 

Corby Supply Company 

Couch & Heyle, Inc. 

Cragin & Company 

Cutter Wood & Sanderson Co. 

Detroit Ball Bearing Co. 

Ducommun Metals & Supply Co. 

R. C. Duncan Company 

The Galigher Company 

Great Lakes Supply Corporation 

E. M. Hanson & Company 

The Hardware & Supply Company 

Hinds & Coon Company 

W. J. Holliday & Company 

The Huchthausen Company 

Interstate Machinery & Supply Com- 
pany 

John E. Larrabee Company, Inc. 

The Charles C. Lewis Company 

The Lindquist Hardware Company 

Louden Tool Company 

Maddock & Company 

Manufacturers Supply Company 

Mohr-Jones Hardware Company 

R. C. Neal Company, Inc. 

The Ohio Ball Bearing Company 

The W. M. Pattison Supply Co. 

B. R. Paulsen and Company 

John Pritzlaff Hardware Company 

The Queen City Supply Company 

Ramsdell Industrial Supply Co. 

The Rayl Company 

The Ross-Willoughby Company 

F. E. Satterlee Company 

Schlafer Hardware Company 

Shadbolt & Boyd Company 

Somers, Fitler & Todd Company 

Standard Equipment & Supply Cor- 
poration 

Standard-Shannon Supply Company 

J. J. Stangel Hardware Company 


The Strong, Carlisle & Hammond 
Company 

Wm. H. Taylor & Company? Inc. 

Lewis E. Tracy Company 

Theo C. Ulmer, Inc. 

Vonnegut Hardware Co. 

Wm. Wallace & Sons 

The Western Iron Stores Co. 

The White Supply Company 

The White Tool and Supply Co. 

The George Worthington Company 


SOUTHERN 
ASSOCIATION 


Alamo Iron Works 

Baldwin Supply Company 

Batson-Cook Company, Inc. 

Briggs-Weaver Machinery Company 

Brown-Roberts Hardware & Supply 
Co., Ltd. 

Capital City Supply Co., Inc. 

Dillon Supply Company 

Georgia Supply Company 

Hyman Supply Company 

James Supply Company 

Lewis Supply Company 

Long-Lewis Hardware Company 

C. M. McClung & Company 

Mills & Lupton Supply Co. 

Noland Company, Inc. 

Pidgeon-Thomas Iron Company 

San Antonio Machine & Supply Com- 
pany 

Smith-Courtney Company 

Standard Supply & Hardware Com- 
pany, Inc. 

Superior-Sterling Company 

Tennessee Mill & Mine Supply Com- 
pany 

Textile Mill Supply Company 

J. M. Tull Metal & Supply Company 

Turner Supply Company 

The Henry Walke Company 


AMERICAN 
ASSOCIATION 


Advance Car Mover Company, Inc. 

Alexander Brothers, Inc. 

The Allen Mfg. Company 

American Pulley Company 

American Saw & Mfg. Company 

American Swiss File & Tool Company 

The Armstrong Manufacturing Com- 
pany 

E. C. Atkins & Company 

W. O. Barnes Company, Inc. 

The Bassick Company 

Behr-Manning Corporation 

The Belmont Packing & Rubber Com- 
pany 

The Black & Decker Manufacturing 
Company 

Bond Foundry & Machine Company 

Boston Woven Hose & Rubber Co. 
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The Carborundum Company 

Carson-Newton Company 

The Cincinnati Tool Company 

The Cleveland Cap Screw Company 

Cling-Surface Company 

The Columbian Vise & Manufacturing 
Company 

The Columbus Bolt Works Co. 

Conover Mast Corp. 

Corning Glass Works 

Delta Manufacturing Company 

Desmond Stephan Manufacturing 
Company 

R. & J. Dick Company, Inc. 

Henry Disston & Sons, Inc. 

Dodge Manufacturing Corp. 

R. R. Donnelley & Sons Co. 

The Dumore Company 

Electric Hose & Rubber Company 

The Fafnir Bearing Company 

Flexible Steel Lacing Company 

L. H. Gilmer Co. 

The Goodyear Tire & Rubber Co. 

Graton & Knight Company 

Greenfield Tap & Die Corporation 

The Harrington Company 

Hewitt Rubber Corporation 

The Holo-Krome Screw Corp. 

Jenkins Brothers, Inc. 

Johns-Manville Corporation 

Johnson Belting Co., Inc. 

Keystone Lubricating Company 

The Lamson & Sessions Co. 

The Lunkenheimer Company 

Mac-It Parts Co. 

Millers Falls Co. 

Mill Supplies 

Minnesota Mining & Manufacturing 
Company 

National Twist Drill & Tool Company 

New York Belting & Packing Com- 
pany 

The Osborn Manufacturing Company 

The Oster Manufacturing Company 

The Charles Parker Company 

Parker-Kalon Corporation 

H..K. Porter, Inc. 

The Positive Lock Washer Company 

Pyrene Manufacturing Company 

Richmond Belt Dressing Manufactur- 
ing Company 

Skilsaw, Inc. 

The Skinner Chuck Company 

Spartan Saw Works, Inc. 

Stanley Electric Tool Division 

S. G. Taylor Chain Company 

The Van Dorn Electric Tool Com- 
pany 

Victor Balata & Textile Belting Com- 
pany 

Victor Saw Works, Inc. 

The Vincent Steel Process Co. 

Walker-Turner Company, Inc. 

Walworth Company, Inc. 

Whitlock Cordage Co. 

J. H. Williams & Company 

Wright Mfg. Div’n, American Chain 
& Cable Co. 

The Yale & Towne Mfg. Company 


33 





rd 


“~ 


~ 


S) 
3 


PAINT ano VARNISH 
BRUSHES 


WIRE ano FIBRE 
WHEEL BRUSHES 


STEEL WIRE 


SCRATCH BRUSHES 


FLOOR SWEEPING 
BRUSHES 


WINDOW CLEANING 
BRUSHES 


COUNTER or 
BENCH DUSTERS 


PUSH BROOMS 





), 


Brush 


that help sell 


This is the fifth installment of a series of informative advertisements 
about standard Osborn Brushes. The series is planned to help “Brush 
Conscious” Salesmen of Osborn Distributors make the most of the 
rapidly increasing demand for stock Osborn Brushes. Each montha 


specific type of Osborn Brush is discussed. This month, we present.. 


FACTS TO KNOW TO SELL OSBORN RIEHL SECTIONS 


1— RIEHL Steel Wire Sections meet a wide scope of severe brushing require- 


ments which demand exceptional durability of the brushes to minimize 


replacement costs. Unusual density of brush face distinguishes these Sections. 


RIEHL Sections not only resist severe working conditions but secure results 


difficult or impossible to obtain with brushes of different construction. 


2—TYPICAL USES: 


An example of one of the many 
severe jobs for which RIEHL Sec 
tions are ideally suited is illustrated 
at the left. The operation is that 


of cleaning rubber heel moulds, 


In the smaller diameters, RIEHL 
Sections are made with fine wire 
for use by platers and by manv 
facturers of art metal prod 
ucts, band instruments, builders’ 


hardware and similar products. 


For heavy brushing, buffing, “tearing down” and the more severe require 
ments, RIEHL Sections are made with various gauges of coarse wire. Both fine 


wire and coarse wire RIEHL Sections are available in the stock Osborn line. 





Briefs 


Osborn Brushes 


3—PRINCIPLE OF CONSTRUCTION: Note large illustration 


of the cut-away view of a RIEHL Section at the right. This drawing illustrates 
how the wire is looped around a circular metal stamping. Under heavy pressure, 


the wire is locked securely in the metal stamping, making an integral Section. 


When the RIEHL Section is in use, a rocking action is imparted to the looped 
wire, thereby minimizing the flexing action of the wire in the metal stamping 


which reduces the possibility of breakage and prolongs the life of the brush. 


4—MOUNTING ON SHAFT: ani sizes of RIEHL Sections are 


made to mount directly on the 
shaft or arbor without the use of 
hubs. Flanges must be used to 
drive the brush properly. One Sec- 
tion can be used as a complete wire 
wheel brush or a number of Sec- 
tions can be used to build up a 
required width of brush face, as 
illustrated. RIEHL Sections are 
used on flexible shaft or stationary 
power equipment with equal success. Approximate surface speeds for each diam- 


eter of RIEHL Section are tabulated in the Osborn Catalog for ready reference. 


9—-BRUSH SIZES, GAUGES OF WIRE, ETC. 


The stock line of Osborn RIEHL Sections includes the following diameters: 
15”- 12**- 10-8"- 7"-6"-5""-4o"-4"-3". Each diameter of RIEHL Section is 
available in various sizes of arbor holes. A wide range of wire gauges permits 
wide selectivity. It is evident that the stock line of RIEHL Sections has an 


exceptionally wide field of applications and excellent sales opportunities. 


THE OS80RN MANUFACTURING COMPANY 


5401 HAMILTON AVENUE e@ CLEVELAND, OHIO 


Sales Offices: New York, Detroit, Chicago, San Francisco 
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THE TREND OF SUPPLY SALES 












NORTH ATLANTIC STATES 
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1002 Average Monthly Sales, 1923-1925 
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MIDDLE WESTERN STATES 

















Tre year 1936 closed with a bang—volume up, number of 
orders up, size of order up. Recovering from its November de- 
cline to 102.1, the Sales Indicator for the twelfth month hit 104.9. 
The national gain was featured by a bumper crop of orders in the 
Middle West and a natural recession on the Coast due to the 
the strike. Orders averaged $18.86, an increase from $17.95. 
The average house booked 106 per working day as compared 
with 96 the previous month. 


DOLLAR VALUE , AVERAGE ORDER 
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ORDERS PER WORKING DAY 


PACIFIC COAST STATES 
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CATERPILLAR’ DIESEL POWER 
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FIVE “CATERPILLAR” ern operators know that an engine operating cost of Ile 
DIESEL ENGINE SIZES: per bale means profit. That is just what it costs W. H. Austin in 
Mississippi. And that is why he is one of many enthusiastic boosters 
DI7000. . . 160 HP. e eile atic “ie 
of **Caterpillar’”’ Diesel Engines. 
DI3000. . . 125 HP. Mill owners can profitably investigate the ““why and how” of 
D8800 80 HP Caterpillar’ Diesel power. It offers a sound basis for reducing oper- 
ating costs and stepping up production. There’s a ‘Caterpillar’ 
D6600 . . . 60 HP. 


dealer near you—with factory-trained service men and stocks of 


D4400 . . . 40 HP. machines and parts. 


CATERPILLAR DIESEL ENGINES 


WORLD’S LARGEST MANUFACTURER OF DIESEL ENGINES 











2200 ENERGY DRIVES 


The results of the careful 
groundwork and the long series 
of tests on the Energy Drive are 
now beginning to show. It will be 
remembered that most of the ef- 
fort to date has been to get a few 
of these drives installed for test 
purposes in a number of different 
mills. This policy has been carried 
out on the theory that as these 
tests proved successful, future 
weave room transmission policies 
in these mills would be changed, 
with the result that as moderniza- 
tion projects or new machines be- 
came desirable, Energy Drive would 
be ordered in quantity, and that 
the M. G. D. market would thereby 
be retained and enlarged. 

Recent results are showing the 
soundness of this policy. The tests 
are now being completed. As mills 
running these tests decide on mod- 
ernization, Energy Drives are be- 
ing ordered in quantity; and as 
new looms are being ordered, they 
are being ordered equipped with 
Energy Drives. 

Since January 1, 1937, orders 
for more than 1400 Energy Drives 
have been placed, bringing the total 
number installed or ordered to date 
up to more than 2200. It is also 
most gratifying to note that most 
of these quantity orders include 
provision for the installation of all 
new M. G. D. equipment. 


PUBLISHED SALES TOOLS 


A great amount of very valuable 
information is being continuously 
published in various magazines on 
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the subject of power transmission. 
This material is being used by 
many club members to assist them 
in making sales. Much of it is 
worthy of a place in every sales 
manual, for it can be used over 
and over again to explain the prin- 
ciples of modern power transmis- 
sion, to aid in driving home a point, 
or to help in the solution of a diffi- 
cult power transmission problem. 

The following is a list of some 
of the articles published recently 
which are worthy of being care- 
fully studied by every power trans- 
mission club member: 

“They Put Group Drives Under 
the Floor.”—Factory Management 
and Maintenance—January, 1937. 

This excellent article might bet- 
ter be entitled “They Put Drives 
In the Floor,” for it is a splendid 
presentation of the practical ap- 
plication of the idea of installing 
the group drives in trenches within 
the floor, which has been discussed 
so frequently in club meetings. 
This article describes the Modern 
Group Drive installation at the new 
knitting mill of the Tubize Chatil- 
lon Corporation, at Hopewell, Vir- 
ginia, and proves conclusively the 
adaptability of M.G.D. In this 
mill, 36 group drives have been in- 
stalled, all in the floor, all equipped 
with anti-friction bearings, and in 
every way meeting the P.T.C. speci- 
fications of Modern Group Drive. 
It is a principle which has wide 
application in many industries and 
one with which every club member 
should be thoroughly acquainted. 

“Difficult Starting Made Easy.” 
—Power—January, 1937. 
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Conducted by 


VICTOR A. HANSON 


Chief Engineer 
Power Transmission Council 


A comprehensive article on the 
application of automatic clutches 
to accelerate loads that are diffi- 
cult to start, without shock to 
driven machine or power system. 

Power Transmission Issue—Mill 
& Factory—January, 1937. 

This complete issue of this pub- 
lication is devoted to the subject 
of industrial power distribution. 
It treats the whole problem of the 
use of power in industry from a 
new basic angle. In addition to 
the fundamentals, there are _ in- 
cluded numerous articles on prob- 
lems of application and methods of 
determining the overall production 
efficiency of the use of power. This 
issue is in itself a handbook of 
value to every club member. 

“Watch That Power Factor.”’— 
Factory Management and Mainte- 
nance—December, 1936. 

A practical explanation of power 
factor showing how and why a low 
power factor increases the cost of 
power, and what may be done to 
improve power factor, thereby in- 
creasing profits. 

“Industrial Power Transmission.” 
Industrial Power—December, 1936. 

Several articles in this section 
are worth considerable study. One 
article is devoted to solving diffi- 
cult power transmission problems, 
particularly a ball mill drive and 
a vacuum fan drive. Another ar- 
ticle deals with modernization of 
a silk mill; and a third is devoted 
to selecting the right motors for 




















“TOLEDO” Standard Power Drive, 60 or 50 Cycle or D.C. Motor 
40, 30 or 25 Cycle Motor 


ALL MODELS “TOLEDO” POWER DRIVE 
REDUCED $50.00 


Think of it! The same high quality Power 
Drives that have heretofore been furnished can 
now be quoted to your trade at a saving to 
them of $50.00. 





Their many uses make them highly desir- 
able. A few of their uses are—operate 
“TOLEDO” Geared Threaders and Cutters; 
operating winches; turning sheet metal rolls; 
opening and closing large gate valves or 
sluice gates; auxiliary drive to operate stokers; 
and many other uses too numerous to mention. 











They save approximately four-fifths of the 
time required to cut and thread pipe by hand. 


Now is the time to push your sales efforts 
on this much needed and popular piece of 
equipment at the new low prices listed below. 





“TOLEDO” Universal Power 
Drive with 110 Volt Universal 
Motor; with 220 Volt Universal 


Motor. 
Model Old Price New Price 
STANDARD Power Drive, 1¥2 H.P. 60 or 50 Cycle.............300.00 250.00 
STANDARD Power Drive, 1 H.P., D.C.............+-+.+: ... .300.00 250.00 
STANDARD Power Drive, 12 H.P., 40, 30 or 25 Cycle... .. .350.00 300.00 
UNIVERSAL Power Drive, 42 H.P., 110 Volt, A.C. or D.C.......250.00 200.00 
UNIVERSAL Power Drive, 2 H.P., 220 Volt, A.C. or D.C....... 250.00 200.00 
SUPEe Power Delve, B46 UWP... 3 PRBS... 2... cccccscccvccveces 375.00 325.00 


Subject to Distributor’s Discount 


“TOLEDO” Super Power Drive 
2 H.P., 3 Phase, 60 Cycle Motor 


THE TOLEDO PIPE THREADING MACHINE COMPANY 
TOLEDO, OHIO NEW YORK OFFICE & DISPLAY, 72 LAFAYETTE STREET 


“TOLEDG 


Ample = @y- Low Cost 
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machine drives, particularly where 
the problem of starting a heavy 
flywheel is encountered. 


A NEW WAY TO 
USE THE RED BOOK 


One of the Council members has 
devised a new way to use the old 
reliable Red Book: 

Every salesman carries a copy of 
the Red Book, and when he makes 
a call and hears of cases where 
drives have been changed from the 
old style line shaft to Modern 
Group Drive, or from direct drive 
to Modern Group Drive, he gets the 
complete facts as far as possible 
and sends the information to the 
firm’s main office. Here, these 
stories are put on loose leaf sheets, 
and every salesman of the firm, all 
over the country, receives a copy— 
with the result that their entire 
sales force gets the benefit of what 
amounts to practical case studies 
the country over. The salesmen 
sandwich these cases into the Red 
Book, as proof points that the fun- 
damentals therein explained do pay 
dividends when put into practice 
in industrial plants. 

This company has found that 
this plan increases the effective- 
ness of their sales representatives 
to a marked degree, and it is rec- 
ommended that this method be fol- 
lowed by everyone. 

In order to be really effective, 
however, it should be worked along 
the above lines, thereby getting 
broad knowledge into these books, 
and not something that is purely 
localized. 


CHICAGO DISCUSSES 
MACHINE TOOL DRIVES 


At a recent meeting of the Chi- 
cago Power Transmission Club, 
metal working machinery § and 
drives formed the subject of the 
entire meeting. The various types 
of drives were discussed, and the 
problems pertaining to the opera- 
tion of different types of machines 
covered. 

Speakers on the program were: 
WILLIAM JETTER of S.K.F. Industries, 

Inc.; Milling Machines 
GeorGeE Morrat of W. D. Allen Mfg. 

Co.; Brass Finishing Machines 
CaRL Lee of Chicago Belting Co.; 

Automatic Screw Machines 
AtvA Buss of Chicago Pulley & 

Shafting Co.; Tool Room Machine 

Tools 


PROFESSOR HAVEN ADDRESSES 
BOSTON CLUB 


Professor George B. Haven, S.B., 
of Massachusetts Institute of Tech- 
nology, was the principal speaker 
at a recent meeting of the Boston 
Power Transmission Club. The 
Professor dwelt at length on the 
advantages of individual geared 
and belted drives, and group drives. 

A few notes based on his com- 
ments are as follows: 

Some advantages of the built-in 
motor are that it is out of harm’s 
way, in a desirable place, and well 
adapted to the precise job at hand. 

The item of flexibility is very 
important. Of course, with built- 
in motors it is very hard to secure 
the item of flexibility in power. 

The flexibility of power may be 
secured beyond the normal power, 
but not much beyond. The DC 
motor loses its efficiency very rap- 
idly on low powers. 

The inflexibility of the built-in 
motor puts it in a very awkward 
position at times. 

If you replace one big motor 
with several small built-in motors, 
you will have to have a department 
of repair to keep them going. 

The large motor with several 
hundred hp. is relatively very much 





PRIZE-WINNER and his prize. Ralph 
Rivers of Page Belting Company was the 
receiver of this beautiful floor lamp 
which was offered as a special door prize 
at a recent meeting of the Philadelphia 
Club. This was an entertainment meet- 
ing, which is an annual affair of the 
Philadelphia group. Although fun occu- 
pied a major part of the evening, con- 
structive plans for the future were made. 


MILL SUPPLIES © FEBRUARY 1937 


cheaper than what the equivalent 
would be of a large number of 
built-in motors. 

If the individual motor is belted, 
you can get some degree of flexi- 
bility in the speeds. 

The diversity factor is that some 
machines will be running and others 
will be idle. 

The utilization of the diversity 
factor is more in the group motor 
than it is in the individual motor. 

A very profitable evening was 
had by those attending, and the 
Professor was urged to address 
future meetings. 


NEW CLUB OFFICERS 


Four more Power Transmission 
Clubs have reported the election of 
officers. The new officers are as 
follows: 


Michigan Power Transmission 
Club: 


President—R. C. SPAULDING, 1350 
Michigan Avenue, Detroit, Michi- 
gan. 

Vice-Pres.—A. J. 
Rapids, Michigan. 


Sec.-Treas.—T. G. Tatcott, 3363 
Wight Street, Detroit, Michigan. 


SPARKS, Grand 


New Orleans Power Transmission 
Club: 


President—M. C. ABRAHM, New Or- 
leans Public Service, Inc., New 
Orleans, Louisiana. 


Vice-Pres—W. H. MERRIMAN, JR., 
Woodward-Wight & Co., Ltd., New 
Orleans, Louisiana. 


Sec.-Treas.—E. A. Stouz, R. J. 
Tricon Company, New Orleans, 
Louisiana. 


Dallas Power Transmission Club: 


President—L. B. BLALOCK, c/o Texas 
Power & Light Co., Interurban 
Building, Dallas, Texas. 


Vice-Pres.—R. W. SHARP, Dallas 
Belting Co., 2615 Commerce Street, 
Dallas, Texas. 


Secretary—WorRTHAM PoweR, c/o The 
Murray Co., 3200 Canton Street, 
Dallas, Texas. 


Montreal Power Transmission 
Club: 


President—D. H. CAMPBELL, 685 St. 
James Street, W., Montreal, P. Q., 
Canada. 

Vice-Pres. & Chr. of Tech. Comm.— 
H. LemMer, 1075 Beaver Hall Hill, 
Montreal, P. Q., Canada. 


Treasurer—R. H. CHaApwick, 1075 
Beaver Hall Hill, Montreal, P. Q., 
Canada. 


Secretary—E. Stace, 1845 William 
Street, Montreal, P. Q., Canada. 






















—E C PILLOW 
BLOCKS 


UNIT TYPE PILLOW 
BLOCKS 













FLANGE MOUNTINGS 


RETAINING END CAPS 
Te facilitate the removal of bearings ter inspection and replacement 
this wire lock arrangement was perfected. Loosening three 
headless set screws allows the wire lock spring 
te contract permitting the cap 
te be easily removed, 





BALL AND SOCKET 
PILLOW BLOCKS 



















TAKE-UP UNITS 


. » «IN DESIGN, IN ECONOMY, IN EFFICIENCY 
AND IN PROFIT POSSIBILITIES 


Now’s your chance to cash in with Ahlberg. Factories everywhere are launching plant 
and product modernization programs which will inevitably lead to substantial power 
transmission equipment sales. With Ahlberg’s new line you can not only offer 
the most complete range of units, but an entirely modernized line embracing the only 
noteworthy advances in Pillow Block construction within the past 20 years. Once you 
investigate these engineering features you'll want to sell the line rather than try to sell 
against it. Write for complete information about this profit opportunity. 


AHLBERG BEARING COMPANY 


321 East 29th Street Chicago, Illinois 


PILLOW 


In addition to the new CJB Pillow Blocks, 
B LO C . S Flange Mountings and Take-Up Units, The 
Ahlberg Line includes a profitable set-up 
on famous CJB Master Ball Bearings and 
Ahlberg Ground Bearings. Write for cata- 
log and full particulars about our liberal 
franchise. 
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Can Your Customers Save 
Money on Inventory 


WHAT COST INVENTORY in an 
industrial plant? 

Too frequently the answer is a 
quick, “Six per cent.” 

A fair average of inventory costs 
is impossible to arrive at with any 
degree of accuracy. Cost varies with 
the industry. Again, there may be a 
considerable difference among com- 


NUDES TAPS 


from the Trade Press 


take the time and trouble.—Factory 
Management and Maintenance, De- 
cember, 1936. 


Portable Pump and Vats for 
Paraffin Treating 


OIL OPERATORS in the Oklahoma 
City field are usually troubled with 
paraffin coating the tubing and cas- 
ing so heavily that production is hin- 














panies in the same industry. dered. One operator whose wells 
COSTS OF CARRYING INVENTORIES 
(Per Cent Per Annum) 
Concern A Concern B Concern C 

Interest on capital invested 6.00 6.00 6.00 
Taxes 2.50 0.55 2.00 
Insurance 0.50 0.20 (Included above) 
Housing 0.50 1.24 0.70 
Keeping housing in repair 0.25 (included above) 
Looking after inventory: 

Handling 2.00 3.16 (included above) 

Taking inventory 0.25 1.03 {included above) 

Clerical costs 1.00 2.58 4.60 
Deterioration, spoilage 3.00 
Repairs 1.00 
Obsolescence 5.00 3.43 4.00 

Total 22.00 18.19 17.30 





Three estimates of the cost of carrying inventories, given by three concerns in reply to 
a questionnaire. Each is a long, long way from the popular 6 per cent that is so often 


and so confidently referred to. 


Two factors frequently raise inven- 
tory costs to an entirely dispropor- 
tionate total. First, many plants 
charge items to inventory that never 
belong there at all. For instance, in 
one company it was found that all 
units rejected by customers were, and 
had been for years, put back into 
inventory although there was little, if 
any, chance of future sale. 

Second, relatively few concerns 
seem to keep an accurate check on 
what goes into inventory. Many man- 
ufacturers do not define “inventory”. 
To them it is a catch-all like the 
miscellaneous column in a table of 
figures. But the most prevalent rea- 
son for unbalanced and extravagant 
inventories is that too many manu- 
facturers are without an adequate 
system of production control, coupled 
with an accurate business forecast. 
Unbalanced inventories are not the 
only, nor by any means the chief, 
cause for business failure and em- 
barrassment, but they are an impor- 
tant contributing factor—one that 
can be corrected and controlled by 
the executive who really wants to 
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needed frequent paraffin cleaning, 
partially reduced the expense of treat- 
ing his wells by mounting the treat- 
ing equipment on a trailer. Thus he is 
able to move the trailer from one 
well to another as they require clean- 
ing. Since steam boilers are present 
at all his wells, it is only necessary 
to hook up the reciprocating steam- 
pump and begin pumping paraffin sol- 
vent from the portable vats into the 
well. The equipment is then moved 
on to the next well.—Oil and Gas 
Journal, December, 1936. 


Helping New Salesmen Survive 
First-Year Bumps 


HEAVY MORTALITY among the 
annual crop of recruits is accepted 
as a matter of course by sales man- 
agers whose force works on straight 
commission. We have saved so many 
late-blooming producers by a program 
of recruit conditioning that we con- 
sider the trouble well spent. 
First-year men crave recognition a 
great deal more than do most veter- 
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ans, we found. They like to know 
that the home office is conscious of 
their efforts as well as of their suc- 
cesses. 

A “First Year Salesman’s Club” is 
our way of showing newcomers that 
we take an alert interest in their 
success. Of course, beginners get a 
liberal seasoning in the field at a vet- 
eran’s elbow. Old-timers take poor 
weeks in their stride; but the new 
man, who ends a week of setbacks in 
the typically drab lobby of a small 
town hotel, requires something more 
than the inspiration supplied in a 
sales manual. The best stimulation 
in the world is to let him know that 
other salesmen in nearby territories 
are faring well. For every salesman 
worthy of his kit secretly feels that he 
can do as well as the next man. 

We send a weekly newspaper to 
every field worker by first class mail 
so that its delivery is assured. It is 
crammed with their names and pic- 
tures. Individual results of the past 
week are reported, so that from week 
to week every worker knows how he 
is stacking up against the field. We 
purposely highlight the successes of 
first year men. They need the cheers 
which may have palled on some of the 
old-timers. 

Time has convinced us that the con- 
version of recruits into consistent pro- 
ducers is one of the most important 
of sales office jobs.—Sales Manage- 
ment, January, 1937. 





Materials Handling and Production 
Economy 


NUMEROUS INVESTIGATIONS 
made within recent years have shown 
that material in the course of produc- 
tion in the average industrial plant is 








WELDING—Correct practices in the weld 
ing of 29 metals is exhaustively presented 
in a series that began in Jron Age, Decem 
ber 24. Author, Charles H. Jennings, West 
inghouse engineer in charge of welding re- 
search, 


PRODUCT DESIGN SURVEY -Review of 
product design activity and of parts and 
materials used by product designer. Issue 
also contains directory of parts and mater 
ials.—Product Engineering, November, 1936. 


BAND SAWING AND FILING MACHINE 
PARTS, TOOLS-——Pictorial presentation of 
applications showing external and internal 
sawing and filing, including table of sawing 
speeds for a number of ferrous metals of 
various thicknesses.—The Jron Age, January 
14, 1937. 


ELECTRICAL INDUSTRY SURVEY A 
comprehensive “audit” of the electrical in- 
dustry, figures of which show that 1936 
broke all previous records for output and 
revenue. Paints cheery forecast for 1937 
business in this fiel@.—EFlectrical World, 
January, 1937. 


BELT CHART—Reprint of Allis-Chalmers 
chart, originally designed for determining 
length of V-belts, but which also may be 
used to determine length of flat belts by 
using another scale.— Power, January, 1937 
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Your customers now have an added reason for preferring 
Clipper Belt Lacing Hooks. 


The REINFORCING STRIP strengthens the carding — 

helps hold the hooks in perfect alignment—and preserves 

the unused portion of the card of hooks for future lacings 
Card is cut easily and quickly withaknife (against even rough handling or carelessness). 


— a —without waste. * NO part of the card- 
ing Temains to fly off, or prevent proper 


Ww imbedding. REMEMBER other Clipper advantages: reinforced tongue 
edge of card—full protection of fingers against snagging— 
protection of eyes from flying remnants of metal, compo- 
sition, or carding paper—no remnants of carding to inter- 
fere with hooks being imbedded flush—no remnants to 
stiffen joint and interfere with conformation to the 
crown of the pulley. 


PVRAR AAA 


Your customers will appreciate the REINFORCING 
STRIP. It will help YOU build business! 
UNUSED portions of the hook card are preserved 
even against rough usage. * Clipper Speed Lacers 


imbed lacing hooks flush in a single operation. CLIPPER BELT LACER Co., Grand Rapids, Mich., U.S. A- 





actually worked upon only 35 per cent 


to 40 per cent of the time. The bal- 
ance of the working time of the plant 
is taken up by lifting and shifting the 
materials to be worked upon from ma- 
chine to machine, from process to 
process, or in delivering it into the 
plant or in taking the finished product 
into and out of storage and shipping 
rooms. Many plants are still so 
poorly organized that the percentage 
of real productive labor is no more 
than 15 per cent to 20 per cent. 
Large loads are more obviously po- 
tential sources of wasted human ef- 
fort. But frequently the sum-total 
of the efforts required to handle many 
light loads often and repeatedly in 
the plant by muscle instead of intelli- 
gence will outweigh by thousands of 
dollars the costs of moving the occa- 
sional or even consistent large loads. 
Types of equipment fitting into cat- 
egories may be listed as follows: 


LIFTING EQUIPMENT 


Cranes: Hand, Power, Overhead, Job, 
Gantry Wharf, Magnet. 


Hoists: Hand, Power, Pneumatic. 

Derricks: Stationary, Traveling, 
Portable, Cargo. 

Winches. 

Elevators. 

Loaders: Log, Car, Grab-buckets, 


Skips, Power Shovels, Dredges. 
SHIFTING EQUIPMENT 


Cableways: Suspension, Cable-tram- 


ways. 

Overhead Trackage: Tramways, 
Trolleys. 

Conveyors: Package, Loose Material, 


Assembly, Gravity. 
Industrial Railways. 
Industrial Trucks 

Hand trucks. 
Commercial Trucks and Tractors. 
Ships: Scows, Barges, Ore-handling 

Vessels, Tankers. 

Railroad Cars: Dump-cars, Special 

Gondolas LCL, Compartment Cars. 


and Tractors. 


LIFTING AND SHIFTING EQUIPMENT 


Overhead Cranes and Trackage. 

Special Industrial Trucks, Tiering 
Trucks. 

Elevating Conveyors. 

Loose Material Blower 
Systems. 

Clay and Ash-handling Systems. 

Lime and Stone-handling Systems. 

Derricks: Stationary, Traveling, 
Portable, Cargo. 

Various combinations of lifting and 
shifting equipment. 


and Suction 


Loose material may be _ sucked 
through pipes, or transferred by grab- 
buckets to storage bins, or deposited 
on conveyor belts. 

Small articles may be placed in tote 
boxes and carried by roller conveyors 
or picked up in slings by hoists on 
overhead tracks. 

Larger pieces may be picked up by 
magnet cranes, if of ferrous material, 
or in slings by cranes or hoists, or 
(in the case of boxed materials or ma- 
terial in rolls or sheets) picked up on 
hand trucks or special types of indus- 
trial trucks, for transfer. 

It is a mistake to consider any ap- 
plication of materials handling equip- 
ment as an isolated problem. The 
handling of materials is only one fac- 
tor of a complete production problem. 
A study of production flow, in dia- 
grammatic form should show how ma- 
chines and processes may be located 
to cut down the time and distance of 
travel from one to another. A study 
of motion should show whether or not 
different groupings or placements of 
the machines will cut down the 
charges of labor attendance. And a 
study of power transmission should 
indicate what advantages, if any, may 
be had from the grouping of machines 
into the most logical production units. 
—The Iron Age, December 10, 1936. 


Group Drives Under the Floor 


WHEN THE NEW knitting plant of 
Tubize Chatillon Corporation at Hope- 
well, Virginia, was designed, the man- 
agement wanted to eliminate certain 
disadvantages of overhead belts, and 
at the same time retain the good 
points of group drive. These ob- 
jectives were achieved by installing 
the lineshaft and motors in trenches 
cast in the concrete floor, and driv- 
ing up to the machines. 

The knitting plant is housed in a 
one-story monitor-type building of 
brick and steel construction. The 
floors are concrete. Twelve trenches 
24 inches deep and 20 inches wide, 
running practically the length of the 
building, were cast in the floor. At 
three places each trench was en- 
larged to a dimension of 32x32 inches, 
to give room for the motors and the 
chain drive between motors and line- 
shaft. The general layout of the 
trenches is shown in the diagram. 

The trenches are in effect grouped 
in sets of three, two being located 
fairly close together and connected 
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by a crosscut in which the motors 
are mounted while the third trench 
is placed some distance away. This 
arrangement made it possible to set 
two rows of knitting machines back- 
to-back, with only a working aisle 
between them. Placing the third 
trench and row of machines farther 
away provided a wide trucking aisle 
on both sides of this line of ma- 
chines. This arrangement is consid- 
ered the most desirable from the 
standpoint of efficiency of operation 
and conservation of floor space. 

Three lineshafts ranging from 42 
to 46 feet in length are installed end- 
to-end in each trench, making a total 
of 36 lineshafts. Shafts driving the 
lighter machines are 17/16 inches in 
diameter; those driving larger ma- 
chines are 115/16. All line shafts 
are driven at 245 r.pm. They are 
mounted in ball-bearing hangers 
which are fastened down with bolts 
anchored in the concrete floor of the 
trench. Hangers are spaced on 6-foot 
centers, except at the point of con- 
nection with the motors. At these 
places a hanger is placed on each side 
of the chain sprocket. 

Power is transmitted between mo- 
tors and lineshafts through silent 
chain drives using 17-tooth sprockets 
on the motor shaft and 84-tooth 
sprockets on the lineshaft. 

Absence of overhead belting has 
had an important and beneficial in- 
fluence on the lighting conditions for 
night operation of the plant. 

Not the least of the advantages af- 
forded by the new power drive lay- 
out is considerably reduced mainte- 
nance on the lineshafts and the much 
greater accessibility—Factory Man- 
agement and Maintenance, January, 
1937. 





Schedule of Unit Sales and Profits at Varying Discounts 


(One gross of merchandise taken to represent $1. in net sales) 


Gress Dollars 


needed for Discount Margin of gross 
expense over Schedule profit in “/ 
cost of goods 

$600,000 50% w% 

$600,000 50-10 22.2% 

$600 000 50-10-5 18.1% 


Volume in units 


©) of increase > of increase 


te make $600,000 over volume over volume 
gross profit at 50% at 50-10% 
2,000,000 
2,702,702 38% 
3,314,917 6%, 23% 


Volume in units 


% of increase % of increase 


te restore net over volume over volume 
sales in at 50% at 50-10°; 
dollars 
2,000,000 
2,222,222 11.1% 
2,340,000 17.0% 5.4% 
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—Sales Management, January, 1987 














itn re ile nan 


3 
oo sol REE Seay 


ts 
oe 


eis yee 


Nese ERM: reser 9 eck 


ay Hs 
“TSA 


ne o, Pe eee ame ny 


1 


ret 
$38 5 
Le 


0 oe peo wd Cdewtn Jw Ney eR 
* 
and 


ot) &- any 
walt gases 
erm 


~3eRe gh 


Sele QUALITY + Seee ‘LUNKENHEI MER 





9-36-14 
MILL SUPPLIES © FEBRUARY 1937 45 







































(Continued from page 17) 


more than one business depression. 
First, of course, it was their Sil- 
ver Anniversary. And second, it 
formally dedicated the new build- 
ing which more than doubles their 
floor space. 

Special inducements for indus- 
trial buyers to attend the Show 
were movies on the upper floor, 
coffee and doughnuts served in the 
basement, and nightly floor prizes. 
Thus every night the young sons of 
buyers could be found upstairs joy- 
fully watching a Laurel and Hardy 
comedy or the exploits of speed de- 
mons on mctorcycles, airplanes and 
motor boats. 

The basement was a busy place 
too, as visitors dropped downstairs 
for a snack after touring the vari- 
ous exhibits. Before closing time 
every night, Charley Crowder drew 
10 door prizes (an electric clock 
to each winner) from the signed 
admission tickets which were col- 
lected at the entrance. 

Business end of the Show was an 
extensive display of equipment on 
the main floor of Crowder’s two 
buildings, put on by manufacturers 
of electrical and mill supplies. Here 
was practically a complete exhibit 
of the distributor’s industrial equip- 
ment arranged, wherever possible, 
as operating demonstrations. Many 
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Snapped at the Crowder 
Industrial Show: Above, 
Charley Crowder picking 
the lucky winner of one 
of the 10 nightly door 
prizes. Left, Harry Crow- 
der and O. W. "Bill" 
Wagner [Belmont Packing) 
were school boys in Brook- 
lyn 30 years ago, have had 
common interests in the 
industrial supply business 
ever since. Below, Walter 
Bertram discourses on the 
merits of Morse chain with 
an Allentown industrialist. 


manufacturers’ men were on hand 
to aid in presenting their sales 
stories to industrial Allentown. 

J. T. Carlsen of Skilsaw, for in- 
stance, could be found demonstrat- 
ing portable drills and saws. Or 
O. W. Wagner discussing Belmont 


Or Walter Bertram ex- 
applications of Morse 


Packings. 
plaining 


Chains. Or Al Diederick of Ward 
Chemical telling about Mulsite 
cleaners. Or Roy Greenslee of 


Johnson Bronze and D. G. Horn- 
baker of Moffatt discussing bear- 
ing problems. Or Lunkenheimer’s 
Trumbore talking valves. 

It was an attentive crowd in the 
opinion of both manufacturers’ and 
distributors’ salesmen, mainly be- 
cause the Crowder management had 
been successful in drawing an audi- 
ence that was genuinely interested 
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in operations of industrial plants. 
Among the mill supply products 
exhibited were: Browning pulleys, 
Morse chains, General refractories, 
Westinghouse motors, Skilsaw port- 
able electric tools, Lunkenheimer 
valves, Johnson bronze bearings, 
Bussman specialties, Deming 
pumps, U. S. Gutta Percha paints, 
Chisholm Moore hoists, Emerson 
fans, Worthington pumps, Goodrich 
rubber goods, Trico motor oilers, 
Schieren belting, Aluminum Indus- 
tries’ paints, Roto tube cleaners, 
Belmont packings, Ideal Electric 
specialties, and Mulsite cleaners. 


Special Forms Designed for 
Social Security Records 


To set up and keep the many new 
records required of employers un- 
der the Social Security Law, the 
Acme Card System Co., Chicago, 
has designed record forms based on 
an analytical study of the new law, 
conferences with government offi- 
cials, and the requirements of many 
companies which have already set 
up their record systems. 

Since every busi- 
ness is supposed to 
keep its records in 
shape for government 
inspection, Acme has 
developed visible rec- 
ord equipment for 
this purpose. 

The forms include 
the individual payroll 
record, annual pay- 
roll summary, person- 
nel form, unemploy- 
ment tax record, and 
employees’ contribu- 
tion record, the com- 
bination of which is 
claimed to enable any 
employer to establish 
his records in compliance with the 
law ,without any further investi- 
gation. 


Diamond Chain Modernizes, 
Practicing What It Preaches 
Practicing the same kind of in- 
dustrial modernization which it ad- 
vocates for other firms, the Dia- 
mond Chain and Mfg. Co. of In- 
dianapolis recently gave its plant a 
thorough “house cleaning” in order 
to take advantage of the marked 
progress in machine development 
made during the past few years. 
This company has pointed out for 
several years, in its advertising. 
that inefficient motor drives waste 
more than replacement would cost. 
The management states that 49 
tons of machine tools (see picture 
were sold at scrap prices averaging 
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Ask about the HEWITT? rofit franchise. HEWITT RUBBER CORPORATION, Buffalo, N.Y. 
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Fast sellers because 
they're First Quality 


and brilliantly Trade Marked 


High 
Speed 


Steel 
The Bright Blade 










Spe ial 
Atlloy 


Steel 
The Red Blade 


Ty Tungsten 


Steel 
The Black Blade 


A Complete Line of 


SIMONDS 


HACK SAWS 


In hand or power sizes 


for every metal cutting job 


SIMONDS SAW AND STEEL CO. 


FITCHBURG, MASS 
2 
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$10 a ton, but the apparent loss was 
in reality a profit because the ma- 
chines had already earned more 
than their original price, and had 
started to waste more than their 
replacement would cost. 


R. C. Neal Expands 
In Syracuse 


The Syracuse office of R. C. Neal 
Co., Inc., 569 S. Clinton St., has 
been enlarged by taking over the 
adjoining store, practically doubling 
the floor space. The staff of the 
office has been increased with the 
addition of Frank Kanaley as an 
outside salesman, and by another 
inside man. 

The Rochester office of the com- 
pany, which was recently expanded 
(MILL SUPPLIES, June 1936) has 
been further increased by Ray Hil- 
bert as salesman assisting Clifford 
M. Sears. 


Dodge-Newark Adds 
Three Lines 


Chains, buckets, and conveyors of 
the Chain Belt Co., M-R-C ball bear- 
ings, and screw conveyors and 
buckets of the Screw Conveyor 
Corp. have been added by Dodge- 
Newark Supply Co., Inc., Newark. 


Peerless Mill Supply Co. 
Takes on Keystone Lubricants 


The Peerless Mill Supply Co., 
Buffalo, has taken on the line of 
Keystone lubricants. A new mem- 
ber of the shipping department of 
the firm is Wesley Herniman. 


Executive Changes in Bay City 


C. S. Moulthrop has taken over 
the interests of R. V. Mundy of the 
Bay City Hardware Co., Bay City, 
Mich., and now holds the offices of 
secretary and treasurer. F. H. 
Stover is the new president. 


Hansen & Yorke Appointed 


Hansen & Yorke Co., Inc., New 
York City, has been appointed dis- 
tributor of portable electric tools 
and lathe grinders manufactured 
by the Dumore Co., Racine, Wis. 

(Please turn to page 54) 
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ARMSTRONG 





Build Profits by 
Standardizing on 


"ARMSTRONG" 


By ending haphazard tool buying you can end profitless tool sell 
ng. By building your tool department around ARMSTRONG 
Lines, you can become the local "ARMSTRONG" headquarters 

and that is a profitable position for any industrial distributor. 


Ninety-six per cent of the machine shops and tool rooms use 
ARMSTRONG TOOL HOLDERS, buy tools where ARMSTRONG 
TOOL HOLDERS are sold. A steadily increasing percentage are 
standardizing on ARMSTRONG WRENCHES too. They know 
ARMSTRONG quality. They know that ARMSTRONG lines are 
complete — that they will always be able to get the size or 
type needed without shopping around. Nationa 
advertising continuously reminds them that 
ARMSTRONG WRENCHES come in over 59 
types, in all sizes, in all millings. They know 











that ARMSTRONG Carbon Steel wrenches are drop forged from 
special steel, that they are stronger, that openings are accurately 
milled . . . that ARMSTRONG Chrome-Vanadium Wrenches are 
the finest obtainable and that only ARMSTRONG SOCKET 
WRENCHES have the patented Drivelock feature that has brought 
socket wrenches up to industrial standards of strength and safety 


During the last year especially the selling power of the 
ARMSTRONG name on tools has been demonstrated whereby 
changing to ''ARMSTRONG.-all-the-way'’ dormant tool departments 
have multiplied both sales and profits. At your request a qualified 
factory representative will call and explain just how other Indus 
trial Distributors have found unexpected sales volume in their 
territories. 


ARMSTRONG BROS. TOOL CO. 


The Tool Holder People 
305 N. Francisco Ave., Chicago, U.S.A. 
Eastern Warehouse and Sales: 199 Lafayette St.. New York 


SAN FRANCISCO ° LONDON 


ARMSTRONG TOOL HOLDERS Are Used in Over 96% of the Machine Shops and Tool Rooms 
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Return piping to a con 
densate tank in the Mellon 
Institute Building Pitts 
burgh, illustrates many pos 
sible uses of welded fittings 


in heating installations. 
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A large V-belt installation (150 hp.), operating on un 
usually short centers, drives a No. 5 Jordan engine at the 
North Star Strawboard Mills, Quincy, Illinois. Dirty, wet 
possibly acid conditions cause the alert salesman to pro 
tect customers of this kind against shutdowns by carrying 


sufficient replacement belts 
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This waterfront scene impresses the obser 





vant salesman with the tremendous marine 
market for wire rope. He also notices sling 
chains, blocks and manila rope. 


The close-coupled pump finds many applica 
tions in laundries —for filter systems, hot 
water circulation, condensate and boiler 
feed, cleaning solutions, dye liquids and 
general supply. Let your eye roam over 
this installation, then write out a complete 
order for everything necessary to install the 
job. The total will convince any salesman 
of the value of laundry exploration beyond 
the ''no tickee, no washee" stage. 


“Smoothing up castings of this size pre 
sented a problem to the manufacturer of oil 
burners in whose plant this ''shot'’ was made. 
It was solved by the purchase of a portable 
grinder. The distributor's salesman reaped 
a nice profit on the grinder and on a steady 
flow of snagging wheel orders. 
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Hotels cannot afford interrupted service of any 
kind. A leaking section of the steam system in 
this one was removed and a new one installed 
in three hours by oxyacetylene welding. 


A change in conveyor speed can be effected on 
this drive by the simple substitution of a different 
size roller chain wheel. Note the flexible coupling 
connecting the motor to the input shaft of the 
worm gear reducer, the steel conveyor belt and the 
rotary brush for cleaning. 
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with Power stepped Up— Prices stepped Down 


NEW 7-INCH SPECIAL SANDER 


value ever offered by Black & Decker 


the greatest Sander 
powered for pro- 
duction service, with all the features of the Black & Decker 


Sander which sold for $75.00 a year ago—ONLY $53.00. 
NEW 7-INCH JUNIOR SANDER 


intermittent service, at the lowest Sander price in Black & 


ONLY $39.50. 
NEW 7-INCH HEAVY DUTY SANDER for high speed 


Operation on continuous production work — more power- 


a powerful tool for 


Decker history 


ful than the high speed Sander which formerly sold for 


ONLY $75.00. 


$85.00, yet it costs 


NEW 9-INCH STANDARD SANDER, formerly $88.00, 
ONLY $78.00. 


now, with increased power 


Get behind this new Sander line-up now—the most com- 
plete line and the greatest Sander values on the market 
today. For full details, write: The Black & Decker Mfg. Co., 
717 Pennsylvania Avenue, Towson, Maryland. 


BLACK & DECKER 


World’s Largest Manufacturer of 
PORTABLE ELECTRIC TOOLS 
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Ten Years 4¢0 IN MILL SUPPLIES 


























GrorGe A. FERNLEY, ALVIN 
M. SMITH AND DON S. 
» BRIS BIN WERE APPOINTED 
TO RECEIVE -RESERVATIONS 
FOR THE TRIPLE MILL 
SUPPLY CONVENTION TO 
BE HELD IN JUNE, 1927, 
ABOARD THE STEAM- 
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NEG ITEM 


' 

I YOU ARE GOING TO MAKE PRICE SELL YOUR 
GOODS, DO AWAY WITH YOUR SALESMEN. GO TO 
YOUR PRINTER, AND HAVE YOUR PRICES PUBLISH- 
ED, AND SEND THEM OUT," THIS WAS THE 
OPINION EXPRESSED IN AN ITEM IN MILL SUPPLIES 
BY N.S. BOYES, GENERAL MANAGER OF J.T 
WING AND COMPANY, DETROIT, AT THE TIME. 

a °o — eam «+ 

M.. 8. URQUHART, NOW PRESIDENT OF URQUHART 
SERVICE, DENVER, TEN YEARS AGO RESIGNEO HIS 20- 
YEAR POSITION AS NORTHWESTERN MANAGER OF THE 
KEYSTONE LUBRICATING COMPANY, PHILADELPHIA, TO 
ASSUME THE WESTERN MANAGERSHIP OF THE 
PHILADELPHIA GREASE MANUFACTURING COMPANY. 












Detroit: Stove Depot 


q 
,ae ptr} 
Be 
we 
, 


ce eee 





Detroit, THE FOURTH CITY, ANO ITS 
SUPPLY HOUSES, WAS THE SUBJECT OF AN 
ARTICLE IN THE FEBRUARY, 1927 ISSUE OF 
MILL SUPPLIES. AMONG THE PICTURES SHOWN 
WAS ONE DEPICTING THE BIRTHPLACE OF THE 





BUHL SONS COMPANY; ANOTHER ILLSTRATED 
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Tet SALESMEN NEEDED KNOWLEDGE 
AND TRAINING, ANO THE SUPPLY HOUSE 
A SATISFACTORY METHOD OF REMUN- 
ERATION AND A STRONG POLICY, WAS 
JHE GIST OF AN ARTICLE ENTITLED 
REQUIREMENTS FOR SCIENTIFIC SELL- | 
ING,” WRITTEN FOR MILL SUPPLIES 
MAGAZINE BY VANCE C. BOYD, THEN 
SALES MANAGER, STANDARD SUPPLY AND 
EQUIPMENT COMPANY, PHILADELPHIA, 
NOW VICE-PRESIDENT, STANDARD ~SHANNON 
SUPPLY COMPANY, ALSO OF PHILADELPH+A- 
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THE ORIGINAL HOME OF THE RAYL 
COMPANY, SHOWING AT THE LEFT, 7,B. RAYL, 
AND AT THE RIGHT, IN SHIRT SLEEVES, 
CHARLES STRELINGER, FOUNDER OF THE 
CHARLES A. STRELINGER COMPANY. AT 
THE TIME THE PICTURE WAS TAKEN, 
HOWEVER, MR. STRELINGER WAS A 
CLERK IN THE RAYL HARDWARE COMPANY, 


Whaat wouro you po with- 
OUT YOUR SUPPLY HOUSE?" 
WAS THE SUBJECT OF AN 
ARTICLE APPEARING IN A BROAD - 
SIDE |SSUED BY THE MACHINISTS 
SUPPLY COMPANY CHICAGO, OF 
Bega WHICH JOHN E, (“JACK”) SHAW 
PA WAS THEN. VICE-PRESIDENT. 
4 MR. SHAW IS NOW WITH THE VALLEY 
/ FORGE TOOL AND STEEL COMPANY, 
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Wines Hac Be [lad e) 


From tip to tip 
A BARNES BLADE 


shows full quality 


















%& Barnes Blades have built a reputation for satisfactory 
service wherever metal is cut. The answer to you, Mr. 
Distributor, because of this, is a real opportunity to make 
good money selling this line. 





The reputation of the Barnes organization is built on high 
quality of product, close sales cooperation, and depend- 
able service all the way through. Barnes offers you its 
engineering help in recommending blades, and Barnes 
offers you blades that will back up every sale you make 
and bring additional blade business your way. 


NM 


The 
BARNES 





line is complete 


Distinct types of 
Blades for every purpose 
2 
Red Arrow ... Service... 
Special Unbreakable . . . 
"600". . . B-J Frames and 
Blades .. . Regular Tungsten, 


Hand and Power sizes .. . 
Metal Cutting Band Saws 














W.O.BARNES CO.INC. 


1297 TERMINAL AVE. DETROIT MICH. 
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Time Flies in Chattanooga 

Last October found three em- 
ployees of James Supply Co., Chat- 
tanooga, Tenn., celebrating a total 
number of seventy-eight years 
service with this mill supply firm. 
Although this southern company 
has the reputation of winning long 
service from its employees, offiicals 
considered October an _ unusual 
month for anniversaries of this 
kind. For instance on October 11 
Tom Henderson, in charge of the 





Tom Henderson 


city order department, was with 
the firm thirty-one years. His first 
job with James Supply Co. was to 
help in the loading of trucks that 
were moving the firm to a larger 
building. Incidentally, C. E. James, 
who died ten years ago, and 
founder of the firm, employed Mr. 
Henderson. 

On October 11, C. A. Sylar, man- 
ager of the mill supply department, 
was with the firm twenty years. 
Mr. Sylar’s appearance belies this 
statement, but his youthful looks 
can be explained by the fact that 


| he went with James the day after 


he finished high school. He con- 
siders his firm the best in the world 
and is eagerly looking forward to 
the time when his nine-year old 


| son can enter the business. 


Miss Maude Sanders, switch- 
board operator, entered the employ- 
ment of James Supply Co. twenty- 
seven years ago on October 15. In 
addition to her telephone duties 
Miss Sanders figures the inventory. 

James Supply Co. is one of the 
largest in the Tennessee River val- 
ley and contains sixteen depart- 
ments. Just now the firm is doing 
a tremendous business with the 
Tennessee Valley Authority, sup- 
plying materials esential to dam 
building. 




















GREATER 


In YALE Products, you have a definite opportunity for increased sales. 
You must remember, though, that selling power depends upon TWO 
factors—the character and reputation of the product—and the effort you 
put forth to cash in on them. 


HOOH WOXG4 


Y HOOH °° 


In YALE Chain Hoists and allied products you have the advantage of 
quality and prestige which have been traditional for more than half a 
century. Take full advantage of these two great sales forces. Let every 
industrial buyer in your territory know that you sell YALE. 


Your efforts, backed up by YALE Cooperation —TEAM-WORK—are sure 
to turn your sales curve profitably upward. 


hn 
INI 


9318 410 


NOTE: 12,000,000 voices—our advertising in industrial 
magazines and by direct mail—are telling industry: 
“Buy YALE from your Industrial Supply Distributor.” 





Stress the JO POINTS of 


SPEED am 47 4\ L E -- SAFETY Yale Superiority...and @ 
ECONOMY EFFICIENCY watch your sales increase. 








ack dependable 


DUFF-NORTON JACKS 


end se the best 


Duff-Norton Jacks are the only jacks that incorporate 
the genuine Barrett improved mechanism, recognized 
everywhere among users as the safest and most efficient 
jack design ever developed. As a result, Duff-Norton 
Genuine Barrett Jacks sell on sight. The mere mention 
of the name gets the customer’s okay invariably. 





Duff-Norton Special 
i-Way Chain Jack No. 
1$23 combining head 
lifting, foot lifting, 
chain lifting and claw 
lifting 





Duff-Norton Genuine 
Barrett Trip or Track 
Jack-—-the most widely 
used railroad jack. 


Made by the world’s oldest and largest manufacturers of 


jacks, the Duff-Norton Line is complete including Auto- 





matic Lowering Ratchet Jacks 
both single and double acting .. . 
Air Motor Power Jacks . . . Self 
Lowering Ball Bearing Screw 
Jacks in both speed and governor 


controlled types . . . Journal Jacks 
. . + Chain Jacks . . . Horizontal 
Jacks . . . Truck Jacks . . . Pipe 


Forcing Jacks as well as Ex- 
tensible Steel Trench Braces and 
Fittings. 


Why not investigate the pro fit- 


a i able advantages of selling the 


matic Lowering Gen- 


uine Barrett Jack 


best seller everywhere. 


s Duff-Norton Line of Jacks—com- 
plete for all purposes? 


Listen in—Every Friday Nite at 7:45 P. M., E.S.T. 


The House That Jacks Built’’ 


RADIO PROGRAM 


WEAF, New York; WMAQ, Chicago; KDKA, Pittsburgh, 
Entertainment that Mill Supply Men Like! 


THE DUFF-NORTON MANUFACTURING CO. 
PITTSBURGH, PA. 


Branch Offices in Principal Cities 


RP (REE 
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Sonneborn Upped 


R. H. Sonneborn has been named 
assistant manager of sales, pipe 
division, of Republic Steel Corp., 
according to an announcement by 
N. J. Clarke, vice-president in 
charge of sales. Mr. Sonneborn was 
formerly special representative and 
assumes the position vacated by 
the appointment late last year of 


R. H. Sonneborn 


George E. Clifford to the position 
of district sales manager at Los 
Angeles, and more recently by 
Charles W. East, district manager 
of the Houston district. Martin I. 
Shea will continue as the other 
assistant manager in the pipe divi- 
sion, a position he has held for the 
past eight years. 

Mr. Sonneborn was born _ in 
Pueblo, Colorado, and studied Min- 
ing Engineering at the Colorado 
School of Mines. Later he studied 
Mechanical Engineering at the 
University of Michigan and grad- 
uated from there in 1921. He was 
associated with Colorado Fuel and 
Iron Co. in the operating depart- 
ment upon graduation, and later 
entered the sales department of the 
Youngstown Sheet and Tube where 
he remained until coming to Re- 
public in January 1936. 


News of the Month from 
William T. Johnston Co. 


The William T. Johnston Co., 
Cincinnati, has made M. F. Adam- 
son manager of its automotive de- 
partment. Mr. Adamson attended 
the recent automotive show in Chi- 
cago. 

To take care of its increased 
business, the company has recently 
installed 15,000 sq.ft. of new shelv- 
ing. The Alemite line has recently 
been taken on. 











QUISTANDING COOPERATION 


WITH INDUSTRIAL DISTRIBUTORS IN 1937 


Complete industrial consumer advertising 


The Files that live up to every word said 
about them 


Advertisements that give performance facts 


In 1937 the Nicholson File Company goes 
further in co-operating with the indus- 
trial distributor than 
anyone has gone before. 


NICHOLSON “°* 





Advertisements like these will 


appear regularly in: 


FACTORY MANAGEMENT 
AND MAINTENANCE 


MILL AND FACTORY 
AMERICAN MACHINIST 
MACHINERY 
MODERN MACHINE SHOP 
IRON AGE 
STEEL 


INDUSTRIAL 
EQUIPMENT NEWS 








paign has been written specifically for your 
customers and will be placed all through 
the year in a heavy schedule of magazines 
read by purchasers of engineering files. 
Specialize in Nicholson Black Diamond 
and McCaffrey Files sales in 1937. These 
files live up to every word we say about 
them —that you say 
about them. Nicholson 


The industrial con- BLACK = DIAMOND File Company, Provi- 
McCAFFREY ({) 


sumer advertising cam- 


A FILE FOR 


dence, R. I., U. S. A. 


EVERY PURPOSE 
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WHEN 


the fun goes on with artifi- 
cial snow — made with ice 
and compressed air 





OUNDS like a big job—supplying arti- 

ficial snow for an entire ski course. Here's 

an easy way to do it. Take about 100 tons of ice crush it to a fine 
consistency and shoot it with compressed air. The charge of air 
flakes the ice into hard, smooth crystals which expert skiiers say is 


superior to the real snow of Mother Nature. 


Compressed air is profitably being used on new, and sometimes 
surprising, jobs every day. Quincy Compressors are meeting the 
needs of industry for dependable air supply on a thousand fronts. 
On new uses—on old uses—Quincy Compressor low cost air is a 


factor that wise buyers appreciate. 


FREE Guide to Increased Profits 


Wherever your territory may be, we can help you to uncover 
hundreds of places where Quincy Compressors can be sold profitably. 
From our sales records, we have compiled a check list of Quincy Sales 
Opportunities. Saves salesmen a lot of foot work—increases sales with 
a little head work. Obtain one of these Check Lists for each of your 
salesmen. Send coupon today for your supply. Quincy Compressor 
Co., Quincy, Ill. Branch offices 
at New York and Chicago. 


MAIL COUPON NOW! 


UINCY 


Compressors 





Quincy factory men always available Quincy Compressor Co., Quincy, Ill. Dept. M-2 
for sales and engineering assistance. - f 
GENTLEMEN: Please send me copies of 


your “Check List of Quincy Sales Opportunities.” 





Name 


ee 
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Jacob "Jake" Disston, center, Henry Disston 
and Sons, discusses the afternoon's proceed- 
ings with Atkins Clark at the Mid-year meet- 
ing at Rye, N. Y. 





New York Belting Appoints 
Webster in South Atlantic 


J. W. “Joe” Webster, until re- 
cently operating with headquarters 
in Richmond, Va., has been ap- 
pointed sales manager of the South 
Atlantic District for the New York 
Belting and Packing Co., with head- 
quarters in Atlanta. Other ap- 
pointments just announced by the 
company include Robert W. Crane 
to the Buffalo sales organization; 
Edward M. Powell, chief clerk of 
the Chicago warehouse to the Chi- 
cago sales force; and J. W. Casper 
to assume Mr. Powell’s duties as 
chief clerk in Chicago. 


Reports Expansion of 
Paper Mills in West 


Returning from an extensive trip 
to the West Coast, L. W. Lawrence, 
salesman for the Mill Supply Di- 
vision of the Schlafer Hardware 
Co., Appleton, Wis., reports that 
paper mills in the West are enjoy- 
ing a splendid business, and sev- 
eral of them are instituting expan- 
sion programs. 

Owing to their favorable location 
in the paper mill center of the Fox 
River valley, Schlafer Hardware 
has assembled a complete line of 
paper mill specialties which they 
are merchandising nationally as 
well as in their own territory. 


All About W. H. Heiston & Son 


New members of W. H. Heiston 
& Son, Martinsburg, W. Va.; Ar- 
lington Kniesly, James B. Kearney, 
and C. B. Kearney, salesmen. Mr. 
Kniesly enjoys fifteen years of con- 
tact with orchardists. 

Mr. D. J. Heiston, president, will 
attend the Rotary International 
Convention at Nice, France, in 
June, 1937. Mr. Heiston has in- 
voice No 1 from Rotary Interna- 
tional, Chicago, and is thus the first 
man in the nation to make reserva- 
tions for this convention. 
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HACK SAWS 
BAND SAWS 


Enjoy the satisfaction and profit 
of selling “The Blades in the Plaid 
Box” 


AMERICAN SAW & MFG. 





We distribute Lenox saws through industrial dis- 
tributors because we know that, by this method, 
we can serve industry in the most efficient and 
economical manner. 


When you sell LENOX BLADES you'll sell more 
of them—and sell them easier, because users know 
their superb craftsmanship insures lower produc- 
tion and replacement costs—quicker, better results. 


THE LENOX SALES POLICY 


LENOX BLADES are sold only through legitimate 
distributors, with full protection and sales coop- 
eration for distributors stocking them. 


cO0., SPRINGFIELD. MASS. 


“The Blades in the Plaid Box” 
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Pat'd. and Pat's. Pend’g. 


Fig. 732 


“Hallowell” Steel Work-Bench has a shelf 
below for additional convenience. Strong, 
smooth steel top. 
Shipped from stock, 
Drawer not included. 


rigid, with one piece, 
easy to keep clean 
knocked down. 


Fig. 


1334 


“Hallowell” 
have become must popular because being 
welded throughout they never get rickety 
as riveted stools and chairs 
do—Get our Bulletin 477. 


and wobbly 





Pat. Applied For 
Fig. 1249 


Steel Stools and Chairs 


Here are the 
STANDARDS 


to which thousands 


are flocking 


UNBRAKo 





Fig. 232 


“Unbrako” Hollow Set 
Serews stand up under 


punishment that 
wrecks other screws 
Made of alloy steel 
heat treated; there 
fore, tough yet hard 
so points don't mush- 
room hex doesn't 
round 
OTHER 
“HALLOWELL" 
PRODUCTS: 


"“HALLOWELL" 
Steel Work Tables 


‘HALLOW ELL" 
Steel Work Benches 
Semi-Portable 





Cash in on this 
PROFIT LINE! 


“Hallowell” Products are 
an unique, fast-moving 
line, represented by fore- 
most distributors work- 
ing at a very fair profit. 
Backed by an extensive 
advertising campaign of 
real selling power — as 
well as by a cumulative 
reputation gained over 
years of Service — every 
“Hallowell” Product has 
a ready-made market. 
And our many salesmen 
work with and for you 
to increase your sales, 
step-up your turnover. 


You'll want all the de- 
tails of this proposition 
- . « and they’re yours 
upon request. 


/ 





Pat’s. Pend’g 
Fig. 1434 


Knurled “Unbrako” 
Socket Head Cap 
Secrew—All mechan- 
ics use their fingers 
driving Screws. 
Knurls gear fingers 
to head; fingers, 
therefore, have bet- 
ter purchase, drive 
faster and further. 
Pliers bite the 
Knurled “Unbrako”, 
but slip on Smooth- 
Heads. Ask how we 








“HALLOWELL" 
Steel-Wood Work- 
Benches 
HALLOWELL" 
Steel-Wood Work- 
Tables 


HALLOWELL’ 
Steel Bench Draw 


“HALLOWELL 


“HALLOWELL" Foremen’‘s 


Desks 


Steel Sho; 
Furniture 


“HALLOWELL" Steel Floor 
rr 


wks 


lock the Knurled 
“Unbrako” when 
countersunk — it’s 
unique. 


“UNBRAKO" Stripper Bolts 
“UNBRAKO” Pipe Plugs 


Power Transmission Ap 
pliances 


STANDARD PRESSED STEEL Co, 


BRANCHES 


JENKINTOWN, PENNA. Senes 
BOSTON CHICAGO 
DETROIT ST. Louis 
INDIANAPOLIS 


BOX 519 


SAN FRANCISCO 
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R. J. Southwell, American Chain Company, 
greets E. B. Hunn, C. S. Mersick Company, 
New Haven, Conn., as he arrived at the 
Rye, N. Y., meeting of distributors and 


manufacturers. 









Alexander Brothers Announce 
New Distributor 


Alexander Brothers, Inc., Phila- 
delphia, Pa., have taken on the 
firm of Crerar, Adams and Co., 
Chicago, Illinois, as authorized 
distributors of their line of leather 
belting, packings, textile leathers 
and tentacular transmission belts. 


Thermoid Appoints 
District Supervisors 


Three new district supervisors, 
George W. Skirm in the Indiana 
territory, H. C. Griffen, New York 
territory, and S. S. Tower, New 
England territory, have been added 
to the sales staff of The Thermoid 
Rubber Company, to increase the 
effectiveness of its distributor 
service. 

Each will carry the title of dis- 
trict manager, mechanical rubber 
goods division, in the territory 
named. 


Horsford Bros. Moves 


Horsford Bros. Co., San Fran- 
cisco, Calif., was to move to its new 
building about January 15, after 
twenty years at its old location. 
The new address will be 944 Folsom 
Street. 


Swartz and White 
In New Quarters 


Swartz & White Mfg. Co., whose 
plant at 243 Water St., Bingham- 
ton, N. Y., was destroyed by fire 
on November 24, is now occupying 
new and larger quarters at 215 
Washington St. in the same city. 
K. R. Swartz, manager, claims 
there has been no delay in the 
manufacture of the company’s flex- 
ible shaft equipment, and that they 
are prepared to answer all require- 
ments. 











“Nearly four years ago we replaced a cartload of miscellaneous traps 
with an armful of Yarway Impulse Traps to handle the same load. 
“We put them on all kinds of equipment in the laundry, kitchens 
and steam plant, and throughout the heating system. 

“Results: Quicker heating up and greater sustained heating efficiency. 
More value for our fuel dollars. Trap maintenance troubles ended. 


“Today, with practically four years of faultless service behind them 
... these Yarway Traps are doing their job just as well as the day 
they were installed.” (Name on request.) 


This is the kind of user experience .. . multiplied thousands of times 
over... that is causing the widespread popular swing to Yarway 
Impulse Traps. That is making this trap one of the fastest-selling and 
best repeat sale items the mill supply trade has ever handled. 


What are you doing to make it ring your cash register ? 


YARNALL-WARING COMPANY, Mermaid Place, Philadelphia 


PATENTED A 
PATENTS PENDI 





2 
* a 


YAR WAY IMPULSE STEAM TRAP 
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gone © LEW OFF yeas , 
. s Go. Incorporated 


Keith, Simmon 


Paints and Oils 


W. M. PARRISH, Presi 


Keith, Simmons Co 


Sale 


*% Inc. 





Nashville. Tenn. 
ferrery pur) 935 




























mye Be Fe ootrich Cove 
pelantes 
, coffin 
Ge. pete wre Ae G EVERY TNINn os BARDwane 





oe 


WHOLESALE EXCLUSIVELY 





























































we ot te 
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are oom satisfaction with pores express 
comp! - ir © 
Geosrich comment £O° we ‘ SALT LAKE CITY, UTAH — March 8, 1955 
wey 5+ thousen’s o' 
= have towht waireds - the rast twenty 
fact that we arich nereman ise are vel! 
‘The hn of Goodr sence that we = The 8B. 7. Goodrich Co., 
dollars Forth O° crictent evicel ue service an yo Arron, 
gears snould De Sh olicy ent with J Ohio. 
eased ee Pe, sen Att: Mr. R. McPeake 
Qporourh cooperation were for 70°F 
pest wishes two yor cm Gentlemen: 
ffer oF 
wectinued success. During these chaotic times when so much is being said 
cordielly» in conventions ent so muy articles ere being written 
in the trede magazines regarding manufacturers cooperat= 


ing with the wholesaler, the very fine volicy of jobter~ 
deeler cooperation of concerns like The B. F. Goodrich 
Comrany is often overlooked end this letter is therefore 
being written to express our sincere appreciation for 
the splendid cooperstion given us ty your company. 





THON CO. Inte 


- fark 


certs, 









for twenty-two years we have haniled your 
wechanicel line in our industrial division, and our 
relationship has aleays been more than satisfactory 

end we are sure that this policy is in no emall 

measure responsible for the splendid reputation enjayed 
ty Goodrich Products in the Intermountain territory et 
the rresent tine. 















The work of your field revresentative, “r. Carlos ¥. 
Christensen, has been very effective. Te have slugs 
felt free to come to you with our probleas, knowing 
that we would receive your full cooperation in eg 
reasonable request. 












Just wanted to express our feelings so that you would 
know that your policies, your splendid clen of cooper- 
ation, your service and other serchen‘ising features 

ere deeply eprreciated. 















Yours very truly, 
‘THE SALT LAKE MARDWARE CO, 








Vice President & Asst. Mr. 





C. L. Mheeler:te 


BE WHEELER. 
Vice President ° t 


Salt Lake |} lardware Co! a 


af 





J. H. RUDDELL, 


Central Rubber 
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THE UNION SUPP 
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J. G. Swi 
* Swindeman: pp 
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RENE TALBOT, 
Rene Talk ot, 


Bieticas 









IN RUBBER 
C.H. BERTSCH, President, 


Barclay, Ayers & Bertsch 
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FINISHED 
BUSHINGS 


VAILABLE for immedi- 

ate shipment from 
stock, familiar Elephant Brand 
twelve-inch stock bushing bars are 
now offered machined with 1732” plus O.D. 
and 1/32” minus on the |.D., up to and includ- 
ing 3” diameter .. . and from 3” up to 6” 
inclusive, with 1/16” plus O.D. and 1/16” minus 
on the 1.D. Maximum 1.D. S-4 . . . thus elimi- 
nating costly waste and machining of scaly 
castings. 





And there's some good ferritory still open. 


Write for distributors’ proposition. 





THE PHOSPHOR BRONZE SMELTING CO. 


2214 Washington Avenue, Philadelphia, Pa. 


h- ¢ La}~ 7 
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gai 32 5”, - a 2 
2 ft 2 Ca ORRS 
1654. aap ~2 > Es 
a] Tn ™ 1% 7 5 ‘/4 24 ~ os a> | Lb, 


Nor>}4”/ soe 
‘OV, Ty 93;/ 7 








In January— 


Six different advertisements ap- 
pearing in— 
The Iron Age 
Modern Machine Shop 
Mechanical Engineering 
Motor Boating 
Motor Boat 
Rudder 


reached 112,359 of their readers— 
your customers. 
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Here are the go-getters of the sales and 
office force of Miller and Stern Supply 
Company, San Francisco, California. Sales 


| are running about one-third ahead of the 


last year reports E. N. Stern, general man- 
ager. Mr. R. McKay has been added to 
the sales force to cover the Sacramento 


Valley. 





John K. Wilson Celebrates 
50th Anniversary of Founding 


John K. Wilson Co., Baltimore, 
celebrated the 50th anniversary of 
its founding on December 26. The 
business was established on Dec. 26, 
1886, by the late Charles H. Wier 
and John K. Wilson under the name 
of Wier & Wilson, and was changed 
to its present name in 1914. The 
company represents manufacturers 
direct to the wholesale hardware, 
mill supply and saddlery houses 
throughout the South and South- 
west, 





Money Back Offer Announced 


The Hancock Valve _ Division, 
Consolidated Ashcroft Hancock 
Company, Incorporated, is selling 
valves on a “money back” guaran- 
tee. The offer permits users to get 
double their money back if not 
satisfied with their purchase at the 


end of a 90-day trial. 


| 





| 


| 


Vance to Sell Armco 


The Vance Iron & Steel Co., 
Chattanooga, was recently § ap- 
pointed Armco ingot iron distrib- 
utor by the American Rolling Mill 
Company of Middletown, Ohio. 


Steel Survey 


Just released—a study of the 
iron and steel industry by the Bu- 
reau of Foreign and Domestic 
Commerce. Contains pertinent in- 
formation on location and capacity 


| of steel-making units in table form 


and nine maps. Similar to the re- 


| cent study of the textile industry. 


| 


| 


| 


O. C. Holleran, marketing research 
division, is the author. Identified 
as Market Research Series No. 
14.2, the price is ten cents. 

Further studies are planned for 
the spring months. 
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STANDARD 
TOOLROOM 
EQUIPMENT 


The new revised edition of Starrett 
Catalog No. 25EG is the buying guide 
of purchasing agents and tool buyers 
throughout the metal working in- 
dustry. 


Do you need extra copies? 


THE L. S. STARRETT CO. 


World's Greatest Toolmakers 
Manufacturers of Hacksaws Unexcelled 
Steel Tapes—Standard for Accuracy 


ATHOL, MASS., U. S. A. 














tarrett Tools 
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This Mid-December 
Directory Issue _ of 
Where to Buy MILL SUPPLIES is 
part of the annual ser- 
vice to subscribers . . . 
contains product list- 
ings of over 3,000 supply 
manufacturers. 


Industrial Supplies and Equipment 



































THIS DIRECTORY IS THE ONLY 
BUYING GUIDE ESPECIALLY BUILT 
FOR THE DISTRIBUTOR... KEEP 
YOUR COPY WITHIN ARMS REACH 

. IT TELLS YOU WHO MAKES 
EACH OF THE THOUSANDS OF ITEMS 
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Belting Group Chooses New Leaders 


The American Leather Belting 
Association has announced the elec- 
tion of the following officers for 
the coming year: President, Mark 
M. Jones, Akron Belting Company; 
first vice-president, J. Edgar 
Rhoads, J. E. Rhoads and Sons; 
second vice-president, Ernest D. 
Key, Atlanta Belting Company; 
treasurer, Arthur H. Rahmann, 
George Rahmann and Company; 
secretary, J. Louis Nelson. Direc- 
tors include: Edward H. Bull, 
Chicago Belting Company; Aaron 
E. Carpenter, E. F. Houghton and 
Company; S. Arthur Schieren, 
Charles A. Schieren Company; 
Williams T. Bill, Page Belting 
Company; C. L. Tolles, Hartford 
Belting Company; R. M. Pindell, 
Jr., Alexander Brothers, Incor- 
porated. 


Osborn Field Men 
Meet in Cleveland 


Field representatives of the Os- 
born Mfg. Co. gathered in Cleve- 
land the week of Jan. 3 for their 














annual sales conference with execu- | 


tives of the company. On Monday, 
Jan. 4, the men were guests of 
Franklin G, Smith, president, at a 
luncheon served at the Union Club, 
followed by a general discussion 
under the guidance of C. W. Titge- 
meyer, vice-president. 

The group then entrained for 
New York City where the next two 
days were devoted to the business 
session proper, formulation of sales 
policies for the new year, and visit- 
ing the paint and varnish brush 
factory. 


Flashes from Muskegon 


News flashes from the Towner 
Hardware Co., Muskegon, Mich.: 
An overhead tramrail system has 
just been installed for handling 
iron and steel; lots of effort is be- 
ing placed on electrical tools, as 
most industrial plants in the terri- 
tory are eager for better produc- 
tion; D. K. Towner, secretary, went 
deer hunting, returned with a 261 
lb. buck; Dodge V-pulleys and belts 
have been taken on; Geo. B. M. 
Towner, president, will shortly go 
to Hot Springs and Florida for the 
rest of the winter. 


Offers Screw Driver 
Display Card 


A counter display card which ex- 
hibits an assortment of 13 screw 
drivers has been made available to 
distributors of the Irwin Auger 
Bit Co., Wilmington, Ohio. 








ACH item in the broad range of Jones trans- 

mission products has an in-built sturdiness 
that is the result of a definite policy that calls 
for the use of ample material. These products 
stand up because points of weakness have been 
eliminated by the finest co-ordination of good 
design and precision manufacturing methods. 


These transmission: appliances offer manu- 
facturers a practical solution of many types of 
drive problems and for the mill supply distribu- 
tor Jones products mean satisfied customers, 
repeat business, and more profits. 


W. A. JONES FOUNDRY & MACHINE CO. 
4411 Roosevelt Road, Chicago. Ill. 





HANGERS AND BEARINGS 
Duplex ring oiling Universal drop hangers. pillow blocks 
and bracket hangers. Babbitted journal boxes, common 
flat boxes, step boxes, and takeups. 





COUPLINGS—High and low speed flexible couplings, 
flange. keyless compression, ribbed and jaw clutch 
couplings. 


Since 1890 


JONES TIMKEN PILLOW BLOCKS 






Jones V-Belt 
Sheaves are 
made to order 
from high test 
cast iron. Fur- 
nished in all 
styles for all SHEAVES 
sizes of belts. 


&. 


FRICTION OLUTCHES 
Complete range of sizes 
of either the open or en- 


closed types. 


V-BELT 








Roller bearing pillow 
blocks and bearing units 
in spherical, cylindrical 
and hanger types. 


ey 


Available in a wide va- 
riety of types including 
multiple piece pulleys, 
rubber covered pulleys, 
and flywheels. 


CAST IRON 
PULLEYS 


HERRINGBONE — WORM— SPUR—GEAR SPEED REDUCERS 
CUT AND MOLDED TOOTH GEARS « V-BELT SHEAVES 
ANTI-FRICTION PILLOW BLOCKSe PULLEYS 
FRICTION CLUTCHES AND TRANSMISSION APPLIANCES 
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TWO HOSE ENDS 


Sizes %, 44, 1 inch 


COUPLED TOGETHER 


Patent No. 1,914,368 


AIR-KING 


Universal Couplings 
Quick-Acting— 
the Ultimate in Satisfaction 









Here is a Universal connection that fits all customer require- 
ments because it fits all makes of hose. It is strong—air 
tight—coupled and uncoupled by a single twist of the wrist. 
They sell because they mean tight, leakless connections under 
high or low pressure or vacuum. Made of wear-resisting bronze 
or malleable iron rust-proofed with cadmium. 


@ and these couplings 


are made by DIXON 


—a manufacturer known for hose couplings of dependability 
and performance and a resale sales policy that means 
PROFITS for distributors. The AIR-KING as well as the rest 
of the DIXON line of hose couplings is never sold by DIXON 
to the consumer. You can sell the AIR-KING on every call 
on every hose user. Have your customer standardize on 
AIR-KING, and remember DIXON is back of you with a 
PRESTIGE that is a real sales-builder, plus a complete line 
that meets all requirements. 


VALVE & COUPLING CO. 
PHILADELPHIA 


Birmingham Los Angeles Houston 








68 


MILL SUPPLIES @ FEBRUARY 1937 





In addition to a complete line of industrial 
supplies McKaig's in Cumberland, Mary- 
land, warehouses a large assortment of bar, 
sheet, and structural steels. The steel in- 
dustry is represented by the gentleman on 
the left—Russell A. Hart, Carnegie, Illinois 
Steel Corporation. In the center is E. E. 


| Trieber, purchasing agent. On the right is 


K. L. Grebenstein, business manager. 


George Fisher To Assist 
Quaker Rubber Distributor 


R. D. Van Dyke, Jr., president of 
Industrial Supplies, Inc., Memphis, 
Tenn., has announced that George 
C. Fisher, factory representative of 
the Quaker City Rubber Company, 
will make his headquarters in Mem- 
phis and assist in sales of “Quaker” 
mechanical rubber goods and belt- 
ing, of which Industrial Supplies, 
Inc., is the Memphis distributor. 


Holtzman to Washington 
for Rawliplug 


W. J. Holtzman has been ap- 
pointed manager of the Rawlplug 
Washington Company, with head- 
quarters at 50 Florida Avenue, N. 
E. A complete stock will be car- 
ried to facilitate prompt deliveries. 


| Wilson Will Sell for Great Lakes 


Supply 


Great Lake Supply Corp., Chi- 
cago, has added Howard J. Wilson, 
electrical and hydraulic engineer, 
to its organization. He succeeds 
G. W. Larmoth. Mr. Wilson was 
formerly with Rust Engineering 
Company. 

Great Lake Supply Corp. has re- 
cently taken on Insto Gas equip- 
ment, of the Insto-Gas Corp., De- 
troit. 
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MZ Forged into each 


link of ACCO CHAIN are 
5 assurances of quality 


@ Making ACCO Chain is a precise and highly modernized 
manufacturing process. Link by link from raw iron to final inspec- 
tion, modern precision methods and scientific control forge quai- 
ity into ACCO Chain. 

You can sell ACCO Sling Chains with confidence, knowing 
that welded into each link are five* assurances of quality and 
safety. Made of H. B. and Ajax wrought iron, ACCO Sling Chains 
have a full measure of qualities most desirable for heavy duty — 
toughness, weldability, strength, ductility. 

Tested steel and the same modern precision methods also dis- 
tinguish ACCO Weldless Chain. 

You'll find ACCO Chains easier to sell because you have more 
to offer than just chain—you provide your customers with 5 
assurances of quality and safety. 


*Behind ACCO Chain stand 5 assurances of quality—selected metals, precision form 
ing, controlled welding, testing, inspection, plus years of experience in chain making. 


AMERICAN CHAIN DIVISION 


AMERICAN CHAIN & CABLE COMPANY, Inc. 
BRIDGEPORT, CONNECTICUT 


IN BUSINESS FOR YOUR SAFETY 
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A FEW OF THE 137 
AMERICAN CHAIN & CABLE 
INDUSTRIAL PRODUCTS 
“ 


AMERICAN CHAIN DIVISION 
(DOMINION CHAIN COMPANY, Ltd., in Canada) 
Weed Tire Chains ¢ Welded and Weldiess 
Chain ¢ Malleable Castings © Railroad 
Specialties 
AMERICAN CABLE DIVISION 
Tru-Lay Preformed Wire Rope ® Tru-Loc Proc- 
essed Fittings © Crescent Brand Wire Rope 
Tru-Stop Brakes 
ANDREW C. CAMPBELL DIVISION 
Abrasive Cutting Machines e¢ Floformers 
Special Machinery ¢ Nibbling Machines 
FORD CHAIN BLOCK DIVISION 
Chain Hoists @ Trolleys 
HAZARD WIRE ROPE DIVISION 
Green Strand Wire Rope °¢ ‘‘Korodless”’ 
Wire Rope @ Preformed Spring-Lay Wire 
Rope © Guard Rail Cable 
HIGHLAND IRON & STEEL DIVISION 
Wrought Iron Bars and Shapes 
MANLEY MANUFACTURING DIVISION 
Automotive Service Station Equipment 
OWEN SILENT SPRING COMPANY, Inc. 
Owen Cushion and Mattress Spring Centers 
PAGE STEEL AND WIRE DIVISION 
Page Fence © Wire and Rod Products 
Traffic Tape * Welding Wire 
READING-PRATT & CADY DIVISION 
Valves ¢ Electric Steel Fittings 


} READING STEEL CASTING DIVISION 
ae 


ectric Steel Castings, Rough or Machined 


——————- WRIGHT MANUFACTURING DIVISION 


wr) Chain Hoists @ Electric Hoists and Cranes 
IW, 
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STANLEY No. 77-7" & 
DISC SANDER 7 


4" & 


No. 77-7” Like all Stanley Electric Tools for industry, 
FURNISHED this new Disc Sander is built to last. A salable 
design; trim and compact, light and easy to 
COMPLETE WITH use in close places. Salable construction; long 
7” Flexible Pad life parts and ball bearings throughout to 
6 Sanding Discs for Weod make it free-running. Salable usefulness; it 
; ; will scour and clean vats, surface wood or 
6 Sending Dises fer Metal metal, remove rust and paint, grind heavy 
welds, smooth castings or sheet metal, rub or 
> polish stainless steels, remove labels or stencils, 
and do many other jobs quickly and easily. 


Wrenches and Grease 


We are Think of the many shops on your list who 


could use a good, handy disc sander for some 
selected distributors or all of these jobs. Then write for details on 


a the new Stanley Electric Disc Sander. 


represented by 


STANLEY ELECTRIC TOOL DIVISION 
The Stanley Works 
New Britain, Conn. 


STANLEY s* “yoors® 





A Complete Line for Industry —Cost Less Per Year’’ 
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The occasion for taking a picture of the 
above gentlemen was a sales meeting of 
the Independent Pneumatic Tool Company 
in San Francisco and the General Machin- 
ery & Supply Company, its distributor for 
that territory. Reading in the usual order, 
we find: H. D. Utter, Thor salesman; Ver- 


| non Job, manager, San Francisco office; 


George L. Parker, General Machinery & 


, Supply Company salesman; Russell F. Pratt, 


vice pres. and sales mgr.; Gene Jansen, 
Thor salesman, Los Angeles territory; V. L. 
Schath, secretary and salesman, General 
Machinery & Supply Company; Vincent 


| Lawford, Thor salesman; Wayne Jarvis, chief 


clerk, San Francisco office, Independent 
Pneumatic Tool Company; Al Stevens, in 
charge of shipping and repair departments, 
Independent Pneumatic Tool Company. 


Knisely Chosen 
By N.I.A.A. 

Stanley A. Knisely, director of 
advertising, Republic Steel Cor- 
poration, has been elected a vice- 
president of the National Indus- 


| trial Advertisers’ Association to fill 


the office vacated when the pressure 
of outside activities made it neces- 


| sary for D. Clinton Grove, adver- 
| tising manager, Blow-Knox, to re- 
| sign. 


Mr. Knisely will have charge of 


| membership promotion. 


Worthington Pump and Machin- 
ery Corp., Harrison, N. J., absorbed 
two subsidiaries, effective Jan. 1, 
the Carbondale Machine Corp. 
which will be continued as a divi- 
sion of Worthington, and _ the 
Worthington Co., Inc., with offices 
in Seattle, San Francisco, Los An- 
geles and El Paso. 


| Business Discontinued 


W. L. Becker, proprietor of the 
W. L. Becker Co., Schuylkill Haven. 
Pa., has discontinued his business 
and retired. Buildings and real es 
tate were sold to a manufacturing 
concern. 
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Increase your profits with Jab 
| og Mel 


‘“‘You’ll increase your sales 
and build good will (if 
... with J «DL Steel” 


Nua **Your customers 
rely on you... to 
have on hand the 
best in steel. They 
look to you for steel pipe 
and seamless boiler tubes 
... for cold finished shaft- 
ing and bars... hot rolled 
bars, shapes and plates... 
nails and wire products... 
all of uniform high quality 
and made tostandard speci- 
fications. 

**You can rely on Jones & 
Laughlin tosupply you with 
the steel your customers 


a) 

















need... products that will, — their work... this message 
through high quality and reaches them constantly 
superior workmanship, fit through national advertis- 


every requirement of the _ ing. 


° 99 

job to be done. Stock J & L steel... and 
Steel users everywhere meet this demand. It will 

recognize this extra value 

of J & L steel. They know 

that this steel, in any of its 

many forms, is right for 


assure you more profits 
through repeat orders and 
satisfied customers. Write 
us for further details. 


JONES & LAUGHLIN STEEL 


CORPORATION 
PITTSBURGH, PENNSYLVANIA 
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Quiche service 


Is im portant... 
when the P abl is qreat 


STOCK UP NOW-—with a 
complete line of Brown & Sharpe 
cost-cutting, productive cutters 
so that you will have adequate 
stock to give “Quick Service” when 
your customers’ needs are the greatest. 


(|BS 
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CUTTERS 


Modern - Efficient - Keep Costs Low 
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Catalog No. 32 lists our full line of cutters. 


Brown & Sharpe Mfg. Co. 


Providence, R. I. 


| Henry Vogt, Refrigeration Engineer, 
Dies in Louisville at Age of 81 


Henry Vogt, founder and presi- 
dent of the Henry Vogt Machinery 


| Co., Louisville, Ky., died December 


27 in his 81st year. A native of 
Louisville, Mr. Vogt developed the 
company which bears his name 


| from a small machine shop started 


in 1880, to a plant which today en- 
joys an extensive market for its 
products. 

Mr. Vogt was a leading engineer 
in the field of refrigeration, a char- 
ter member of the American Soci- 
ety of Refrigerating Engineers, and 
was always active in the National 
Association of Practical Refrigerat- 


| ing Engineers. He was also an en- 


ergetic figure in numerous civic and 
philanthropic organizations in the 
city and state of his birth. 


W. C. North 


W. C. North, inventor, manufac- 
turer, and one of the founders of 
the Ferry Cap & Set Screw Co., 


, Cleveland, died December 24 after a 





long illness. He had been in poor 
health since 1913, when he retired 
from active business. He was 84 
years old at the time of his death. 
Mr. North had been identified 
with manufacturing industries in 
Cleveland for many years, having 
started his career with Lamson & 
Sessions Co. and invented the 
“North bolt” while he was with this 
firm. In 1906 he aided in the or- 
ganization of the Ferry Cap & Set 
Screw Co. which is today headed by 
his son, H. D. North, as president. 


Howard J. Evans 


Howard J. Evans, regional sales 
director for the Lunkenheimer Co., 
Cincinnati, died Jan. 5 in St. Pe- 
tersburg, Fla., after an illness of 
several weeks. Mr. Evans had gone 
to Florida for his health. A native 
of Cincinnati, Mr. Evans had been 


| associated with Lunkenheimer since 


1900, 


George A. F. Perry 


George A. F. Perry, sales man- 
ager of Chase, Parker & Co., Inc., 
Boston, died on Saturday, Dec. 19. 


Buckley to Head Sales 
Of Fischer & Bambrick 


P. F. Buckley, formerly with the 
Irwin Auger Bit Co., Wilmington, 
Ohio, has been appointed sales man- 


| ager of Fischer & Bambrick, Inc., 


Dayton, national sales agents for 
Irwin Auger and for the Du-All 
Mfg. Co. 








WHAT ARE THE VARIOUS COATED ABRASIVES? 


WHAT ARE THEIR USES ? 


By E. B. GALLAHER 
Editor, Clover Business Service 
Treasurer, Clover Mfg. Co. 


7. | THIS CAPTION we have published several ads—run serially during 
the past year 


They have attracted so much favorable comment—there have been so many requests 
for reprints from schools, colleges and from individuals—that we have published them 
in pamphlet form, and now offer the series in a neat little booklet. 


“What Are the Various Coated Abrasives? What Are Their Uses?" 
Needless to say, Coated Abrasive materials are now regarded as one of the princi- 


pal and most-useful tools in both the wood-working and metal-working shops. Every 
shop employs them. 


Yet, we must admit that comparatively little is known about them 
the various kinds of abrasive materials employed—the various methods 
of coating and the various backings in use. 





As every class of work can best be done with some one of 
the combinations of grain, coat and backing available, it behooves 
those who use and sell Coated Abrasives to acquire sufficient 

—}\ accurate information regarding them, that they may obtain what 
==\ they need. 


\ To suggest what to use, and how to order, is the purpose 
of this little pamphlet. It is sent, 
without cost, for the asking. 


Manifestly, this pamphlet should be kept handy, as it will be 
referred to continuously. 


CLOVER MANUFACTURING COMPANY le Clover Me. Ca. 8 Sorat Co 


You may send me, without obligatio nm, Samples of 
































NORWALK, CONN., U. S. A. Green- -Stripe iF lint San dpape 
~ | Red- Stripe Turkish Emery (¢ ‘loth. 
| Yellow -stripe Aluminum Oxide Metal-Working Cloth 
Yellow-stripe Aluminum Oxide Metal-Working Cloth 
ABRASIVES Yellow-stripe Aluminum Oxide Wood-Working Paper 
|__| Orange- Stripe Garnet Paper sae i 
. 7 . . | Orange -stripe Garnet Cloth 
SANDPAPERS oy Clover - Grease- -Mixed G rime ding Compound 
METALWORKING PAPERS AND CLOTHS Clover Water-Mixed Valve-Grinding Compound 
WOOD-WORKING PAPERS AND CLOTHS — 
Ad lr ir 
CLOVER GRINDING AND LAPPING COMPOUNDS Chara: nape ys Susin< 
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--and they are build- 


ing profitable sales for 
distributors everywhere 


We are reserving a place for 
you right up in the bandwagon 
of this great parade of Imperial 
products. Why not climb aboard 
and make yourself some money 
with these fast moving items. 


Mill supply houses everywhere 
are handling all, or part, of these 
lines and you can get your share 
of this business. There is a good 


margin for you on every Imperial 
product. 


All that you need to do to get 
your ticket for the bandwagon is 
to drop us a line for detailed 
information. 


IMPERIAL BRASS MFG. CO. 
511 S. Racine Ave., Chicago, IIl. 


WRITE FOR 
COMPLETE 
INFORMATION 


There are bulle- 
tins and folders 
available on each 
of these Imperial 
products. 





SPRAY GUNS 


A complete 
line of mod- 







§> fe 

















ern = equip- 
ment for : 
all classes Compression, 
of painting S. A. E., Hi- 
and finish- Duty Brass 
ing by the Pipe Size. 
spray meth- Aluminum and 
od. Solder types 
for gas, oil or 


air lines. 
















TUBE CUTTERS 


AND BENDERS AIR NOZZLES 


=aifo 


r blowing dirt 
Fo metal chips. 
and for cleaning 
air. 





For handling 
‘ brass and cop- 
per tubing. 








Widely used for 
gasoline. oil, 
grease or vacuum 
lines—has flexible 
metal core fused to 
compound covering 






















Double annealed and 
sold drawn —the 
mares ne on the 


WELDING 
ROD 
MERCH 
ANDISER 


Provides 

means ° 

storing and 
display'né 
complete 
assortment 
of rod and 
flux. 
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Approaching a half century of existence the 
R. D. Grier & Sons Company, Salisbury, 
Maryland, now managed by the second gen- 
eration, continues to serve the eastern shore 
with its foundry, machine shop, and indus- 
trial supply business. Left to right: Ralph 
H. Grier, president; J. Wallace, B. Pollitt, 
and John W. Stout, salesmen. 


J. S. Allison Jr. Appointed 


The Babcock and Wilcox Co. an- 
nounces the appointment of J. S. 
Allison, Jr., Chicago district 
manager of its Refractories Sales 
Department, Marquette Building, 
140 South Dearborn Street. 

Mr. Allison will handle the spe- 
cial refractory brick, insulating 
firebrick, and other refractory prod- 
ucts manufactured by The Bab- 
cock and Wilcox Co. and will be 
assisted by H. J. Shaner and R, M. 
Onan, who have been handling the 
sale of refractories in the Chicago 
district for several years. 

Mr. Allison was formerly man- 
ager of the High Temperature In- 
sulation Department, Building 
Products Division, of Armstrong 
Cork Products Company. 


as 


George W. Sawin, New V. P. 
Of Canadian Goodrich Co. 


George W. Sawin, former Phila- 
delphia District Manager of Good- 
rich, has been named vice president 
and general manager of The B. F. 
Goodrich Rubber Co. of Canada, 
Ltd., Kitchener, Ont., by the board 
of directors of that company, it is 
announced by Goodrich President 
J. D. Tew. This appointment fills 
the position left vacant by the re- 
cent death of Frank G. Morley. 

Mr. Sawin has a record of 24 
years’ service with Goodrich, hav- 
ing joined the company immediately 
after graduating in engineering 
from the University of Delaware 
in 1912. 
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OSTER 


THREADING EQUIPMENT 





First . . .for the prospect who wants a wide range 
of sizes on a single adjustable tool 

the “BULLDOG” . . . world famous for its simplified 

two-lever control and instant re-setting feature. 


Second - - efor the prospect who is primarily 


interested in easy-threading . . . the 





“LEADER” ... a receding-type die-stock with a per- "BULLDOG" 


fected non-clogging leader screw. 


— 5 Big Features 


Third - « « for the prospect who likes a solid die 
stock but wants adjustable dies 

the “BULL PUP” . . . the most smartly-designed solid 

stock on the market. 


Fourth e e e for the prospect who needs only a 
simple tool for small sizes . . . the 
“CHIP CHASER” ... a solid die-stock furnished with 


a convenient carrying-kit which, in itself, is a sales- 





maker. 


@ Specialists for 44 years in the manufacture of "IE DER" 
top quality hand and power pipe-threading tool- A 


and machines, OSTER can provide you with an — for easy-cutting 
efficient answer to virtually any kind of pipe or 
bolt-threading inquiry. Have you examined a 
recent OSTER-WILLIAMS catalog? The sales- 


possibilities it discloses may surprise you. Write 


THE OSTER MANUFACTURING COMPANY 
Sales Offices: 2041 East 6Ist Street, Cleveland, Ohio 
Factories: Erie, Penna., and Cleveland, Ohio 
New York City Showroom and Office, 292 Lafayette St. 


Threading Headquarters Since 1893 











“BULL PUP" 


— solid but adjustable 


“CHIP CHASER" 


— sells over the counter 
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y1th all the facts on why 


FAULTLESS 
CASTERS 


cut replacement costs 


It’s litthe wonder that so many industrial buyers 
are asking for the Faultless economy story. 
For, in the Dreadnaught Heavy Duty with 
triple rows of ball bearings to assure free swiv- 
eling under heaviest loads, durable semi-steel 
construction, and Hyatt roller bearing in wheel. 
plant executives responsible for production 
schedules have found the way to avoid costly 
breakdowns. Yet, the Dreadnaught is but one 
item in a complete line of casters for industry, 
each item of which is distinguished by exclusive 





No. 1500 Series Heavy " ra 

Duty, Triple Ball Beas Faultless features of design. Hence, mainte- 

ing Swivel with Semi ° + ° 

cl iets | Geartne nance men are turning to Faultless as a single, 
Wheel. 


dependable source for their entire caster re- 
quirements. That’s why distributors call it 
“The line of least resistance.” So, why not ask 
us about the Faultless profit franchise, worth 
more today than ever before? 


FAULTLESS CASTER CORPORATION 


Dept. MS-2, Evansville, Indiana 





Write Branches in Principal Cities 
for OD 


Catalog 


FAULTLESS CASTERS §f 
FOR INDUSTRY 
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Canadian Factory STRATFORD, ONTARIO 





Three officials of the Chas. Bond Co, 
Philadelphia distributor: Jos. Bond, sales 
manager; C. Carter Bond, general man- 
ager; and Chas. Bond, president. 


Ed Dawson Returns to Europe 


Ed Dawson, vice president and 
European manager for the Holo- 
Krome Screw Co., Hartford, Conn., 
visited the home office and friends 
during the holiday season. Accom- 
panied by Mrs. Dawson, Ed sailed 
on Jan. 27 for his Parisian home. 


William H. Vogt 
William H. Vogt, salesman with 


Theo, C. Ulmer, Inc., Philadelphia, 
passed away suddenly on Jan. 18. 


Middletown Active Spot In 
Steel Housing Developments 


Middletown, Ohio., the Miami 
Valley industrial city which is the 
home of Armco iron, has caught the 
spirit of the new era in steel hous- 
ing. From four-room cottages to 
a two-story house with porcelain 
enameled exterior, it has 24 steel 
residences, to say nothing of nu- 
merous service stations and other 
steel buildings. 

Workmen are putting finishing 
touches to an entire city block of 
steel houses—six in all. In the 
same section, four other _ steel 
houses have been serving their 
owners for several years. 

With two companies engaged in 
the manufacture of steel houses 
and with The American Rolling 
Mill Company taking active interest 
in the development of this new type 
dwelling, Middletown is assuming 
the leadership in what many ex- 
perts believe will be America’s next 
big industry — the mass production 
of low-cost houses. 





American Foundry Equipment Names 
L. L. Andrus General Sales Manager 


Leslie L. Andrus, assistant sales 
manager of the American Foundry 
Equipment Co., Mishawaka, Ind., 
has been appointed general sales 
manager in charge of sales, serv- 
ice, and advertising, according to 
announcement from O. A. Pfaff, 
vice president and general man- 
ager. 
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... that’s all they need! 


It doesn’t take an engineer; it doesn’t even take 
strength, or time, or tools for your customer to 
keep his drives in perfect alignment... all it 
takes is one hand, one eye and the new Allis- 
Chalmers Straitline Automatic Ball Bearing Motor 
Base to do it. There are hundreds of applications 
where this base will sell itself because of the great 
convenience that it offers. The market is broad 
and the product profitable to you. 


This base rides on ball bearings, which make 
the finest adjustment possible, and accomplished 
as easily as turning a radio dial—merely by turn- 
ing a hand-wheel. 


How do they know when the proper belt tension 
is reached? The indicator dial, on this new motor 





TEXROPE 


NE EYE 


base, tells exactly what the tension is at all times 
. . and, the adjustment is made while running, so 


that the proper tension is obtained under op- 
erating conditions. The Straitline Automatic Ball 
Bearing Motor Base eliminates all guesswork. 


The chief feature of this new base is that it can 
be equipped with an attachment for adjusting it, 
and the new Vari-Pitch Texrope Sheave, simul- 
taneously; thus, retaining proper tension and 
alignment over the entire range of speed varia- 
tion resulting from increasing or decreasing the 
diameter of the Vari-Pitch Sheave. 


Wide Market! Good Profit! 


For additional information write for Bulletin 1261A 


Belts by Goodrich 






































The “Silver Anniversary” catalog of The Ross-Willoughby Company 
is the third successive Donnelley-compiled catalog issued by this 
progressive distributor. 


FEW SUCH OPPORTUNITIES 
IN A BUSINESS LIFETIME 


Not for many years has there been so favorable a com- 
bination of conditions for getting the greatest returns 
from new catalogs: 

© Industry is increasingly active © New tools and supplies must be 
bought @ Prices are advancing ® Tax laws favor plowing back part 


of profits into advertising @ And nearly all catalogs in the field are 


obsolete. 
May we help you take advantage of this unusual opportunity? 


R. R. DONNELLEY & SONS COMPANY 


350 EAST TWENTY-SECOND STREET CHICAGO, ILLINOIS 
RL EO | LL a i 
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Outside Sales Force Expanded 


| By Interstate Machinery 


} 
| 


| 


Neil Morris, formerly with 
Woods Bros. Construction Co., and 
J. M. Pollard, formerly with Allis 
Chalmers in the South, have been 
added to the outside sales force of 
the Interstate Machinery & Supply 
Co., Omaha, Neb. Mr. Morris will 
travel western Iowa selling indus- 
trial supplies and power plant 
equipment, while Mr. Pollard will 
assist E. J. Fehrs in construction 
equipment sales. 

The company is planning to pub- 
lish a special edition of their mag- 
azine “Interstate Items” in Febru- 


| ary, featuring its 35th anniversary. 


| 


| It will contain many photographs 


of employees, and show their of- 


| fices, shops, salesrooms, etc. 


| Supply 


New Salesman for Knapp Supply Co. 

Knapp Supply Co., Muncie, Ind., 
has a new salesman in its Mill 
Dept., Hugh A. Current, 


| formerly purchasing agent of the 


Chevrolet-Muncie Co. 


Erwin Wendell to Head Sales 


| Of Link-Belt Co. in St. Louis 


Announcement is made by Link- 
Belt Co., Chicago, of the appoint- 
ment of Erwin A. Wendell to the 
position of district sales manager, 
with headquarters at 317 N. 11th 
Street, St. Louis, Mo. Mr. Wen- 
dell has been connected with the 
Link-Belt Pershing Road plant in 
Chicago since 1918. 


Dr. Fritz Now in Charge 
Of Goodrich's Koroseal 

Dr. Howard E., Fritz, formerly 
chemical sales manager of the B. 


| F. Goodrich Company, mechanical 


division, has been named manager 
of Koroseal sales and development, 
it is announced by W. S. Richard- 
son, merchandising manager of the 
Goodrich mechanical division. 

Koroseal, recently introduced, is 
a new synthetic elastic of unusual 
chemical resistance, developed in 
the Goodrich laboratories. 


Forms Manufacturing Company 


Wilbur & Williams Co., Boston, 
has formed the Wilbur & Williams 
Mfg. Co. to take over the manufac- 
ture and sale of its casein paints, 
texture paints, deep tinting colors, 
casein powders, and other specialty 
oil paints. Norbert J. Reilly, for- 
merly of the Craftex Co., has been 
named vice president in charge of 
sales. 








“PULL- PUSH” 





? No. 1266 


“The Rule of a Thousand Uses” 
—serves as a rule or as a meas- 
uring tape. Flexible-rigid steel 
blade — rigid for measuring 
straight and flexible for measur- 
ing a circumference or an irreg- 
ular contour. Accurate, easily 
read markings. Watch size steel 


case, 











CALIPER 





Two folds, 6” long, 1” wide. 
Brass caliper slide accurately 
graduated in 16ths and 32nds. 
Extra strong brass joint. Genu- 
ine Boxwood legs. Rule is grad- 
uated in 8ths, 10ths, 12ths and 
16ths. 
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FIRST RULES FOR 


SELLING INDUSTRY 





“ZIG-ZAG” 


Graduations on all edges, se- 


lected hardwood sticks; long- 
wearing, stainless, durable joints; 
and easily read markings char- 
acterize these Stanley “Zig Zag” 
rules. 6 feet long. White enamel 


finish. 


The three rules shown above represent only a small part of 
the wide Stanley line . . . Whatever the rule requirements of 
your customers, you can fill them from the complete line of 
Stanley Rules. Since 1857, the name “Stanley” has stood for 
highest quality in industrial hand tools. Send for Catalog 34. 
Stanley Tools, New Britain, Conn. 


STANLEY RULES 





Amesican Industsees Welcome 


Thes new \T in. 
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With motor pulley 
and belt, but 
without 
motor 


DRILL PRESS 


Here's one of the biggest sales 
opportunities in years for the 
industrial supply field. The new 
Delta 17-inch Drill Press offers all 
the features that won instant 
recognition for the smaller Delta 
Drill Presses plus many others. It 
is the finest tool of its kind ever 
offered at such a moderate price. 
There is nothing quite like it on 
the market today — at any price. 
Get the complete descriptive |it- 
erature. See the drill press itself. 
Check its many splendid points. 
Then call it to the attention of 
production superintendents and 
shop foremen. 


The Outstanding Drill Press Value of Today 


Engineered for Production 


Five Speeds: (385, 600, 935, 1450, 
2240 R.P.M.) Floating Drive: 
Preloaded double-seal ball bear- 
ings: 16-tooth splined spindle: 
Table-raising gear: Head-raising 
gear: Tilting or production table: 
Completely enclosed belt: Safety 
spring wind: Foot power feed. 
Separate drill press heads avail- 


DELTA MFG. COMPANY 


622 E. Vienna Avenue, Milwaukee, Wisconsin 


80 


able. Write for full details and 
complete descriptive literature. 
Overall dimensions 66” high; 18” 
wide; 27” front to rear. Tilting 
table 11” by 12”. Production 
table 12!/,” by 17” surface. Floor 
base 10” by 1334” table surface. 
Shipping weight 450 Ibs. 
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| and 12 in, in diameter. 


What is claimed to be the largest rotary 
brush ever built has been completed by the 
Osborn Mfg. Co., Cleveland. The brush 
weighs 790 Ibs., measure over 22 ft. long 
It contains 42,320 
holes into which 125 Ibs. of bristle were 
inserted. 


Berry Proposes New Laws 
For Industrial Regulation 


Drafts of a number of proposals 
for industry legislation designed to 
effectuate the recommendations of 
the joint management-labor Coun- 
cil for Industrial Progress were 
submitted on Jan. 17 to President 
Roosevelt by Major George L. 
Berry, coordinator for industrial 
cooperation. 

Among the objectives sought by 
the council’s legislative program 
are (1) Federal aid to small busi- 


| ness enterprises, (2) a permanent 
| economic advisory commission, and 


(3) establishment by law of maxi- 
mum hours of work and minimum 
wages in industry, abolition of child 
labor, and prevention of unfair 
methods of competition. 

One of the bills submitted pro- 
poses Federal insurance of loans to 
small enterprises made by banks 
and other private lending institu- 
tions. A second measure seeks to 
establish a Federal Economic Ad- 
visory Commission to aid in the 
stabilization of employment in in- 
dustry, agriculture, and commerce, 
and make comprehensive and cot- 
tinuing study of the national income 
to prevent industrial stagnation 
and a recurrence of depression 
conditions. 

The proposed legislation on 
hours, wages, child labor, and com- 
petitive practices is premised upon 
the fact, to be established by legis- 
lative finding, that sweated labor 
and employment of children in in- 
dustry constitute unfair methods 
of competition in commerce, as is 
the case now recognized by statute 
and the courts regarding certail 
other specific competitive practices 


| held to be unfair. 


The Federal Trade Commissio?, 
enlarged to nine members and con- 
stituted with equal representation 
of the public interest, management, 
and labor, would be the adminis 
trative agency for the proposed 
legislation. 
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NTHUSIASM spreads and 
when it does sales grow. 
Men who daily see Roper Rotary 
Pumps operate—who work right 
with them—men whose good 
monthly results depend on the 
equipment serving them, do not 
hesitate to speak highly of these 
pumps—and it’s those present- 

day users who influence new purchases to a great extent. It will pay 
you in good monthly profits to take hold of Roper Rotary Pumps and 
really go after business. Write us for full particulars. 


Where to sell Roper Pumps 


Factories, Public Buildings, Municipalities, bottling works, drug com- 
panies, chemical plants, woolen, cotton, and silk mills, laundries, dry 
cleaning plants, sugar refineries, food product plants, packing plants, 
ice and ice cream factories, refineries, paint works, tanneries, gas 
plants, filling stations, etc. 


for Pumping— 
Water, alcohol, paint, syrup, molasses, road oil, tarvia, asphaltum, 


brine, glucose, kerosene, fuel oil, gasoline, acids, in fact, any CLEAN 
liquid. 


A pump for every purpose 


GENERAL USE GASOLINE & OILS 
POWER TRANSMISSION HAND TRANSFER 


MACHINE TOOLS STEAM-JACKETED 
WATER SYSTEMS 


GEO. D. 
ROCKFORD, 


ROPER CORP. 
ILLINOIS 


ROPER Ksta. PUMPS 


OCEPENODABLE SINCE 1657 
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E. L. Parker, president, and W. H. Cor 
vice-president, Taylor-Parker Company, No. 
folk, Virginia, distributors. 





Christian Buys Interest 
In Canton Supply Co. 


Controlling interest in the Can 
ton Supply Co., Canton, Ohio, ha: 
been purchased by R. P. Christian, 
treasurer and general manager, 
from the administrator of the for- 
mer president’s estate. 

K. §S. Goodin, secretary ani 
treasurer of the Canton Drop Forg- 
ing & Mfg. Co. is the new presi- 
dent; Wm. F. Mielke, formerly 
sales manager has been named 
vice-president and sales manager, 
and Wm. L. Juergens, salesman, 
has been appointed secretary. 

Mr. Christian has been with the 
firm for 22 years, Mr. Mielke li 
years, and Mr. Juergens 12 years. 


Graham Named Purchasing Agent 


C. A. Graham has been appointed 
purchasing agent of the White Sup 
ply Co., Waterbury, Conn. The 
company has also assumed distribu: 
tion of Wright hoists in that ter 
ritory. 


Kemp Machinery Enlarges Line 


Kemp Machinery Co., Baltimore 
has added the following products 
to its line: Wahlstrom drill chuck: 
and tappers, Union twist drills, and 
Cincinnati rubber belt and mechat- 
ical goods. 


To Sell American Abrasives 

Williamson Bros. Inc., Bridge 
port, Conn., have taken on abrasive 
papers of the American Abrasivé 
Products Co. The distributor ¥ 
just completing its annual inver 
tory. 
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SCREWS 







Our Policy 
100% Distributor 


Distribution 


Supporting this Holo-Krome Pol- 
icy, is a definite sales promotion 
program 
(1) a better made product; (2) se- 
| lective distribution (3) market 
| research; (4) proven effactive sales 
plan; (5) national consumer adver- 
tising; (6) custom built sales help; 
(7) factory trained sales engineers 
to aid distributor's salesmen. . . . 







yy 


A program that creates Sales— 
Turn-over—and Profits for Holo- 
Krome Distributors. 


The "swing" is to Holo-Krome.” 


New Catalog Now Ready! 


Have you received your supply? 


) FORGED 


THE HOLO-KROME SCREW CORP. 
HARTFORD, CONN., U.S.A. 


aes 
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Barrett-Christie Adds to Space 


The Barrett-Christie Company, 
Chicago, will soon take over the sec- 
ond floor of the building it now 
occupies at 108-112 North Clinton 
Street, increasing its floor space 
by 8,000 square feet. This addi- 
tion gives Barrett-Christie complete 
occupancy of the building. In all 
probability, the offices will be 
moved to the second floor and the 


| portion of the ground floor for- 
merly occupied by them will be used 
| as a display room. Barrett-Chris- 


tie reports that December was the 


| best month in the history of the 


company. 


| Williams Laid Up With Sinus 


Don O. Williams, buyer and as- 
sistant manager of the Henry A. 
Petter Supply Co., Paducah, Ky., 
has gone to the Illinois Central 
Railroad Hospital with a sinus in- 
fection, and will be laid up for sev- 
eral weeks. 


Welding Expert for Intermountain 


Clive McClure, welding engineer 
who served as an instructor at the 
Lincoln welding school in Cleveland 
for some time, has joined the In- 


| termountain Belting & Packing Co., 


Denver, as an expert welding tech- 
nician. To announce his affiliation 


| with this industrial distributor, the 





company got out a four-page broad- 
side urging Denver _ industrial 


plants to call in Mr. McClure on any 
and all welding problems. 


Guy A. Hamilton has been appointed fa-- 
tory representative of the Milwaukee Bruch 
Mfg. Co., and will cover Chicago, Minne- 
apolis, St. Paul, and Duluth. Mr. Hamilton 
has more than 20 years’ experience in the 
brush industry, acquired mostly in Ohio and 
adjacent states. 
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increase ® How’s this for a record? During 1936, H. Channon 

sales and profits for you! Company did six times as much business on SKILSAW 
HANDSAWS + +07 °° 1 _ TOOLS as in 1935. . . and twice as much business as 
; DRILLS. .--0000°7" " pepe in the boom-year of 1929! But better yet. . . the 1936 
¢ BLOWERS.---+-*"*" : pager business represents a five-time turnover of their stock 


e BELT SANDERS.-:- 


{DER at a profit margin of 30%!! What better proof could 
« HAND GRINDE 


° GRINDER-BUFFERS you want that SKILSAW tools have consumer accept- 
e BENCH AESTAL GRINDERS ance. . . that they sell in good volume at a fine profit? 





SKILSAW, INC., 3330 Elston Avenue, Chicago 


210 E. 40th Street, New York ¢ 52 Brookline Avenue, Boston 
312 Omar Avenue, Los Angeles ¢ 2065 Webster Street, Oakland 


: SKILSAW cLecTRIC 


ELECTRIC 





- TOOLS ° 


SKILSAW TOOLS ARE SOLD ONLY THROUGH RECOGNIZED DISTRIBUTORS 
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Good Hand Trucks Make 
Payroll Produce Profits 



















Everyone who buys hand trucks finally 
learns that profits do not come from the 


saving in truck prices but rather from 


the actual ‘“‘trucking’’ each man can 
do day after day. Better trucks—lighter 
trucks— easier handled trucks make it 
possible for less men to do more work. 


The sturdy, tough frames of American 
Pressed Steel Hand Trucks are made to | 
“stand the gaff’ anywhere and to build 
good will for the dealer who sells them. 
Models designed for every type of service 


are available. Write for catalog. This 


is a line that offers distinctive selling 
advantages for every salesman. 


THE AMERICAN 


PULLEY COMPANY | 
Dept. 2, 4200 Wissahickon Ave., Philadelphia, Pa. 


MERICAN 


PRESSED STEE 


| 
HAND TRUCKS | 
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Charley Fish, leading industrial salesman 
for H. N. Crowder Jr. Co., Allentown, Pa.., 
reaped a fine reward of new prospects and 
customer good will at Crowder's Industrial 
Show last month. 





Syracuse Supply Men 
Back at Their Desks 


S. N. Vessey and E. O. Ridings 


| of the Mill Supply Division of the 
| Syracuse 


Supply Co., Syracuse, 
N. Y., returned on Jan. 25 from 


| an extensive southern cruise. Dana 


Lincoln has also returned to his 
desk, after convalescing from an 
appendicitis operation. Some time 
this spring, this distributor is plan- 
ning to install an air conditioning 
system for its main offices. 


Bunting Expands in Atlanta 
New sales and warehouse facili- 


| ties in the Atlanta territory have 
| just been occupied by the Bunting 
| Brass & Bronze Co. at 296 Ivy 


Street, N.E., Atlanta. The com- 
pany is moving from the combina- 


| tion warehouse with which it previ- 
| ously served the trade, 


into a new 
exclusive Bunting establishment at 
the new address. 


Elected Vice President 


E. F. Armstrong, for the past 
10 years secretary and assistant 
sales manager of G. R. Armstrong 
Manufacturers Supplies, Inc., Bos- 


| ton, has been elected vice-president 
of the firm. 





An operating demonstration speaks louder 
than words, J. T. Carlsen of Skilsaw discov- 
ered by performing actual drilling and saw- 
ing operations at the Crowder exhibit. 
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NOT JUST A LINE... 


But 


SOMETHING 
that's 
DEFINITELY 
YOURS 







—-_ 


N 


O77 a tte ee 





Foe 





| eee Sal <a 
| es A ) 
SUPER-DUTY FILES @ 


SBfq SUPERIOR CUTTING Tools _“ 






= 








A vol el - 





cc [Ee 


(3 











” mie 


a F / ME 
Ni 








t 


vr. 








“CLEVELAND'S” 5 POINT 
Merchandising Policy 


Sales—Upon an Exclusive Franchise, 
1 through recognized distributors, which 
squares thoroughly with what the astute 
distributor realizes as an ideal sales plan. 


Resale Policy—Strictly maintained resale 
prices. The distributor is entitled to and 
must have a proper margin of profit. This 
our distributors are assured, through our 
universally maintained resale schedules. 


Factory Cooperation — Through definitely 
3 planned factory helps, conscientiously and 
systematically carried through in fulfil- 
ment of our commitment and obligation 
to give our distributors the sales help 
essential to profitable file merchandising. 


Consumer Advertising — Concentrated in 
distributors Market. All advertising is 
pointed for direct immediate local re- 
actions in distributors’ territories. Direct 
mail, local publications, trade journals, 
etc., are the media used. 


Quality Products — Highest standards of 
5 material and workmanship constantly 
maintained and guaranteed. 
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Profitable distribution of supply items cannot be 
realized on a "one sale" basis. Any profits must come 
from repeat orders. You must be assured of this be- 


fore you can justify putting any time or energy to the 
line. 


A SUPER-DUTY Sales Franchise assures you not only 
the best in quality, which brings the profitable repeat 
business, but provides further for the definitely 
planned sales helps by those who are trained for the 
particular task of file sales promotion. 


Our obligation to our distributors is clearly stated at 
the left—a policy born of a determination to serve 
them well—with merchandising at a profit as the 
prime consideration. 


A SUPER-DUTY SALES FRANCHISE puts files in the 
PROFIT CLASS. Your territory may be open. Better 
check into it. 


(7 
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To Allen Distributors go all the customary forms of sales- 
assistance personal and printed — and some not so customary, 

But all these “helps”, however helpful, are secondary to the 
marketability of the Allen product itself. They are not offered 
to the Distributor as bait, with the product thrown in for good 
measure. 

The basic features of Allen screws, made familiar to industrial 
buyers through a quarter-century of experience with them, help 
your sales a whole lot more than the extraneous sales-helps 
common to re-sale lines. 

MILLED FROM THE BAR — Chrome-Molybdenum steel — 
cold-drawn sockets — precision threading on lead screw thread- 
ing machines: — these are ALLEN intrinsic values that give 


velocity to your sales. 


THE ALLEN MEG. COMPANY 


HarrrornD, Conn. U.$.A. 


88 MILL SUPPLIES © FEBRUARY 1937 








Promotions and Appointments in 
Autovent Fan and Blower 


The Autovent Fan and Blower 
Company, Chicago, announces the 
following promotions in its person- 
nel and new appointments of rep- 
resentatives. Tom Brown has been 
promoted to vice-president and 
general manager, while George J, 
Kalwitz has been promoted from 
sales engineer to general sales 
manager. 

Robert F. Ruggles, who has been 
manager of the New York office 
for the past few years, has been 
advanced to the position of Eastern 
Division Manager. 

New representatives recently ap- 
pointed are Frank B. Nimmo, Min- 
neapolis, Minnesota; R. J. Engel, 
Appleton, Wisconsin; B. J. Doyle, 
Milwaukee, Wisconsin; Industrial 
representatives, Peoria, Illinois; 
Allan T. Shepard of Richmond, 
Virginia; Engineering Sales and 
Service Corp. of Louisville, Ken- 
tucky, and Harold M. Hudson of 
Seattle, Washington. Sales of 
Autovent’s complete line of propel- 
ler fans, blowers and unit heaters 
are being handled by each of the 
new representatives. 


Seattle House Adds New Lines 


Campbell Hardware Co., Seattle, 
Wash., has taken on distribution of 
manila rope of the Wall Rope Mfg. 
Co., Bonney wrenches, and Ale 
mite industrial guns and fittings, 





This is to introduce Stan Wagner into the 
ranks of industrial supply salesmen. He 
has just gone with the H. W. Sharp Co. 
of Portland, Oregon. Harry Sharp grabbed 
him out of the food brokerage business 
where he had been engaged in both buy 
ing and selling. Stan is six feet two and 
weighs 190 pounds. 
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Ingersoll Shovels are available in all 


types and grades, for every purpose, 
and in a price range to meet compe- 
tition. Round or square point shapes, 
black or polished finishes. (The Alloy, 
A and B grades, heat-treated.) 


INGERSOLL SZ 


“THE INDEPEN DEN T N E” 


YOULL FIND THEM § 


On the Job 














Giving better satisfaction, handling more work, be- 
cause so light, strong, perfectly balanced, and so 
lastingly keen of blade. Men who work with them 
prefer them. There is something decidedly different 
about Ingersoll Shovels. It’s the Steel— 


"TEM, CROSS: 


INGERSOLL PROCESS STEEL 





In these shovels, we use a newly developed tillage steel— 
the result of half a century of experience in producing discs 
and other cutting blades for the world’s largest manufacturers 
of plows, harrows, grain drills, etc. TEM-CROSS Steel has 
an interlocking mesh-grain structure which makes splitting of 
the blade almost impossible. It is also surprisingly tough, 
light in weight, free-scouring and keen-cutting. 

Send for new Ingersoll Shovel Catalog. Distributors are finding the 


Ingersoll Sales Franchise is increasingly valuable. 


Write for further information. Address Dept. M.S. 


INGERSOLL STEEL & DISC DIVISION 


Borg-Warner Corporation 
New Castle, Indiana 


AAAS IR SS LS RTS 
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MILWAUKEE INDUSTRIAL BRUSHES 





Hitting 








"Monobilt" Wire Wheel 
s Brush with Interchange- 


able Centers 


the Bull’s Eye- 





"Di-Bilt” 


am Wire EEE 
a Milwaukee 
Habit 


"Durabilt” | 
GE Tampico Wheel Brush 














* Mill Supply men out to hit the sales bull's eye with 
Industrial Brushes do it with Milwaukee . and 
Milwaukee hits the service bull's eye for users every- 
where . . . so we suggest that before 1937 gets 
too far that you make Milwaukee a business partner 
and get a full share of that profitable industrial brush 
business . . . also 
there is our full coop- 
eration and sales pro- 
tection to consider 
and Milwaukee profit 
margins are liberal. 





Milwaukee Curved Back 
Solid Block Wire Brush 





GENERAL PURPOSE SWEEPING BRUSH 


THE MILWAUKEE BRUSH MANUFACTURING CO. 


2212-2236 North 30th Street 


INDUSTRIAL BRUSHES AND BROOMS OF QUALITY 
—FOR PRODUCTION AND MAINTENANCE REQUIREMENTS 


MILWAUKEE, WISCONSIN 
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The London “ambassador” visits headquar- 
ters in Chicago. John Robertson of the 
London office of the Independent Pneu- 
matic Tool Company (center) with W. A, 
Nugent, vice-president of the company 
(left) and Neil C. Hurley, Jr., secretary, 
While in this country, Mr. Robertson spent 
considerable time going over distribution 
problems in England and on the Continent, 
and visited a number of leading mill sup- 
ply houses. He sailed November 4 on the 
Queen Mary for the return voyage to 
England. 


R. B. Moore Appointed by 
New York Belting and Packing 


B. F. Ruether, general manager 
of the New York Belting and pack- 
ing Company, announces the ap- 
pointment of R. B. Moore, Bolivar, 
New York, with a branch at Brad- 
ford, Pa., as distributors of the 
complete line of New York Belting 
and Packing Company mechanical 
rubber goods. 


Simonds Brings Out 
New Hack Saw Line 


Three grades of hack saw blades, 
all trademarked with a bright Red 
End, are now being put on the mar- 
ket by the Simonds Saw and Steel 
Co. of Fitchburg, Mass. The blades 
are easily distinguished from each 
other by their different appearance. 
The high speed steel blades are 
bright blades, the Tungsten blades 
are black, and the new special alloy 
blades are red. The new special 
alloy blades are of a cutting qual- 
ity and price to compare with Mo- 
lybdenum blades now on the market. 
The Red End trademarks give an 
added sales value to this complete 
line of hack saw blades for hand 
and power machine use. 


Cincinnati News Notes 


Ace welding equipment and Ale- 
mite lubrication have just been 
added to the mill supply line of 
the Wm. T. Johnston Co., Cincit- 
nati, Ohio. The company has also 
installed considerable new  shelv- 
ing for stock purposes. 
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VW comes 
YOUR CUSTOMERS WANT 


R FINISHES 
opucTION 


BETTE 





@ The success of “ Electrocoated” Aloxite Brand Alumi- work, and thus greatly reduce sanding costs—lIts ability 
num Oxide Paper, Cloth and Combination has been 
outstanding in the woodworking field. Its in- 


to give clean, smooth, uniform finishes— 
All these advantages place * Klectrocoated” Paper 
creased sharpness because of the upstanding f and Cloth products, as produced by The Carbo- 
vrains r >} 2¢ . ; > > > 

grains with their best cutting edges uppermost a... 


rundum Company. among the most important 
contacting the surfaces to be sanded— ew 


contributions to the woodworking industry in 
Its ability to stay sharp longer and produce more WPM. EST many years. 


ELECTROCOATED ALOXITE BRAND “K-5R” ALUMINUM OXIDE 
PAPER - CLOTH - COMBINATION 


Sales Offices and Warehouses in New York, Chicago, Philadelphia, Cleveland, Cincinnati, Pittsburgh, Boston, Detroit, Grand Rapids 


_ THE CARBORUNDUM COMPANY 


ag ®@@yU, SPAT. OFF, 


aan alll la 


Niagara Falls, N. Y. 


(Carborundum and Aloxite are registered trade-marks of The Carborundum Company.) 
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INCREASING market opportunities, 
proved selling advantages, plus demand, 
are points that make B&L Standard Flats 
good profit items to carry in stock. They 
are adapted to scores of uses: Bed Plates, 
Machine Mountings, Backing for Dies, 
Bases for Jigs, Fixtures and various equip- 
ment parts. Cold drawn to smooth com- 
mercial finish, true flat and straight with 
square, sharp corners, insuring precision 
and satisfaction on the job. Your inquiries | 
are invited. 














Available sizes :—"x3/16" 
up toe 3°x6” and also Extra 
Wide Flats %” to 2” thick- 
ness and to 12” breadth. 





BLISS 
HARVEY. ILL. Seales Offices in all Principal Gties BUFFALO, N.Y. 


HOW DO YOU SELL VISES? 


AS TWO PIECES OF IRON OR AS A 

REAL PIECE OF INDUSTRIAL EQUIPMENT? 
PARKER VISES are far more than two pieces of 
iron. They have features of construction unknown to 
any other vises. These features are why PARKER’S 
have given satisfaction to all industry since 1832 
and that’s a long time. They are shown in detail in 
our catalogues and catalogue pages that you have to 
help you sell. 





Ground Shafting 


Alloy Steels 


LAUGHLIN, INC. 





te Screw Stock — 











Use Them! They’ll get the orders. 











THE CHARLES PARKER CO. 
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MERIDEN, CONN. | 
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Dayton industrial Marketeers 
Organized, Officers Announced 


Formation of the Dayton Indus- 
trial Marketeers Association has 
been completed in Dayton, Ohio, 
with the following officers: Presi- 
dent, Dwight Spofford, advertising 
manager of the Duriron Co.; vice 
presidents, Charles Bruner, adver- 
tising manager of Master Electric 
Co. and Harry Rothermel, advertis- 
ing manager of the Dayton Pump 
& Mfg. Co., and secy-treas., Robert 
Ferguson, advertising manager of 
Leland Electric Co. 

Directors include C. R. Suther- 
land, advertising manager of the 
Third National Bank & Trust Co.; 
Ralph Garrison, vice-president of 
Garrison Machine Co.; E. B. 
O’Leary, instructor at the Univer- 
sity of Dayton, and H. E. Miles, ad- 
vertising manager of the National 
Automatic Tool Co., Richmond, Ind. 








A. Fred Matheis, manager of Thermoid's 
mechanical rubber goods sales, is an expert 
in the rubber business, and for a fellow 
living in Trenton also knows a lot about 
Oklahoma Indians. 


Crane Packing ~ oo 


Its Houston Branc 


Crane Packing Co., Chicago, has 
moved its Houston office from 911 
Electric Building to 1303 Capitol 
St., where a new factory branch 
and warehouse has been completely 
stocked with “John Crane” pack- 
ing. The move was carried out 
under the direction of Roy Black- 
bird, manager of the Southwest 
territory. 

















now... 





Wire rope wont fly apart! 


@ You can hit safety glass with a base- 
ball, but it won’t shatter—because it is 
safety glass. You can remove the seiz- 
ing from preformed wire rope, but it 
won't fly apart, “explode” or “broom” 
— because it has been preformed. 
Preforming makes every wire and 
strand lie in its appointed place, natu- 


rally, comfortably, relaxed. Preforming 


tends to eliminate all internal torsional 
stress. It resists crankiness and tendency 
to kink. 

Ask us to send you a sample of pre- 
formed wire rope. Learn all the facts 
about the true superiority of preformed 
rope. For many wire rope applications, 
preformed rope will give you much 
greater dollar value. 





LICENSEES UNDER PREFORMED WIRE ROPE PATENTS 
520 North Michigan Avenue e Chicago, Illinois 
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PREFORMED 


NON-PREFORMED 





for SAFETY * ECONOMY: EFFICIENCY 
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$3 





GREATER 
SERVICE 


GREATER 
STRENGTH 


GREATER 
SAFETY 


GREATER 
DURABILITY 





TRIMO 


MAKES ITS OWN 


GOOD LUCK 











Look for the Red | 
Tag always wired to 
every TRIMO Pipe | 
Wrench. 


Throughout the industries you call on, 
TRIMO Wrenches are known for great | 
service, safety, economy and durability. | 

There is no element of luck in this repu- | 
tation. TRIMO Wrenches are made through- | 
out of Chrome Molybdenum Steel — handle | 
drop forged — the strongest, most depend- | 
able wrench you can offer your customers. 

Making thousands of wrenches all to one 
high standard, and making it possible for you | 
to deliver them when your customers want 
them, TRIMO is known among distributors 
and users alike as a “lucky wrench”. 


TRIMONT MFG. CO., INC. 
ROXBURY (BOSTON), MASS. 


GO 'sS 


varenene ot lee | 
| 





TRIMO PIPE CUTTERS 


Trimo—Barnes and 
Saunders Type 


sis Steel—Silvered to Re- | 
sist Rust — identified by 


Thin Blade eared Analy- 
red hub. 
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Jim Robinson Appointed 
Vice President of Crane, Ltd. 


With the beginning of the new 
year, J. I. Robinson assumed the 
office of vice president of Crane, 
Ltd., Canada. He succeeded J. Aus- 
tin Murphy who has retired from 








‘J. 1. ROBINSON 


active service after 51 years with 
the company. 

“Jim,” as Mr. Robinson is famil- 
iarly known throughout Canada, 
joined Crane Co. in 1907 in the San 
Francisco branch. In 1919, when 
the company started its Canadian 
expansion, he was transferred to 
Montreal where he worked his way 
up to the position of director and 
general sales manager. 


Personnel Changes at 


Babcock and Wilcox Tube Co. 


The Babcock and Wilcox Tube 
Co., Beaver Falls, Pa., announces 
the appointment of W. W. Williams, 
formerly general sales manager, as 
general manager of the company, 
and T. F. Thornton, formerly sales 
manager of the Detroit Office Dis- 
trict, as general sales manager. 


Maurey Covers New York 


The Maurey Manufacturing 
Corp., Chicago, manufacturer of 
pressed steel single groove “V” pul- 
leys, now has a complete stock in 
New York City. The policy of the 
Maurey Manufacturing Corp. al- 
ways has been to sell through dis- 
tributors exclusively, and this pol- 
icy will be continued. New dis- 
tributors in New York are Frank 
Tracy, Inc., Petty & Wherry, and 
the Bronx Hardware Co. Maurey 
has been represented by Carl A. 
Miller & Co., 2-4 Howard Street, 
New York City. 
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REPUTATION 


HELPS YOU 
DELS 


DESMOND 
GRINDING WHEEL 
DRESSERS ond CUTTERS 





That's the result of 25 years 
successful manufacturing. 


Desmond Grinding Wheel 
Dressers and Cutters are 
known everywhere for con- 
sistent, low cost performance. 


Besides, ours is the only com- 
plete line of wheel truing 
tools on the market. 


EXCLUSIVE 
—the Steel Slide 


feature of 


SIMPLEX VISES 





It gives you a very definite 
sales advantage. 


The solid steel slide gives 
‘added strength. There's no 
question about that. In addi- 
tion, it provides unquestion- 
ably better service. And you 
can offer all this at no extra 
cost. 


Your customers will quickly 
see the advantage of the 
Simplex Line. 


t 
We sell through distribu- 
tors. Our policy is well 
liked. So are our profit 
margins. Write for details. 
THE 
DESMOND-STEPHAN 
MFG. CO. 


URBANA, OHIO 
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THIS IS OUR DETROIT STOCK ROOM 


' 





% Our Stock: om in 


Detroit was opened for 


the Detroit Stockroom 


is evidenced by the very 


business on December satisfactory increase in 


1, 1932. Although only 
a little more than four 
years old, it is doing a 
splendid job serving 
“Cleveland” Distribu- 





our business in that 
part of the country. 
*% Hence, since we 
advertise “CLEVELAND 
DISTRIBUTORS EVERY- 














tors and consumers in WHERE ARE READY 


the great industrial area of which Detroit is TO SERVE YOU,” it is in large part due to the 


the centre. Requirements that formerly took strategic location of our four Stockrooms 


from a day to three days to satisfy are now met ....in New York.... in Chicago....in San 


within a few minutes to not more than a day. Francisco....in Detroit....and in Cleveland, 


* That both Distributors and consumers of our where we constantly have in stock several 


products have appreciated the establishment of — millions of tools ready for immediate shipment 


TWIST DRILL 


COMPAN Y 
1242 EAST 49" STREET 
on Be ae ae Ow-S, Bo) 


TRAOE MARK G PaT 
30 READE ST. NEW YORK 
6515 SECOND BLVD.. DETROIT 


FF ANDO FOREIGN Cé 


NTRIES 


9 NORTH JEFFERSON ST. CHICAGO 


6354 HOWARD ST. SAN FRANCISCO 


LONDON - EOP. BARRUS, LTD 35°36 ST UPPER THAMES STE C4 
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Not often 


CAN YOU BE SURE OF BOTH 
PROFIT AND QUALITY 
IN YOUR PACKING LINE 


But You Can...with LINEAR 


Right now the uppermost thought in the mind 


one of the jobber is the increased cost of doing 
/ INEA APR business. 


The satisfactory margin of PROFIT always 


PA Cc K y ad G S$ present in the LINEAR Line, is still maintained. 


for Linear QUALITY brings repeat orders. The 
SERVICE is prompt and helpful. 


x E s A L E These three—Profit, Quality and Service are 


ONLY the life blood of your business; keep it healthy 
and moving with the LINEAR LINE. 


inl aching & Rubber Co, Ine. 


6400 STATE ROAD, get PA. 


THE R & M 


“BANTAM’ HOIST 


IS THERE 
































WITH SPURS ON! 


A sturdy and dependable machine, for 
loads of 500 pounds or less, that takes 
up very little room but does the job 


day in and day out—without crowing 








about it! 


It costs so little that any plant can use 
it. A wide and profitable field is open 





for the sale of this hoist. . . . You get 





the inquiry—we'll help you close it. Less than $200 


ready to operate 








Sold Through Mill Supply Houses Everywhere 


ROBBINS & MYERS we. 


HOIST DIVISION ° ° SPRINGFIELD, OHIO 
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Swift Equipment Corporation, Philadelphia, 
Pennsylvania, is comparatively a newcomer 
to the Philadelphia area but is headed up 
by Percy Swift. He has had many years 
distributor experience in the district to 
help him in guiding the company bearing 
his name. 





Minnie Camera Tells Inside Story 
Of Power Transmission Belting 


A method of observing the under- 
side of power transmission belting 
under tension has been devised by 
H. V. Schieren, president of the 
Charles A, Schieren Co. Mr. Schie- 
ren arranged a Contax camera with 
a lens extending into a glass cylin- 
der which operates as a pulley on 
which the belt would normally run. 

Comparison of flash photographs 


| taken when the belt is “under ten- 


sion” and “without tension” showed 
that when the belt is “under ten- 


| sion” the pores in the leather, nor- 


mally deep and close together, be- 
come shallower and farther apart, 
and the in-between areas are forced 
up against the pulley, gripping it 
like a vacuum cup. 


Johns-Manville Promotes Four 


Promotion of four Johns-Man- 
ville officials to new executive posts 
was announced last month by Lewis 
H. Brown, president, following the 
resignation of E. M. Voorhees, sec- 
retary-treasurer, to accept the posi- 
tion of vice-chairman of the finance 
committee and director of the U. 
S. Steel Corporation. 

The promotions announced by 
Mr. Brown are: Charles H. Rob- 
erts from general auditor to comp- 
troller; Arthur Olsen, who joined 
the company on Jan. 1, to be treas- 
urer; Vandiver Brown from assist- 
ant secretary to secretary; W. I. 
Waite to secretary of the officers’ 
board. All appointments are effec- 
tive immediately. 

Mr. Voorhees remains as vice 
president until he assumes his new 
position with U. S. Steel on April 1. 
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wire rope has @ ation. If loads are heavy and 7 


larger hempen core, lighter abrasion is a factor of destruc WICK WIRE SPENCER STEEL A D V if R T | S E M E N T 
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Timberman 


core cushions and dampens 
*, 
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—_ Buildings & Building 
Set Soanfectares atest Management 
Wire Rope in Wisecot Cin Seate Iron Age 


Skyscraper Management 
Pit and Quarry 
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ong rope life and satisfied customers. Wick one 
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Wickwire Spencer di — ng engineering service second to no Wri 
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CELLAR DRAINERS 


$3500 | 





*# ey Ny 
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NOTE POINTS OF MERIT! 


1 Ball bearings hermetically sealed 
in grease...no further lubrication 
required. ;-. o/s Oe 


2 Heavy, solid stainless steel shaft 
.-. will not corrode... insures longer 
life of lower bearings. . « 


3 Slow speed...all models operate 
at 1750 R.P.M. . e . 


4 Non-clogging type of impeller... 
will pass solids almost twice as large 
as ordinary cellar drainers. ° 


5S ALL BRONZE construction, in- 
cluding column pipe. * + 


6 Most EFFICIENT CELLAR 
DRAINERS ON THE MARKET. 
Pump more water. Consume less 
electricity, . © « e e 


7 Thermal Overload Relay built into 
special motor head to protect motor 
against overload. . 


8 Units for sump depths of 6 and 
8 feet have self-lubricating interme- 
diate bearing, located in column 
pipe between motor and pump. 


WRITE FOR COMPLETE DETAILS 


THE DEMING COMPANY 
SALEM+ OHIO 
PUMP MANUFACTURERS SINCE 1880 


Alexander Names Mine & Smelter 


| 


| Alexander Brothers, Inc., Phila- 
| delphia, has named The Mine & 
Smelter Supply Co., Denver, as its 
distributor. 


Ajax Flexible Coupling 
Makes Plant Addition 


A new factory addition providing 
increased manufacturing facilities 
has just been completed by the Ajax 
| Flexible Coupling Co., Westfield, 
|N. Y. 

“Sales of couplings are in step 
|with the marked upward trend of 





machinery sales in general and also | 


| the growing use of direct drive for 
|many applications,” stated Wayne 


Belden, vice-president in charge of 


sales. 


Timken Announces 
Executive Changes 


At a meeting of the board of | 
directors of The Timken Roller | 
Bearing Company on December 5, | 
action was taken on the following 
changes in officers and directors: 

Resignations were accepted from | 
Frederick J. Griffiths as director | 
of The Timken Roller Bearing Com- 
pany and president and director of 
The Timken Steel and Tube Com- 
pany; and from K. B. Bowman as 
general superintendent of the steel 
and tube mills of The Timken 
Roller Bearing Company. 

William E, Umstattd was elected 
president of The Timken Steel and 
Tube Company which is a wholly- 
owned subsidiary of The Timken 
Roller Bearing Company, in addi- 
tion to continuing his present ca- 
pacity as president of the parent 
company. 

H. H. Timken, Jr., previously a 
vice-president of The Timken Steel 
and Tube Company, was made ex- 
ecutive vice-president of The Tim- 
ken Steel and Tube Company, in 
addition to his present capacity as 
vice-president and director of The 
Timken Roller Bearing Company. 

W. Robert Timken was elected 
director of The Timken Roller 
Bearing Company and of The Tim- 
ken Steel and Tube Company to 








| 


| 








fill the vacancy of the unexpired 
term. | 

John E. Fick was appointed gen- | 
eral superintendent of the steel and 
tube mills. 


Guess What! | 


(Continued from page 31) 

















1. No. 4 is right, although No. 5 
is partly true. 
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EAGLE MANUFACTURING CO. 
Wellsburg, West Virginia 























Parker-Kalon Distributors 

quote a fair price that 

means a fair profit... 
AND GET IT! 


Industry knows that Parker-Kalon 
Products are priced fairly. Buyers 
are willing to pay for their quality so 
there’s no need for any distributor to 
cut the established price. This, alone, 
is a strong assurance that Parker- 
Kalon Distributors will get a fair 
profit on every sale, and the other 
benefits which result from a stabilized 
market. 


Enforcing this assurance is another 
one even more certain in its protect- 
ion of profit margins. Plainly set 
forth in Point No. 6 of the Parker- 
Kalon Policy is our attitude on price 
maintenance. A long record of strict 
adherence to it is a matter of common 
knowledge among Distributors. 


In every possible way Parker-Kalon 
will help you to get a good volume 
of business and make a good profit 
on it. 


PARKER-KALON CORPORATION 
192 Varick Street, New York, N. Y. 





me MEX AP 
5 cs 
head 


-BEST PRICE? Yes sir- 
for you’re getting 
Parker-Kalon quality 


© UNDERWOOD 


THE PARKER-KALON POLICY 


1 PRODUCTS: (a) To maintain our position of 

leadership in the manufacture of the most ex- 
tensive line of Hardened Self-tapping Screws and 
other fastening devices. (b) To develop and add 
to our line products of proven merit. (c) To main- 
tain the highest standards of quality in every 
Parker-Kalon Product. 


2 SELECTIVE DISTRIBUTION: Tosellonly through 

recognized distributors, and to limit dis- 
tribution of a given productto the number of job- 
bers a territory can profitably support. 


3 PROFIT MARGIN: To provide an adequate 
margin of profit for our distributors. 


4 PROTECTION AGAINST PRICE DECLINES: 
To do everything reasonable to protect our 
distributors against losses through price changes. 


5 PROTECTION AGAINST "'DEAD” STOCK: 

To protect jobbers against unsatisfactory 
turnover by exchanging any slow moving stock 
for faster selling merchandise. 


PARKER-KALON adsi, FASTENING DEVICES 


A HARDENED SELF-TAPPING SCREW FOR EVERY KIND OF 


PRICE MAINTENANCE: To establish and 

strictly maintain resale prices to assure dis- 
tributors a fair profiton every sale, and other bene- 
fits which result from a stabilized market. 


7 PROTECTION AGAINST NON-STOCKING 
‘ DISTRIBUTORS: To maintain price differ- 
entials to protect jobbers who carry a repre- 
sentative stock against those who do not. 


8 SALES PROMOTION: To create and increase 
the demand for Parker-Kalon Products by 
consistent direct-mailand publication advertising. 
Also to furnish adequate and effective printed 
matter and other sales helps to our distributors. 


9 SALES COOPERATION: To maintain a force 

of trained sales engineers whose sole func- 
tion is to develop business for our distributors by 
intensive missionary work in the field. 


10 ORDERS AND INQUIRIES: To refer to 
our distributors orders and inquiries re- 
ceived direct from users and prospects. 


ASSEMBLY © 'vrr a gt 


SOLD ONLY THROUGH RECOGNIZED DISTRIBUTORS 
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Consider the amount of industrial 
paints your best customers are 
buying from other sources. Only 
five per cent of this business would 
be one of your largest lines. 
And you can get this business 
easily with only a small stock of 
Wilbur & Williams paints. 


No large inventories are required 
for these paints because of their 
flexibility. Bondlite, for instance, 
—an oil base paint—can be readily 
mixed for flat or eggshell finish and 
can be tinted all colors. Totalbrite 
—the casein paint—can also be 
tinted. Only a few gallons of these 
paints give you the equivalent of 
the most complete paint stock in 
town. And, with the addition of 
Totalume and Causticbond you 


THE WILBUR & 


PARK SQUARE BUILDING, 


have four paints that will solve— 
as shown on chart—practically 
any industrial problem. 


Why not find out more about these 
unusual paints. Get the story on 
our unique jobber policy and sales 
building merchandising plans. 
Write. 


~ 


when = 


J 
a 
a “ 
. = a 
you want to paint (s/s 
—_— —— — + + + 
* over calcimine and whitewash Vv 
* over water stains \ 
* over rough concrete or brick 
* over outside masonry 
«to prevent rust 
+ to avoid. paint fumes 


« to cut paint costs in half 


«to protect metals under 
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WILLIAMS co. 


BOSTON, MASS. 
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WHAT GOOD ARE 


“DEVIL” 
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UILDOING 


a 


CHAINS? 


They're of no use to you, unless you're in the deep- 
sea fishing industry. Sometimes we furnish devil 
Chains equipped with wire-rope “lizards.” We 
tell you this simply to show that we make EVERY- 
THING in Chain. And the users of our Chain, in 
every field of commerce and industry, always get 
A-No. | quality because of “McKay’s 50 years of 


For quality Chain, better line up with . . . 


THE McKAY COMPANY 


PITTSBURGH 
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2. Nos. 1, 2 and 3 are right. 

3. No. 1 is our answer. 

4. No is right. 

5. No. 2 is exact, although No. 5 
is also true. 

6. No. 4 is exactly right, and 
No. 2 and No. 3 are also both true. 

7. No. 3 is our onswer. 

8. No. 1 is right. It is the tool 
used to remove a tangled drill from 
a sleeve or socket. 

9. No. 4 is right. 

10. No. 4 is right, although No. 5 
is pretty close. 

11. No. 1 is right. 


IT'S YOUR MOVE—SOLUTION 


In the diagram on page 31 the man 
at the desk must first PUSH the han- 
dle, then PULL it. The push brings 
the kicking fcot back into the ideal 
starting position, at the same time 
tripping the locking pawls on the 
mallet linkage, which allows the 
right-hand pawl to drop free while 
the spring takes the load of the mal- 
let. Then the pull on the handle 
takes care of the salesman —if he 
hasn’t taken the hint beforehand. 








Rope 


(Continued from page 29) 








If a rope shows signs of wear or 
injury, replace it and use it for 
lighter work. Never load a rope 
suddenly. Be sure the rope has 
proper internal lubrication. Don’t 
put sand and dirt on a rope to in- 
crease pulley friction, but put in an 
additional turn or twist to shorten 
its “lay”. Unload a taut rope when 


not in service. Wash and dry thor- 
oughly all dirty cordage before stor- 
ing it, and then store in a cool, dry 





Preparing Manila fibre for rope making 
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\ Sella 
The QUESTION OF 


JOHNSON UNIVERSAL BRONZE 


ah 


ALLOY 


and Bearing Performance 


@The greatest single factor in the performance of bronze bearings is the alloy. 
Certain individual metals—in definite proportions—must be carefully alloyed 
in order to produce a bronze with bearing properties. With the exception of 
those instances where unusual conditions such as excessive acid, heat or 
improper lubrication exist the combination of 80% Copper; 10% Tin and 10% 
Lead has definitely proven itself to be the ideal bearing bronze. However it is 
one thing to have all of the required elements and quite another to produce a 
quality bronze. Here is where metallurgical knowledge, up-to-date foundry 


practice and skill are required. 


S. A. E. 64—SERVES THE Greatest MARKET 
Copper 80%; TIN 10%; Lead 10% 


Experience has proven that in about 90% of all 
industrial applications, the alloy S.A.E. 64 is the one 
best suited to guarantee bearing performance. That 
is the prime reason why we standardize on 80-10-10 
for both UNIVERSAL Bars and General Purpose 
Bearings. We know it will give customer satisfaction 
—and we realize that satisfied customers are your 
greatest asset. 

If your prospect is an engineer—have him check 
our statements concerning alloys. If not, then invite 
him to make an actual test in comparison with any 
other bronze he has ever used. In either case, the 
facts will sell the product. 

Another point to remember is that Johnson 
UNIVERSAL Bronze is uniform in structure—con- 
sistent in quality. Laboratory control of every step 
in the process assures your customers of always 
getting the best. 

We have prepared a booklet that gives a detailed 
account of all of the various alloys in common use 
today. A copy will be sent upon request with no 
obligation incurred. 








LL OTHER ALLOYS 
COMBINED 





Distributors’ Salesmen... 

Put your name on our mailing list -NOW— 
to receive this complete series of selling 
points on Bearing Bronze. 


JOHNSON BRONZE COMPANY 


535 South Mill Street 
NEW CASTLE, PA. 





<—y 
‘ee [EVE BEARING HEADQUARTERS ae 


Branch Offices and Warehouses 


in Principal Cities 
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Bronze Glove Valve 


KENNE 






for every service 
in industrial [plants 


HETHER your customers want 

low, medium or high-pressure 
valves, in bronze or iron, with screwed 
or flanged ends, and in gate, globe, angle 
or check patterns, you will find an ex- 
actly suitable Kennedy design. Kennedy 
Valves are sure to please because of their 
attractive appearance, sturdy proportions, 
clean-cut machine work and_ reliable 
operation. 

Send for the Kennedy Catalog 


The Kennedy Valve Mfg. Co. 
Elmira, N. Y. 


Ss 
b 


iron Body Gate Valve 











DY 


VALYES~PIPE FITTINGS~FIRE HYDRANTS 








BUSINESS 
BUILDERS , 


Only high quality bolts, properly packed will 
build up bolt sale profits plus confidence and 
good will with your bolt customers. 













CLARK BOLTS have exceptional quality, 
packaging and hundreds of satisfied 


customers in the bolt using field. 


SELL CLARK'S 


Carx Pros Pout (p 


Charles St#., Milldale, Conn. 


CLARK ROLTS 
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place, up off of damp or moist floor- 
ing. Never store on dirt or concrete 
floors and don’t keep manila cord- 
age in the same building with acids 
or other chemicals. If a warehouse 
is galvanized-iron roofed, leave 
plenty of space above the cordage 
for air circulation. To avoid kink- 
ing, lay the coil down flat, with the 
inside end down, and draw the end 
of the rope up through the center 
of the coil. Plain-laid 3-strand rope 
uncoils counterclockwise, cable-laid 
and left-hand lay ropes’ uncoil 


7 


ea 


? 


Forming machine making three singl2 
strands, taking yarn from bobbins at left. 


clockwise (mostly _ oil-drilling 
cables). Don’t drag rope over con- 
crete floors or through dirt and oil 
—these all shorten rope life. Don’t 
allow rope to rub on sharp corners, 
rough surfaces of beams and blocks, 
and avoid kinking. 

In rope transmissions, principal 
wear comes from defective or badly 
set sheaves, excessive loads and ex- 
posure to storms. Load placed 
upon a rope should not exceed that 
given in table 1, for economy. In- 
dications of excessive loading may 
be: lay or twist coming out of the 
rope, rope stretching more than it 
should, one or more strands slipping 
out of proper position. However, 
a certain amount of lay, or twist, 
comes out of new rope when it is 
first used. After two or three days 





Closeup of machines that twist strands 
into rope. 











ARMOUR’S 
Electrocoated 
Economy Rolls! 


-—for faster, cleaner, 
more uniform 
metal finishing 


OB RE 












Enjoy sales and profits with this clean-cutting, fast- 
cutting economy roll for uniform metal finishing. 
Armour’s Electrocoated Alundum (Aluminum Oxide) 
on tough cloth backing is just the type of abrasive 
product your trade has been waiting for! 

In the making of abrasive products by the electro- 
static process each particular abrasive grain ac- 
quires an electrical charge and is pulled through the 
static field by thousands of volts of power and em- 
bedded on end in glue applied to the backing. The 
same process arranges abrasive grains at equal 
minute distances apart—which assures long wear 
and clean cutting. 


ELECTRO 
COATED 


AA. 


ABRASIVES 








For increased production and for real economy 
Armour’s Alundum and Garalun 


Ul . 
lolumtnug aside) on clth.. Armour's Electrocoated Alundum economy rolls will 


i i dard si . . 
corel mad ond wate! uti ive your customers what they have been looking for— 


uses requiring a hard, even-cut- 


a ce en eo and your house the repeat business that builds profit! 





ARMOUR SAND PAPER WORKS 


Division of ARMOUR AND COMPANY 
GENERAL OFFICES: CHICAGO 
Stocks Distributed from branches in following cities: 


BOSTON NEWYORK BUFFALO PHILADELPHIA MILWAUKEE DETROIT PITTSBURGH CLEVELAND 
ia INDIANAPOLIS ST.LOUIS SAN FRANCISCO LOS ANGELES SEATTLE HIGH POINT.,N.C. CINCINNATI 
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A IR 
TAPS 


For 62 years CARD TAPS & DIES have 
been correct in quality, design and finish. 
Designed by specialists and produced by ex- 
perts, they have built a consumer acceptance 


that the distributor knows is sound. 


Every item bearing THE CARD QUAL- 
ITY label is guaranteed to perform satis- 
factorily. These features plus the CARD 
SALES POLICY of backing up their dis- 
tributors 100% are why the words “Once 
a CARD dealer always a CARD dealer” 


are so popular, 


SELL THE CARD LINE FOR PROFITS AND 
REPEAT BUSINESS 





S. W. CARD MFG. CO. 
Division of Union Twist Drill Co. 
MANSFIELD, MASS., U. S. A. 


STORES: New York: 61 Reade St.; Chicago: 11 South 
Clinton St.; Detroit: 6540 Antoine St.; San Francisco: 


121 Second St. 














‘How are we to offset 


our Greater Costs?’’ 





One way is to focus your efforts 
on the most profitable items, 
of whatever size or nature. 
There is more profit in 


Sak CLM Belt Hooks 


U.S PAF OFF 


So why not feature them 
strongly? 

Why be content with a 
smaller sale when a 
larger one is yours for 
the asking? 


Safety Ribbed-Jaw Lac- 
ers are stirring up much 
consumer interest. Show 
them to your trade and 
make the sales that are 
waiting for you. 
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of use, take the slack up; then the 
rope should not continue to stretch. 
If it does, load is too great for the 
size and durability of the rope. 
Correct it by increasing rope size, 
if the sheave will allow. If the 
rope shows wear on the outside, 
yet still looks good inside, it has 
been chafed in running over 
sheaves. In the absence of exte- 
rior indications, judge safeness of 
a rope by twisting a short section 
against the lay and see how the 
inside looks. If the insides of the 
strands are gray and weathered 
like the outside, the rope is no 
longer safe to use. 

Material included in this article 
was largely obtained from the 
Edwin H. Fitler Co. 








Hoist Thyself! 


(Continued from page 25) 








| the organization, inside and out, is 








paid a bonus which is based on the 
bonuses paid the salesmen. In 
other words, these people are paid 
a bonus on sales bonuses. This cre- 
ates in every individual a close per- 
sonal interest in sales, and the com- 
pany has frequent evidence of it, 
even reaching the point, occasion- 
ally, where inside workers prod 
salesmen to go after this or that 
bit of business. And, of course, the 
promise of reward is an added in- 
centive for the finest kind of cus- 
tomer service. 

So the R. C. Neal Company knows 
where it wants to go. The sales 
facts are in the records. And the 
Neal organization—realizing that 
selling is very definitely proceed- 
ing according to a plan and that 
success will result in personal re- 
ward—is putting its shoulder to 
the wheel and pushing. 








Battery Plants 


(Continued from page 23) 








lugs and other parts that wear. 
Down at the end of one conveyor is 
a special machine, mostly built up 
of standard structural shapes, 
which uses. standard bearings, 
shafts, springs, gears, lubrication 
devices and other parts. Soft brass 
wire is one of the supplies for this 
machine, for when something gets 

















The Goulds Sales Policy recognizes and 
protects the established distributor. It 
assures full cooperation at all times. It is 
as rigidly maintained as the unequalled 
quality which has made Goulds Pumps 


outstanding for dependable reliability for 
nearly ninety years. 





Today there is a Goulds Pump to meet 
every pumping need. Centrifugal pumps, 


rotary pumps and piston pumps are manu- 
factured in sizes to fill every pressure and 
capacity requirement—in various con- 
structions to withstand the corrosive action 
of all industrial liquids. Each is noted for 
its demonstrated high efficiency and an 
ability to render low cost service over long 
periods without adjustments or repairs. 


WRITE TODAY FOR COMPLETE INFORMATION. 


GOULDS PUMPS Inc. 


ATLANTA Oh Ti@). | CHICAGO HOUSTON NEW YORK PHILADELPHIA PITTSBURGH TULSA Representatives in all Principal Cities 





@ 7775 
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RIDE THE RISING 
MARKET WITH A 
FAST SELLING LINE 


% ARRO’S position as the lead- 
er of the field is no accident. 
Arro Expansion Bolts are stand- 
ard equipment where long life 
and perfect service are demand- 
ed. Cadmium Plated for maxi- 
mum resistance to corrosion and 
wear. Manufactured of finest 
materials, engineered to precision 
standards. 


Sold only through jobbers—your 


assurance of market stability. 
Write for catalog and confiden- 


tial jobber prices. 


ARRO EXPANSION 
BOLT COMPANY 
Ohio 









Marion, 





Originators 
of Cadmium Plated 
Expansion Bolts 


A 2 nara A Ye 

> Sie > 
bi YARRO ‘ 

el oe ™~ - ae ~ . . 


REG. US. PAT. OFF. 


EXPANSION 
BOLTS 


And Allied Products 
SOLD ONLY THROUGH JOBBERS 
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stuck in the dies, the wire can poke | 

\it out without risking either the) 
| fingers or the dies,— but of course, 
| the catching can only cut just 80 | 
much off a piece, and then more 
wire is needed. 

On the pasting and assembly line, 
workmen use special shoes, gloves, 
aprons, and some of them wear 
‘respirators which are fed pure 
|charcoal filtered air that comes 

through a copper supply line and 
rubber tubes. Respirator pads and 
tubes both must be replaced, Every- 
|thing is carefully guarded. There 
are motors under sheet metal hous- 
‘ings, worm gear reducers up on the | 
wall out of harm’s way, with pumps, | 
pipes and belts all along the line. 
More rubber hose is used here for 
handling water. | 

This plant uses a surprising num- 
ber of wing nuts, thumb screws | 
and similar quick adjustment de- | 
vices. There are clips for electrical | 
/connections, more control instru- | 
/ments, steam supplies, unit heaters, 
ichain lugs, V-belts, fans, chains, | 
lugs, and structural steel assem- | 
blies. | 

As parts flow down this line, here 
coatings are applied, and there} 
supplies of finished parts meet for | 
assembling. Directly overhead is a 
long drying chamber. Everywhere 
about is process steam at about 30 
pounds pressure, just enough to 
make any ordinary plant unbear- 
ably hot. But Emark is constantly 
working out new ways to make in- 
sulation more effective. The room 
is at a comfortable working tem- 
perature and no more. One needs 
to be told that all those BTUs are 
being released in the drying and 
processing chambers. 

Formation Department—This is 
a big open room containing thou- 
sands of batteries going through 
the process that prepares them for 
charging. Lots of rubber hose is in 
use, and the workmen wear rubber 
gloves, boots and aprons. Plenty of 
electrical conduit is in sight, and 
this is another supply used in quan- 
tities all through the plant for re- 
placements and new installations. 
The lights have guards on them. 
The battery plates are handled on 
wooden trucks, mounted on wheels 
that last only about two years. 
This department uses crockery jars 
for handling acids, also hydrome- | 
iters and their supplies. Down at’! 
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WIDE MARKETS 


* 
READY 
ACCEPTANCE 


* 
SUBSTANTIAL 
PROFITS 


with 
ADVANCE 
Car Movers 
and 


THE ADVANCE 
Safety Car Wrench 


Wherever cars are moved 
about on sidings, Advance 
Car Movers and Car 
Wrenches are demonstrat- 
ing their outstanding power 
and ease of handling. Dis- 
tributors who recommend 
these tools win appreciative 
customers. 

Advance products are 
sold entirely through dis- 
tributors — under a policy 
offering clean - cu: 
protection and at- 
tractive profit 
margins. Let us 
furnish y ou 
with com- 
plete de- 
tails. 
























ADVANCE 


CAR MOVER 
COMPANY 
APPLETON 


WISCONSIN 


Canadian Factory 


Canadian Advance 
Car Mover Co., Welland, Ontario, Can. 























W.. will find Keasbey & Mattison 
Asbestos and Magnesia Products outstanding in 
durability, uniformity and economy. Backed by 
more than 60 years of pioneering in the devel- 
opment of insulations and packings, the K & M 
line is specialized for every requirement. Offered 
only through established channels of distribu- 


tion .. . the line is priced right .. . sold right. 


best j in asbestos COMPANY amater, renna. 





The K&M Line is complete: 
Asbestos Gaskets and Packings 

Asbestos Pipe Insulation in sections 
Asbestos Insulation in sheets and blocks 
Asbestos Insulating Cements 


“Featherweight” 85% Magnesic 
Pipe Insulation, Blocks and Lagging 


Refractory Cements, dry and plastic 
Asbestos Paper and Mill Board 


Welding Electrodes (Celto) 
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The UPSON-WALTON 


line is a real 


Check the U-W sales 

opportunities in your ter- 

ritory. U-W quality is in 

demand wherever wire 
rope, steel products and tackle 
blocks are used: 


Railroads Mines 
Shipyards Utilities 

Dry Docks Machinery 
Locomotive Works Manufacturers 
Steel Fabricators Car Builders 
Bridge Builders Foundries 
Boiler Manufacturers Steel Erectors 
Factories Snow Plow 


Manufacturers 


Mills 
Steamship Lines Elevator Manufacturers 


Every type of Contractor 

Agricultural Machinery Manufacturers 

Contractors Equipment and Road Building 
Machinery Manufacturers 

Dock, Cofferdam, Subway and Foundation 
Contractors, Crane, Derrick and Shovel 
Manufacturers and Operators. 


SEND FOR CATALOGUE 





1106 WEST IITH STREET 


CLEVELAND, OHIO 
ESTABLISHED 187! 








profit maker 





WIRE ROPE—AIl grades and construc- 
tions — standard hoisting ropes; extra 
flexible ropes; haulage ropes, elevator 
cables, airplane cable, tiller ropes, and 
sash cords. 


OED 


TURNBUCKLES AND FITTINGS — Drop 
forged hexagonal pattern turnbuckles 
and complete line of fit- 
tings for wire, chain, and 
manila rope. 


TACKLE BLOCKS—"U-W" 
tackle blocks and sheaves 
are built for maximum 
quality and service. The 
line is complete in all types 
and sizes for wire and 
manila rope. 








COFFING IMPROVEMENTS HELP 





you to make more 





profitable hoist sales 











The 


raises 


new 


“Challenger” 
loads faster 


hoist 
with greater 























ease and lowers them by gravity 
safely and rapidly. It saves time 
and money for the operator and 
makes profitable and lasting sales 
for you. 

The several types of Coffing 
Hoists, incorporating many new 
and revolutionary improvements, 
will make money for you because 
they have so many uses in shops 
of all kinds. Let us send you 
complete information on this line 
and on our popular franchise 
which is boosting profits for more 
distributors every day. 


LEFT: RIGHT: 
“Challenger’’—Twin hie pep 
levers with rope — powerful — port- 


able. Tested to one 
hundred per cent 
overload. Straight 
Ratchet principle 
employed. Avail- 
able in 4%—1%4—3— 
4% and 6 ton ea- 
pacities, 14 to 65 
pounds. 


pull. Raises loads 
by means of friction 
grip. Gravity does 
the lowering. Avail- 
able in 4 to 2-ton 


capacity. 

















COFFING HOIST COMPANY 


Danville, Illinois 





COFFING ADVANCED 


DESIGN 








RATCHET LEVER - - - - SPUR GEAR - - - - ELECTRIC 
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one end is the charging room, 
where clips for the electric cables 
are something of a supply item, and 
the cables themselves need occa- 
sional replacement. The final as- 
sembly line handles almost every- 
thing in conveyors. They need 
conveyor bolts, lugs, chains, and 
bearings, and all of the supplies 
for the electric motors and their 
controls. There are steam gages, 
gage supplies, rubber tubing for 
covering the paint marking rollers, 
marking paint, paper for lining 
spray booths, wire wheels for flex- 
ible shaft buffers, more V-belts, and 
safety cans for handling inflam- 
mable liquids. And in the shipping 
room, nails and tools are in steady 
demand. 


And a Few Incidentals—Emark 
runs its own boiler room for proc- 
ess steam. The boiler delivers at 
about 130 pounds, and some steam 
is used for the boiler room pumps 
and compressors. Most of the 
steam is stepped down to about 30 
pounds for process work. The 
boiler room uses packing, fire brick, 
gage ‘glasses, special paint for the 
drums, hose for washing down 
floors, and such other repair parts 
as their regular inspection proves 
necessary. To conserve this process 
steam, not only do they insulate 
everything possible, but they in- 
spect every steam trap at least once 
a week. This reduces the total vol- 
ume of trap parts needed, of course, 
but it produces an even spread of 
the orders. The valves are all in- 
spected at least once a year, too. 
Emark favors preventive mainte- 
nance, dislikes restorative mainte- 
nance. Their floor maintenance 
program includes as much use of 
vacuum cleaning as possible. The 
dust they can gather has scrap 
value. Some floors are scraped with 
steel scrapers, others brushed or 
swept, still others mopped. Some 
floors must be scraped three times 
a week with the steel scrapers. 

Their roof maintenance program 
calls for twice-a-year thorough in- 
spection. This year they are doing 
extensive roof replacements and re- 
placing copper gutters and leaders 
with wooden ones which will be 
given heavy coatings of asphalt 
paint. Their whole maintenance 
program is budgeted on November 
15, and then scheduled for year- 
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In CYLINDER HEADS or CUTTING TOOLS 
Closely Controlled Heat Ti reating Assures 





r ] * \ AC t E ’ rod ‘ 
BRO A dvertising like the pas° rep ir dustrial 
Vv a 4 


Ipful a , 
y gies this month 1 








- with g d over, appe- comm, 
d business to tie UP known the worl ked publicats® ; lumi ? 
It’s goo resent a name |, They are bac Lapping aluminum? 
distributors rep h large and smal e- 1 00! on it, as well as on your regular work, 
t 


in industries bo 






and you’ll prove to yourself that thousands of shop 
men are right when they say, “There is a difference.” 


TWIST DRILL & MACHINE CO., NEW BEDFORD, MASS., U. S.A. 


New York Store Chicago Store 
130 LAFAYETTE STREET ® 570 WEST RANDOLPH STREET 


THE MORSE LINE INCLUDES HIGH SPEED AND CARBON DRILLS- REAMERS - CUTTERS - TAPS and DIES - SCREW PLATES - ARBORS - CHUCKS- COUNTERBORES - MANDRELS- TAPER PINS - SOCKETS - SLEEVES 
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INDUSTRIAL 


GOGGLES 
For Every Use 





Super-Drednaut Goggles 
for MAXIMUM Protection 


“Safety-Service” Accident Prevention 
Equipment has been on the market 
for over twenty years and is well and 
favorably known throughout the 
country, and wherever goggles are 
used Super-Drednaut Goggles are 
regarded as the highest standard of 
Eye Protection. They incorporate 
outstanding features not found in 
any other goggle. 


With such outstanding features, 
backed by National Trade Paper and 
Direct-by-Mail advertising, fine Cata- 
logs and other types of advertising 
matter, the complete line of “Safety- 
Service” goggles is easy to sell and 
returns a big profit. No competitive 
line shows such modern designs, fine 
workmanship and highly protective 
qualities as does the “Safety-Service” 
line. It will put you wel! in advance 
of your competitors. 








GENERAL CATALOG No. 10 


Send for your copy of this NEW 
Catalog just off the press and our 
complete Merchandising plan. 


The Safety Equipment 
Service Company 
(Buell W. Nutt, President) 

1228 St. Clair Avenue, Cleveland 


Manufacturers of a Complete Line of 
Accident-Prevention Equipment 
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_ and copper modeling, etc. 


| ment and supplies. 
| the needs of industrial concerns in 


round performance. 
records are kept. 
The maintenance machine shop 


| is complete enough to be a small 


factory. Not only has it machine 
tools with a crane for handling 
heavy parts, but also wood working 
and welding equipment. In it they 
build their own skids for lift trucks, 
and a great deal of special machin- 
ery for themselves. They built their 
own portable coal loading equip- 
ment in this shop. The shelves 
here could almost stock a small sup- 
ply house. In row after row of 
them there are window glasses, 
nails, bolts, wing nuts, bronze 
bushings, shafts, structural shapes, 
rubber hammers, pipe supplies, 
gears, springs, yokes, bearings, and 
all kinds of tools. Hundreds of 
these things must be ready to serve 
a factory which, no matter how 


carefully run, is bound to be de- | 


structive of supplies. Emark has 
a safe factory, excellently laid out 
and well operated — a Grade-A cus- 
tomer for industrial distributors. 


The School Market 


(Continued from page 27) 














school worthy of the name that does 
not teach some form of manual 
art, and in many city institutions 
whole buildings are devoted to vo- 
cational work. This is the produc- 
tion field for the supply man, and 
if he follows his customers’ needs 
he will discover that the annual 
turnover of equipment, tools and 
necessary supplies in his schools 
will equal the production needs in 
many large industries. Trade shops 
in technical and vocational schools 
will be found to cover practically 


every trade, and school boards seem 


to be making an effort to equip 
such shops with the necessary ma- 
chines and tools to acquaint the 
youth with the work required of 
him later in industry. 

You will probably find shops for 
training in machine design, tool 
making, sheet metal work, weld- 
ing, auto mechanics, aircraft, tailor- 
ing, printing, shoe making, elec- 
trical work, woodworking, brass 
In many 
cities night school for grownups 
increases the demand for equip- 
By considering 
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be Sir 


Would You Like 


How 
to Make the Profit on 
322 Hand Trucks? 


That is the total Fairbanks Hand 
Trucks sold for use on the world’s 
two largest ships — the Normandie 
and the Queen Mary. 


lee ne 


m4 Pas © . 
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The shrewd buyers for such costly 
steamships would not have bought 
Fairbanks Trucks if there were 
something better on the market. 


Fairbanks 


Hand Trucks 


are easier to sell because anyone 
can see at a glance that they will 
wear longer, cost less for upkeep 
and handle freight and baggage 
easier. 


Every part subject to excessive 
wear can be renewed easily and 
quickly. They have steel straps on 
front and back of the well-seasoned 
wooden frame. Legs and braces 
are steel. Pressed steel 

crossbars are set flush 

into frame, which 
eliminate weakening 
mortises. Nose iron 
fits over handle 
strap and easy 
to replace. 


Fairbanks Hand 
Trucks are made 

in types for 
practically every 

requirement. 


Write for Cata- 
log 955 and 
our special 
proposition to 
distributors. 













is 


|THE FAIRBANKS COMPANY 


Hand Trucks, Wheelbarrows, 
Valves and Dart Unions 


19 E, 4th St. New York, N. Y. 


Boston, Pittsburgh—Distributors in Principal Cities 
Pactories : N. ¥.3 


Binghamton, Rome, Ga. 
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Powell standard bronze and iron body gate, globe, angle, check, and Y valves 
have been re-designed to better withstand existing service demands. 
Fundamentally correct in design, they appeal to the plant engineers who want 
dependable performance. These re-designed and modernized valves are listed in the 


FIG, 102 
BRONZE WHITE STAR GLOBE VALVE 





FIG, 1444 
IRON BODY RISING 
STEM GATE VALVE 








tHE WM. Cevttt Fe. 


FIG, 150 
BRONZE COMPOSITION DISC 
GLOBE VALVE 





FIG. 190 
IRON BODY IRENEW GLOBE VALVE 
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FIG, 375 
BRONZE WHITE STAR GATE VALVE 





FIG, 1431 
IRON BODY NON-RISING 
STEM GATE VALVE 


POWELL VALVES 


CINCINNATI, 


OHI 0 








e@ Men who work on assembly lines realize most 

keenly that there is a vast difference in cap screws, 

particularly if wages are paid on a piece-work 
basis. Cleveland Cap Screws, made by the Kaufman 
Process, patented, have accurate threads—a Class 3 fit is 
our standard. You can depend on it—they will fit your 
tapped holes. Speedy assemblies result. All heads are 
machined to seat properly. This feature is especially 
desirable in the Flat and Fillister cap screws. Specify 
them on your next order. Catalog “D” and price 
schedules on request: THE CLEVELAND CAP SCREW 
COMPANY, 2931 East 79th Street, Cleveland, Ohio. 





Address the Factory or Our Nearest 
Warebouse: 
CHICAGO, 726 W. Washington Blvd. 
PHILADELPHIA . 12th & Olive Sts. 
NEW YORK . . . . 47 Murray Street 


AID I SS: RIT RC Ne PNT Tf. 
LOS ANGELES . 1o1s East 16th St. a "LS j 


REA? Gar sonaw 








& 
STEEL 


HERCULES .ciiitc 
5% Strong 


NOTE THE EXTRA “SWELL” 
OF STEEL AT THE WELD 


Fabricated from special analysis, heat treated steel, 
Hercules Loading Chain is further strengthened by 
the patented “Inswell” welding process which builds 
extra metal into the weld om the inside. Every link 
is carefully tested to twice its safe 
working load, and stamped with 
the letter “H”—your assurance 
of extra safety and extra wear. 
Bright nickel-like appearance. 
The perfect load chain. Sizes 
from *i¢" (safe working load 
1,100 lbs.) to 4%” (s.w.1. 
12,500 Ibs.) 


CHAIN 
er’ 
















WHERE STRENGTH 
IS VITAL 


*25% Higher in Elastic Limit 
*25% Higher in Tensile Strength 
*25% Higher in Safe Working Load 


COLUMBUS-McKINNON CHAIN CORP. 


General Sales Offices: TONAWANDA, N. Y. 
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the lines listed above one can easily 
see that the school or college will 
need the same equipment and sup- 
plies as an industrial customer. 

In addition to the larger machine 
tools, there is need for a number 
of the small shop tools so popular 
now —lathes, jigs, saws, drill 
presses, planers, shapers, etc. Pu- 
pils studying these machines and 
operating them will require all of 
the small tools used in industrial 
shops—drills, taps, dies, reamers, 
cutters, chucks, tool holders and 
bits, wrenches, grinding wheels, 
files, hacksaws, hammers, lathe 
tools, micrometers, calipers, scales, 
gauges, pliers, clamps, chisels, 
gouges, etc. I have gone into school 
shops in various cities, seen tools 
at the bench and the well stocked 
tool cribs that would do credit to 
many a large industrial plant. The 
annual requirement of a city school 
system will run into hundreds of 
dozens of drills, taps, files, saw 
blades. Orders for tool, machine 
and cold rolled steel will give a fair 
tonnage, as will the quantity of gal- 
vanized sheets for the metal shops, 
rolls of tin and wire and number 
of feet of band iron. Sheets of 
copper and brass, and wire of the 
same metals will, in the course of 
a school year, yield a fair amount 
of business for the supply concern. 
Iron and brass wood and machine 
screws are contracted for by the 
gross, together with thousands of 
hundreds and even thousands of 
machine and stove bolts, and tons of 
nails and brass. 

These suggested items are sim- 
ply given to whet your appetite for 
this business. If you have failed 
to estimate adequately the amount 
of potential business that exists in 
your school system, or in the col- 
leges and technical institutions in 
your territory, you can with but 
little effort check over with au- 
thorities the class of teaching be- 
ing done and the types of supplies 
required. When formerly solicit- 


ing the business of schools and col- 
| leges, I was agreeably surprised at 


the number of departments using 
mill supplies and I was equally 
pleased with the interest taken in 
new tools and the readiness with 
which instructors and buyers were 
willing to consider the new ideas 
continually being brought out by 
manufacturers. 


Even in laboratories for the 











KABLE KORD 


ilmer makes/it 


ABLE KORD is a glutton for punishment. 
Gilmer, the oldest rubber belt special- 
ists, builds this brute of a belt to lick your 
hardest flat-belt jobs. You can tell it’s tough 
by the way it looks. The rugged “hide” lasts 
longer. Unique patented features make Kable 
Kord a power belt plus a contactor belt—you 
get two-belts-in-one. It hugs flat pulleys tighter, 
with a snugger, no-slip grip. It delivers max- 
imum pull per square-inch. Get Kable Kord 
and save money. 


Kable Kord is a best seller. The Kable Kord 
franchise pays. Gilmer has a good proposition if 
you want to make steady money. Details FREE, 
without obligation. 


L. H. GILMER COMPANY, Tacony, Philadelphia 
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More Cuts 
More Sales 


Mi arver 


High-Speed-Edge 


The finest cutting edge. Genuine 18% 
Tungsten High Speed Steel, means faster 
cutting—combined with the MARVEL un- 
breakable factor it means more cuts per 
dollar. 


This will be recognized as more than 
“sales talk” by any man who knows tools 
and cutting steels . . . means more sales, 
for any practical man will instantly see 
the advantage of the only blades that 


combine: 


1 


I High Speed 
Steel Cutting 
Edge 






2 Integrally 
welded to 


3 Unbreakable 2 
Alloy Steel 


Body 
; 3 


Positively Unbreakable 
Hack Saw Blades 


Safe blades that cannot shatter, that will 
“live” the full life of the High Speed Edge. 


Hole Saws with Strength 
for Drill Press Use 


High-Speed-Edge with alloy steel bodies. 
Hole Saws that cut faster, that have the 
strength and set for deep drilling, that 
will stand up on a drill press. MARVEL 
Saws will do more than other hole saws, 
will find markets where other hole saws 
can’t be sold. 


MARVEL High-Speed-Edge blades and 
Hole Saws to build and hold business. 
Write for Catalogs and proposition. 


Armstrong-Blum Mfg. Co. 


“The Hack Saw People” 


353 N. Francisco Ave. 
Chicago, U.S.A. 
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teaching of the sciences, physics, 
chemistry, geology and biology, will 
be found reasonable demands for 
equipment and supplies furnished 
by mill supply distributors. True, 
much of this material is technical 
and special, and hence is usually 
furnished by scientific instrument 
houses. However, it is surprising 
the many ordinary industrial sup- 
ply items shown in the catalogs of 
scientific concerns, and through 
force of habit ordered by mail 
along with technical instruments 
by the instructor or the purchasing 
department. 

If you, Mr. Industrial Distribu- 
tor, will use only ordinary effort 
and perseverance in looking for 
school business you may be in posi- 
tion to supply many items now or- 
dered out of town from some spe- 
cialty house. Your schools and in- 
stitutions will be only too glad to 
place business locally if you will 
tell them about the merchandise 
you stock. They in turn will save 
money, for it is a generally con- 
ceded fact that such ordinary items 
as drills, taps, screws, machinist’s 
tools, etc., usually cost consider- 
ably more for the same quality mer- 
chandise when ordered with scien- 
tific apparatus. 

Don’t overlook educational insti- 
tutions and systems in the search 
for business. Make periodic calls 
on the purchasing agents for such 
institutions. Do not fail to sug- 
gest or demonstrate new goods. If 


the new tool or machine is some- 


| directors 


| party. 


thing he feels certain instructors, 
or maintenance men 
should see, the purchasing agent 
will no doubt readily grant per- 
mission for you to demonstrate 
your merchandise to the interested 
If you seldom call on the 


| purchasing agent, naturally he is 
| apt to overlook or forget you when 


he is ready to buy items in your 
line. Your calls need not be 
lengthy, too frequent or boresome, 
but they do need to be made at 


| appropriate times to let the buyer 
| know you are in business and can 


render him service when needed. 

In subsequent articles I intend 
to clarify the salesman’s position 
as regards the public buyer and 
to show in more detail the differ- 
ence between selling a governmen- 
tal agency and a privately owned 
corporation or firm. 
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Bearings 
(Continued from page 20) 








supervision of a master mechanic, 
who, if sold, could make the neces- 
sary requisitions. The names of 
all these men and proper introduc- 
tions were arranged for. 

Calling later at these division 
headquarters, it was found that the 
master mechanics were already con- 
versant with the advantages and 
economies of factory made bearings 
and were using them. In each case, 
they were maintaining excessive 
stocks, secured from a great dis- 
tance. Keeping these stocks in 
shape was a considerable item. In 
each case, the selling job was to se- 
cure a substantial portion of this 
business by proving that we had the 
stocks in the standard sizes and 
types to help him and to work out 
a schedule of delivery time that 
would be satisfactory. 


New Business 


Selling the manufacturers of 
equipment where bearings enter as 
a part of the finished product is 
another matter, calling for a dif- 
ferent kind of sales approach. In 
this case, the value of the distrib- 
utor’s stock of standard bearings 
and bushings is not the controlling 
factor. The quantities that the 
manufacturer will need can be de- 
termined ahead of time from the 
manufacturing schedule, and kept 
coming regularly from the bearing 
manufacturer. In many cases, the 
bearings are of special design not 
found in standard stocks. Often 
the materials from which they are 
made are of some special analysis. 
No distributor’s stock would be ex- 
pected to contain these specials. 
They would be needed nowhere 
else, and moving them through the 
distributor’s warehouse would 
mean simply one extra handling. 

Here, the distributor’s job is to 
prove that the product of his own 
supplier is superior, or his facili- 
ties for delivery or his prices are 
better than other bearing manu- 
facturers can offer. The distrib- 
utor’s work, therefore, is to de- 
velop inquiries and orders for his 
factory, for direct shipment to the 
user, and so participate from a com- 























ELL your customer on what 
Bunting Bronze Bars will do 
for him. Shorter work day, in- 
creased wages, social security and 
other new charges give merchan- 
dising emphasis to the fact that 
Bunting Bronze 13” Machined and 
Centered Cored and Solid Bars 
effect big savings in set-up and 
tooling time and in waste metal 
when compared with 12” and rough 
cast bars. The Bunting Brass & 
Bronze Company, To- 
ledo, Ohio. Branches 
and Warehouses in 

All Principal Cities. 





stock sizes. 

The leading 
line with leading 
wholesalers. 


BUNTING 


BRONZE BUSHINGS - BEARINGS 
MACHINED AND CENTERED BRONZE BARS 
ANTI-FRICTION METAL 
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NO 
FINER 
PRODUCTS 





Step-Cone Pulley 











for quamgte, are mage of quality Cast 
PULLEYS, tron, only -. all experience 
proves conclusively the superiority o f the cast iron 
pulley. Perfectly designed and carefull machined, 
all WOOD'S Pulleys are accurately balanced, true 
running and power saving. 


A Complete, Profitable Line 


WOOD'S make Shafting, Hangers, Collars, Pulleys, Fric- 
tion Clutches, Ball Bearings, Flexible Couplings, Rope 
Sheaves, Pillow Blocks, Belt Contactors, V-Belts, V-Belt 
Sheaves and complete V-Belt Drives . . . all backed by the 
same unqualified guarantee of quality—and, promoted in 
leading industrial publications by a sales-building adver- 
tising campaign. 


Write for Catalog and distributor's proposition. 


sn: 2010) ie) aoe 


CHAMBERSBURG, PA. 


50 Church St., New York City 387-391 Atlantic Ave., Boston 
MEMBER: The Mechenical Power Engineering A 























HERE ISA one 


Cutting Bann Saw 
that 4 - versatile 
“4 : pant 
that will cut- 2 = o tubes 


cngles~ fla 





-ITsA — 
WELLS 


Built in two sizes—No. 
8 Capacity, 8” diame- 
ter round or 8” x 16” 
flat—No. 5 Capacity, 
5” diameter round or 
5” x 10” flat. 


WELLS 
MFG. CORP. 


THREE RIVERS, MICH. 
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mission standpoint on whatever 
basis his arrangement with his sup- 
plier may be. 

Selling the manufacturer is per- 
son to person salesmanship, where 
a certain knowledge of permissible 
bearing pressures, speeds, diame- 
ters, and so forth, comes into play. 
The manufacturer of a machine 
product is constantly on the look- 
out to improve it or lower its cost, 
from the bearing standpoint. Prob- 
lems of this character are always 
being thrown at the engineer and 
designer. Working with these en- 
gineers, it is the business of the 
distributor’s salesman to find out 
what these problems are, get an 
accurate picture of the conditions 
surrounding them, get a drawing or 
sketch of the bearing and a descrip- 
tion of the function it is to per- 
form in relation to the rest of the 
machine, and the _ specifications 
which it must meet. 

Then he passes this information 
on to the engineering department 
of his supplier, so that the latter 
may have an opportunity to work 
on the problem and submit a pro- 
posal based on the quantities in- 
volved. 

Here and there will be found 
manufacturing plants where they 
maintain that they can make their 
own bearings and bushings more 
cheaply than they can buy them, 
and just as good ones. In most 
cases this can be traced down to 
some master mechanic or shop fore- 
man who has the confidence of his 
superiors and has sold them s0 
thoroughly on his ability to do this 
that they take his word for it. But 
almost invariably when a man says 
he can do this he either does not 
have a true understanding of shop 
costs or deliberately does not allo- 
cate all of the costs to the product. 
Here is where the salesman has to 
take his coat off and go to work. 
Contrast what the manufacturer 
has to offer over the shop that goes 
out and buys stock and turns up 
its own bearings. 

Our bearing supplier has a mod- 
ern plant with thousands of dollars 
invested in automatic chucks on 
lathes especially designed for the 
purpose. There are broaches which 
at one thrust produce an inside di- 
ameter as accurately as the lathe 
can do the finishing, in a minute 
fraction of the time, and which 
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Standard types of belting 
made by Thermoid 


CONVEYOR BELTING 
TRANSMISSION BELTING 
GRADER BELTING 
CANNERS’ BELTING 
BUCKET ELEVATOR BELTING 
GRAIN ELEVATOR BELTING 
AGRICULTURAL BELTING 
HOG SCRAPER BELTING 
ENDLESS THRESHER BELTING 
OIL COUNTRY BELTING 
AXLE LIGHTING BELTING 


On grades ot belting to be built 
to unusual specifications, 
write us for full information 


inermol 


RUBBER COMPANY 


THERMOID COMPANY 


renton, New Jersey 





Here's a FUZZY job... 


record of PERFORMANCE 


24 hours a day—6 days a week 


—for 6 years under abnormal 
dust conditions. That's the 
amazing history of this Thermoid 
Transmission Belt. It’s just one 
of the thousands of interesting 
product performance records 
in our files. And the mill man- 
agement claims that this belt 
shows not the slightest sign of 


this gruelling service. 


Thousands of painstaking tests 


. thousands of deliberate 
analyses of the effects of wear 
and tear under tremendously 
varied conditions .. . have 
convinced ‘us that there are no 


short cuts to QUALITY. 


You can recommend Thermoid 
Transmission Belting with con- 
fidence that the integrity of a 
company with more than half 
a century of manufacturing 


experience is back of you. 


BELTING * HOSE * PACKINGS * BRAKE LININGS 


MILL SUPPLIES © FEBRUARY 1937 





SCOOPSCOOPSCOOP SCOOPSCOOPSCOOPSCOOP SCOOP SCOOP 


w 


SCOOPSCOOP SCOOPSCOOP SCOOPSCOOP SCOOPSCOOPSCOOP 





100 MORE 


WANTED: DEALERS 


We want to add 100 more dealers to our rapidly expand- 
ing organization. We want to add them right now, 
before February 28th! 


Why? First, because we want them to be with us when we fire our 
opening gun in our big 1937 Consumer Advertising Campaign. 


Second, because we want them to be able to use our 
many FREE Dealer Sales Helps which will be avail- 
able to them after February |5th. Third, because 
we want to open up new territories as yet 
untapped — and weve found that the first 
dealers in a territory get the cream of the 
business! 


We want you to be FIRST! That's why we 
urge you to write us today, right now 
while you still have the impulse, and 
we'll send you complete details about 
our Dealer Contracts and our FREE 
Profit-making Helps! There's no 
obligation, of course—so why not 
write us immediately? A penny 
post card will do. 


THE SHOVEL-BARROW CO. 


Dept. MF-2 — Suite 1348 
80 E. JACKSON . . - » CHICAGO, ILLINOIS 
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, FEATURE 
‘MAXI’ TOOLS 


@ “Maxi” tool installations in metal 
increased production 


and reduced overhead almost unbelievably. 
The “Maxi” surface treatment gives better 
performance—gains new customers for 
“Maxi” tools every day. 

“Maxi” taps, reamers and twist drills are 
production items that sell in profitable volume. 
It pays to put special effort behind “Maxi” 
tools both because of the worth while profits 
and because they build satisfied customers 
for all “Greenfield” small tools. 
GREENFIELD TAP & DIE CORPORATION 

Greenfield, Mass. 

Detroit Plant: 2102 West Fort Street 

Warehouses in New York and Chicago 


In Canada: Greenfield Tap . _ Corp. of 
Canada, Ltd., Galt, 


GREENFIELD 


Maxi 





GB 700%: 
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' things. 
' ter before him, he ordered a thor- 





leave a hard, polished surface that 
is better from a wearing standpoint 
than any turning can accomplish. 
Standardized methods and fast, 
uniform operation prevail at every 
stage, and thousands are turned 
|out to one by the little shop. There 
'is no waste of metal, for the turn- 
|ings and scrap are all put back into 
the melt. 

It is common sense that the bear- 
ings manufacturer can (1) provide 
metal of a more uniform analysis; 





(2) make bearings to a closer 
standard of tolerance; (3) at a 
‘cheaper price, even considering 


|sales expense and profit. 

It is the old saw over again. You 
can buy a paper of pins for five 
cents, but try and make one pin 
for five cents. 

To this, the skeptic will still 
very likely say that you are all 
wet, and simply argue that he 
knows he can make them more 
|cheaply and that is all there is to it. 
The next step is then to try to get 
: real show-down as to costs, First 
| 


off, he will have a metal wastage 
of approximately 20% in turning 
local foundry bars into lathe; the 
|time for centering them; the me- 
|chanic’s time on the job; interest 
and depreciation on the equipment; 
cost of energy to run it; loss of 
time and money in making repairs 
on the equipment; tool and lubrica- 
tion costs; cost of superintendence 
of the work, as well as other items 
of shop and general overhead prop- 
erly chargeable to the job. 
I remember one instance of a 
factory turning out a considerable 
volume of several types of ma- 
|chines which required a large num- 
| ber of bearings. Here was that 
|type of master mechanic who sim- 
| ply said that he was making bear- 
|ings 25% cheaper than anyone else 
could furnish them. He was vague 
|as to shop costs, though he said he 
|knew them. He just set that one 
figure of 25% and hung to it. The 
| general manager took his word for 
it and I could get nowhere. It 
happened in this case that I had to 
| keep calling until there was a 
change in management, a “break” 
in which it must be confessed I 
was fortunate. When the new man- 
ager came in he was the type of 
man who gets to the bottom of 
After I had laid the mat- 














““ANOTHER BEAR- 
ING SHOT! MY 
PRODUCTION LINE 
IS TIED UPI" 


required to give service at a moment's notice. 


} “ANOTHER bearing shot /’’—a familiar cry to distributors who are 


e WH AT ARE Machines held up in production need a particular type of bearing or 
housing. It is for this reason that sicci” manufactures many types of 
bearings and housings. 


YOU DOING ABOUT IT ? 


No other bearing company is prepared to service the varied require- 
ments of industry, for no other bearing company but SiiciF manufac- 
tures and carries in stock the wide range of types and sizes of ball and 
roller bearings and accompanying housings. 


Every scsi distributor has the assurance that his stock is supplemented 
by complete regional and factory stocks of bearings. You can serve 
your bearing market completely when you sell the Ss line. Ask us 
about a franchise. 


SKF INDUSTRIES, INC., FRONT ST. & ERIE AVE., PHILA., PA. 


34788 
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e Universal Pillow Block « Knee Type Blower Box « Type SH Pillow Box « Drop Hanger 
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RIGRID No. 65R, back view. Mad: 
also as No. 85R with 2 handles. 





43 NO MORE 
0) CHANGING DIES 


This No. 65R RIGID Die 
Stock Threads 4 Sizes of 
Pipe (1”, 1%”, 1/2”, 2”) 

With 1 Set of Dies 


Simply change the setting post on this rettzattm> No. 65R and go 
ene | 

True accurate threads, all variations. 

New type self-contained work-holder; turn arrow on knurled gauge 
ring to pipe size, put on pipe, tighten one screw. 

Direct pull over dies. Plenty of chip room. Feet to stand it up. 

See our local distributor or write us direct for the whole story of 
these remarkable tools. 


The Ridge Tool Co. Elyria, Ohio 


Are LT Ee IBD PIPE TOOL 





Manufactured by the makers of RIt@DID> 
Pipe Wrenches—the wrench with the 


© THE NW DOCKSON 
TURRET-TYPE 


WELDING SHIELD 


GIVES GREATER STRENGTH, 
ECONOMY, AND SAFETY 


Rivetless face-piece, formed from seamless 


guaranteed housing that saves you fully 75% 
of your pipe wrench repairs. 






heavy-gauge fibre sheet, eliminates all pos- 
sibility of electric shock through the shield 
—permits easy, complete sterilization—and 


insures exceptionally long life with maxi- 








mum economy. 


PAT 
APPLIED FOR 


UNIQUE LENS HOLDER PROVIDES 
ECONOMY AND CONVENIENCE 


Made from special oil and heat resisting compound— 
reduces breakage and allows for instant changing of 
cover glass without removing 
colored glass. 


NEW HEADGEAR GIVES EXTRA COMFORT 


Instantly adjustable, really fits all heads—with new de- 
tachable headpad that affords maximum comfort. 










* Dealers find this an exceptionally fast-moving item 


C. H. DOCKSON CO., 2885 E. GRAND BLVD., DETROIT, MICH. 


120 MILL SUPPLIES @ FEBRUARY 1937 





























ough investigation of bearing pro- 
duction costs —all of them. The 
result was that instead of saving 
25%, they were losing a consider- 
able amount over the cost of pur- 
chasing ready-made. 

In the territory covered by our 
company, there are not the concen- 
trated manufacturing operations 
that there are in the Middle West 
or East. But it is natural that 
some of the equipment used in the 
industries where we get our re- 
placement business is manufactured 
near the point of consumption. 
Therefore, our principal prospects 
for new business are the manufac- 
turers of wood-working machinery, 
canning machinery, logging equip- 
ment, automatic coal stokers, Diesel 
engines, truck trailers, and mining 
machinery. This is largely quite 
heavy equipment, and therefore 
calls for proportionately larger 
bearings on the average. Our stock 


graduates from } in. I.D. to 4 in. 
LD. 
Specialized as the phosphor 


bronze bushing and bearing busi- 
ness is, it still has specialties 
within itself. Important among 
these is the self-lubricating bear- 
ing. The one we handle is SAE 
oil, one-third by volume and is 
self-lubricating. Other items are: 
thrust washers; spherical type 
bushings for self aligning bear- 
ings; flanged bushings; plunger 
pump liners; special valve seats 
and discs; most of which are used 
in the same industrial plants and 
shops. With the buying controlled 
by the same mechanics and engi- 
neers, these bronze specialties line 
up naturally with the bearing busi- 
ness, and may be profitably han- 
dled, since they are not too highly 
competitive. 

When it comes to the actual sell- 
ing of this bearing line, we derive 
no end of personal satisfaction in 
working with it. As remarked be- 
fore, these bearings are attractive 
“merchandise”. As in the case of 
a fine tool, it is a delight to show 
the product and handle it. The 
improved service and economy that 
we know the customer will enjoy 
through the use of these precisely 
made, long-lived trouble-relievers 
is something to talk about with as- 
surance and enthusiasm, which in 
itself is a good half the battle of 
salesmanship. 











New construction and modernization of existing 
plants is the program for 1937. 

As a part of this work, Refineries, Power Plants, 
Refrigeration and Process Plants throughout the 
country will be installing new pipe lines. These lines 
will carry oil, gas, steam, ammonia, water and 
chemicals under high pressures and temperatures. 
Forged Steel Fittings will be used in increasing 
— for only forged steel will stand up under 
the severe conditions imposed by such service. 
W-S Forged Steel Fittings meet all the require- 
ments of high pressures and high temperatures and 
have gained an enviable reputation for giving 
better, longer and more dependable service. 

We invite distributors to write us for complete 
information on the W-S line and the profit pos- 
sibilities it offers. 


THE WATSON-STILLMAN CO. 


ROSELLE, NEW JERSEY 
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1937 WILL BE A BIG YEAR FOR 
W-S FORGED STEEL FITTINGS 
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Temperature Indicating 
Paint 


1 With a unique property of 

changing color with changes 
in temperature, a new kind of paint 
has been introduced to the trade as 
a warning agent for operators of 
equipment which will be damaged by 
overheating. The new paint is a 
useful means of detecting serious 
deviations in temperature of process- 
ing equipment, power transmissions, 
electrical machinery, and other ma- 
chines subjected to friction. Some of 
the paints revert back to their orig- 
inal color when cooled, while others 
remain permanently changed. A 
series of five permanent changes and 
seven retroactive color paints are 
available. The first change at tem- 





peratures ranging from 300° to 734 
F., while the latter change from 104 
to 464° F., with a safety margin of 
25° F. Permanent change paints 
require recoating after each change, 
whereas the retroactive ones are good 
for from 25 to 50 changes and more, 
in some instances, before recoating is 
necessary.—Primary buying officials 
to be contacted in introducing this 
product are superintendent, mainte- 
nance superintendent, chief engineer, 
and master mechanic.—Efkalin Co., 
804 E. 141st St., New York, N. Y.— 
MILL Suppuiges, February, 1937. 


Electric Disk Sander 





2 Built for both production and 

repair work, a new electric 
disk sander has been announced for 
scouring and cleaning vats, polishing 
metal pipes, removing labels and sten- 
cils, sanding wood and metal, remov- 
ing paint and rust, polishing lacquered 
surfaces, grinding welds, smoothing 
limestone, castings, auto fenders, etc. 
The new tool is light in weight, 
streamlined for use in tight places, 
and easy to handle, according to the 
manufacturer. It has a high speed 
universal motor, enclosed in a strong 
aluminum. alloy housing. A _ full 
complement of accessories is avail- 
able.—Primary buying officials to be 
contacted in introducing this product 
are plant manager, purchasing agent, 
superintendent, maintenance superin- 
tendent, foremen.—Stanley Electric 
Tool Division, The Stanley Works, 
New Britain, Conn.—MILuL SuppPuigs, 
February, 1937. 


Machine Lamps 


3 Localized lighting of high 

intensity for machines, as- 
sembly benches, inspection lines, 
drafting tables, desks, etc., is pro- 
vided by the new Uni-Focal Industrial 
Lamp. The new lamp has two special 
features; one is the spun aluminum 
reflector designed to produce uni- 
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form, intensified light over a _ re- 
stricted area without glare, while the 
other is a supporting arm with ball 
and socket joints which permits the 
light to be focused from any angle.— 
Primary buying officials to be con- 
tacted in introducing this product are 
plant manager, purchasing agent, su- 
perintendent, and chief electrician.— 
Fostoria Pressed Steel Corp., Fos- 
toria, Ohio—MILL Suppuigs, February, 
1937. 


New Type File 


4 A new type of “Bite-Rite” 

file which has. staggered 
teeth, designed to cut level and smooth 
at each stroke, has been introduced, 
with claims of faster cuts, long life, 
and smoothness of filed surface. As 
shown in the illustration, which looks 
into the cutting face of the teeth, 
the file has staggered teeth instead 
of the conventional straight rowing 
of teeth. The new product has a 
round, smooth, open gullet that is 
supposed to be non-clogging and to 
produce a free discharge of chips, 
while its sturdy tooth and keen cut- 
ting face is claimed to assure smoother 
cutting. Filings gathered in tests, as 
shown in the picture, are long, heavy, 
like curled chips such as would be 
produced by a lathe tool.—Primary 
buying officials to be contacted in 
introducing this product are plant 
manager, purchasing agent, superin- 
tendent, chief engineer, master me- 
chanic.—Henry Disston & Sons, Inc., 
Philadelphia, Pa.— MILL SUPPLIEs, 
February, 1937. 





Stainless Micrometers 


5 Two new micrometers with 

barrels and thimbles of stain- 
less steel have just been announced. 
The instruments incorporate the de- 
sirable combination of stainless steel 
barrels and thimbles in the moder- 
ately priced black frame types. Anvils 
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In Step with ihe Times 
LUBRIPLATE lubricants 
speed up production 
machines—and lower 


operating costs. 
* 


"We wish you to know," writes Mr. 
Wm. Harberg, President of the Center- 
less Grinding Works, Bridgeport, Conn., 
“how pleased we are with your LUBRI- 
PLATE. We have been trying to obtain 
a lubricant which will retain its film but 
found nothing which proved satisfactory 
until we began using your LUBRIPLATE 
No. 130-A. 


Not only does this LUBRIPLATE re- 
tain its film but, on our Cincinnati Cen- 
terless grinders, it has increased produc- 
tion, in some instances as much as ten 
per cent. 


We want others who are seeking this 
type of lubricant to know the satisfac- 
tion which your LUBRIPLATE No. 130-A 
will give, and highly recommend it to 
them.” 


Gear heads of turret lathes, in the 
plant of a large and well-known electric 
lamp manufacturer, were running hot, 
even at three-quarter speeds. Different 
oils or various bodies were tried without 
success. Then LUBRIPLATE No. 100 was 
applied in these gear cases and the re- 
sults were immediate and remarkable. 
Temperatures dropped to normal, speeds 
were increased to maximum and produc- 
tion jumped 15% to 20%. 


Because it offers many industries the 
only answer to their problems, LUBRI- 
PLATE offers distributors an almost vir- 
gin field of volume sales and profitable 


repeat orders. Investigate! Find out 
about the major p 7 
line profit possi- Ste he File 


bilities of this dis- 
tinctive product. 






LUBRIPLATE DIVISION 


FISKE BROTHERS 
REFINING CO. 


Established 1870 
24 STATE ST. NEW YORK, N. Y. 
Plants: NEWARK, N. J. and TOLEDO, OHIO 





6 


|and spindles are of the same wear 


| 


| and stain-resisting steel as other mi- | 


prreonggy calipers of this manufac- | 


turer. The “I” section frames are 
scientifically designed for strength 
with lightness, and the anvils project 





| Ys-inch, a convenience in measuring 


slots, ete—Primary buying officials 
to be contacted in introducing this 
product are plant manager, purchas- 
ing agent, superintendent, foremen. 
—Brown & Sharpe Mfg. Co., Provi- 
dence, R. I.—MILL Suppwiies, Febru- 
ary, 1937. 


Electric Drill 


Designed especially for use 
in garages, repair shops, and 
for maintenance where the work is 
only intermittent, a new light duty 
type electric drill has just been made 
available. The new drill weighs but 
33 lbs., with an overall length of 104 
inches, making it well suited for in- 
stallation men to carry in their tool 
boxes. Frame, gear plate, and gear 
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|and durability. 
| universally on either a.c. or d.c., and 


aluminum alloy of ample strength 
The motor operates 





is air-cooled by an oversize fan and 


head are sand cast from a special | 








and 3 Advantages 
to Distributors 


OND Truck Casters seldom need 

warehouse space for long. Every 
truck that rolls in American mills and 
factories creates potential demand for 
this speedy selling line. Bond Casters 
are well known for smooth rolling, 
quick swiveling, long-lived toughness. 


Distributors whose line of mill supplies 
includes Bond Casters benefit 
ways. First, customers constantly see 
the Bond advertising in industrial 
magazines. Second, Bond Casters are 
engineered to the job and the Bond 
Line is kept varied to give your cus- 
tomers the satisfaction of wide choice. 
Third, Bond protects the distributor 
with a fair profit margin. Write today 
for our jobber proposition. 


three 


BOND FOUNDRY & MACHINE CO. 
MANHEIM, LANC. CO., PA. 


PHILA. OFFICE 
617 ARCH 


ST 
N.Y.C. OFFICE 
30 CHURCH S81 





improved type slotted air ducts which | Bond 23-A 
have been used for some years on Series Truck 
other tools of this manufacturer. Caster 
Armature bearings are made of (iatented) 
graphite impregnated bronze, the 


spindle revolving in a grease-lubri- | 


cated bronze bushing with an oversize 
ball thrust bearing to accommo- 
date the thrust load. The drill runs 
at a free speed of 2,000 r.p.m., and 
is furnished with a three jaw key 
type chuck, 12 feet of cord, plug, and 
“on and off” switch.—Primary buy- 
ing officials to be contacted in intro- 
ducing this product are plant manager, 
purchasing agent, maintenance super- 
intendent.— James Clark Electric 





Co., Louisville, Ky.—MILL SUPPLIEs, 


February, 1937. 
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Quick Turner Machinery 
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MOTOFR PUMP 
Sells 


fast and easily 


A shelf-item, self contained, 
ready to go to work at once. 
Widely advertised to indus- 
try. . 
e 
Fully assembled. No coup- 
ling. No base plate. 

o 
Can be mounted anywhere, 
or hung up. Works equally 
well on floor, walls, column, 
ceiling. 

e 
Extremely compact, few 
parts, little upkeep. All parts 
easily accessible. 

e 
Backed by a national organ- 
ization with a tested dis- 
tributor policy. 

. 
Trade Journal advertising 
in many industries, direct- 
mail campaigns to specific 
groups and Complete Sales 
and Service Literature. 


3wn-9 

















a ‘shelf-item” 
that sells to ALL industries 


Think! The Motorpump is delivered to you — and you can hand it to 
your customers — completely assembled and ready to go to work at 
once. Your market is tremendous — ALL industries need a compact 
pump that will handle ALL kinds of liquids, and can quickly be installed 
anywhere, in any position. Factories, chemical plants, mines, quarries, 
power houses, contractors, laundries, municipalities, sewage, AIR CON- 
DITIONING ... these are but a few of the many diversified MOTORPUMP 
users. Men will BUY this unit, backed by the INGERSOLL-RAND 
and Cameron reputations. Available in a full 

range of sizes, from '/, to 40 hp., 5 to 1000 Zs 
g.p.m., heads to 500 ft. (ee 

bs 


° from 


this nationwide organization of I-R branch 
offices, warehouses and service men, you get 
prompt deliveries and full cooperation 
that will help you jack up your pump sales. 


Ingersoll-Rand 


CAMERON PUMP DIVISION ° 11 BROADWAY, NEW YORK, N. Y. 


MILL SUPPLIES © FEBRUARY 1937 








BONNEY 


TOOLS 


are the finest 
that money can buy 


ANOTHER BONNEY PROFIT-MAKER 
The HD Heavy Duty Socket Wrench Set, with 34’ square drive “CV’ 
to 154” for all types of 
heavy-duty work. Write for details and Catalog “IW” showing 
complete Bonney line. Bonney Forge & Tool Works, Allentown, Penna. 


Chrome-Vanadium Steel Sockets from '¢” 




















POWERFUL 


SELLING POINTS FOR 
RELIABLE 
PRODUCT 



























CROSS SECTION 
TYPE NO. 3 
MAUREY 
ALL-STEEL 
V-PULLEY 


Maurey Pulleys are unequalled for strength, 
appearance, and performance. They are 
made of 18 gauge steel and the extra heavy 
hubs are turned from solid steel or malle- 
able iron. (Die cast hubs are never used 
in Maurey Steel V-Pulleys.) The new Mau- 
rey Variable Pitch diameter V-Pulley gives 
wider pitch adjustment, positive setting, 
greater strength. 


Maurey pulleys will build up a profitable 
pulley business for you. Maurey supports 
distributors with full protection, good prof- 
its, and quick service. 





STRENGTH: 
PERFORMANCE: 
APPEARANCE: 
COMPLETENESS: 


MAUREY MANUFACTURING CORP. 


2907-15 S. Wabash Ave. 


MAUREY 
TYPE NO. 3 
PULLEY 
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Chicago, Ill. 





V-Belt Drives 


7 V-belt drives on Rockwood 

pivoted motor bases have just 
been brought out as a combination 
which will improve V-belt perfor- 
mance and increase the life of the 
belt. The manufacturer claims that 
pivoted motor bases eliminate belt 
slippage, glazing of belt surfaces, 
and consequently reduce wear. Also, 
the drives remove tension from the 
belts when the drive is not running, 
permitting the belts to “rest.” Piv- 


oted motor bases can be purchased 
V-belts 


separately from the and 





L 


readily installed with existing V-belt 
drives by raising the present motor, 
sliding the base into place, and bolt- 
ing the base to the floor and the mo- 
tor to the base.—Primary buying 
officials to be contacted in introduc- 
ing this product are plant manager, 
purchasing agent, superintendent, 
maintenance superintendent, chief 
engineer, master mechanic.—Rock- 
wood Mfg. Co., Indianapolis, Ind.— 
MILL SuPPLIES, February, 1937. 


Pillow Block 





is often 


Because _ it 
sible to know in advance of 


8 impos- 
a machine installation how pillow 
blocks will have to be mounted, a 
universal double reservoir oil return 
pillow block has been developed that 
can be mounted in any position. Once 
the position is determined for this 
new pillow block, it is only necessary 
to unscrew the oil cup, turn the ball 
to this position, and reinsert the cup 
vertically. The product has two oil 
reservoirs in the spherical ball, the 
oil being supplied from the upper one 
through graphite feed plugs and chan- 
nels, and again fed to the shaft 
through lower graphite feed plugs. 
The bearing is self-aligning, and will 
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1 Leader 


It is interesting to review the record of achieve- 
ment made by MONOBELT during its few short 
years of existence. 


Once a new belt, offering promises of higher 
efficiency and a greater economy to all industry. 


Once a new belt, merchandised in a new way, 
permitting a reduction in dealers’ inventories of 
from 30 to 50%. 


That both the merchandising plan and the 
product, met the exact needs of industry and dis- 
tributors of mill supplies alike, is evidenced by 
MONOBELTY’S rapid rise to leadership. 


MONOBELT was introduced during depres- 
sion years at a time when supply houses needed 
a “miracle” item ... and MONOBELT per- 
formed for them, in the same dependable fashion 
that it performs on thousands of drives through- 
out the industria! world. 


And MONOBELT is still producing the de- 
sired results . .. each day in greater volume... 
and as MONOBELT sales increase all Alexander 
distributors profit accordingly. If you are inter- 
ested in participating in MONOBELT’S success, 
address its makers today for full particulars. 


exander @) Brothers "< 
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CHICAGO RAWHIDE 
HAMMERS 
MALLETS 
MAULS 











Youd Buy... 
Hammer you ll SELL | 


yourself, for your 
own use is the hammer to sell your custom- | 


The hammer you'd buy 


ers. 
cago Rawhide” Hammers have all of these 
important features: A smooth malleable iron 
single piece head, self-aligning faces, the bal- 
ance and handiness of a fine tool—the punch 
of a sledge, the accuracy of a hammer and 
the non-marring resiliency of compressed 
teuch rawhide. Convenient sizes for all work. 


JAVA th iorit f 1 bl 
he superiority of replaceable. 

WATER inserted faces of these hammers 

BUFFALO made from the center portion o 


Java Water Buffalo Hides rolled and treatec 
for 6 months. You would know that the 
will outlast inserts made of any 
domestic leather because of their 
compact fibre and close-grained 
structure. Only this type of hide 
stock and processing produces 
the compact fibred tough resili- 
ency which will strike effective 
blows without marring or bat- 
terine tool« or machines. 


The NEW ene is a well 
MACHINE tried tool with 
MAUL an — 
the “tens  Ganbhie” 


Maul. It is preferred as a 
machine hammer, for set- 
ting up dies, ete. It is pre- 
ferred for its balance and 
power, preferred because 
no matter how grasped it 
presents « proper, true hit- 
ting, striking surface. The 
standard tool for use with 
cutting dies. 


Mallets 


for Light 

Duty 
for lighter service 
“Chicago Rawhide” 
Mallets have no equal. 
Heads of solid Rawhide 


tightly rolled, compressed, 
treated and steel riveted. 


Selected hickory handles 
will give long accurate 
service. (11 sizes). 


Write for Catalog Sheet and Circulars 


The for Mailing 
Chicago Rawhide Mfg. Co. 


1290 Elston Avenue 
Chicago 


Branches 
New York Pittsburgh 
Boston Cleveland 
Philadelphia Detroit 
Cincinneti St. Louis 


}on special order), each mounted di- 


the | 


Comparison ends all question for “Chi- | 


. | 
Years of experience have proven | 
























| operate efficiently at high speeds.— 


Primary buying officials to be con- 
tacted in introducing this product are 
purchasing agent, superintendent, 
chief engineer, master mechanie.— 











Randall Graphite Products Corp., 
609 W. Lake St., Chicago, I].—MILL 
Supp.ies, February, 1937. 


Circular Knife Grinder 


Single or double bevel knives 
9 or disks can be ground on a 
new circular knife grinder which has 
been developed in two sizes — for 
knives from 2 to 14 inches in di- 
ameter, and for knives up to 20 inches 
in diameter. Standard model is a 
bench type, although a floor type is 
also available. The machine has two 
6-inch grinding wheels (8-inch wheels 





rectly on the arbor of a } hp. ball 
bearing motor. Wheel and motor as- 
sembly have a double adjustable slide | 
mounting to afford any style of grind- 
ing desired, single or double bevel, 
with an index for setting any degree 


of bevel. A swivel adjustment per- 
mits grinding bevels either way. 


Grinding head operates in and out by 
hand, through a screw and hand 
wheel.—Primary buying officials to be 
| contacted in introducing this product 
are plant manager, purchasing agent, 
| superintendent.—Samuel C. Rogers & 
Co., 191 Dutton Ave., Buffalo, N. Y.— 
| MILL SuPPLIES, February, 1937. 





Fitting Gage 
IMPERIAL 
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10 A time-saving and _ error- 
eliminating idea for indus- 
trial distributors is embodied in the 


new, compact fitting gage which has 
just been introduced for checking the 
sizes of fittings and tubing. The 
gage permits a quick and accurate 


* 


FOR LOWERING 
FILING COSTS— 
FOR COMPLETE 
SATISFACTION — 
FOR PROFITABLE 
BUSINESS .... 


HAYES 
FILES 


have established a 
well merited reputa- 
tion. 


66 the 

eareful and 
advanced methods 
of hardening and 
testing and the 
best materials — 
have gone into the 
manufacture of 


Hayes Quality Files. 


They are manufac- 
tured in every stan- 
dard shape and cut 
of American = and 
Swiss Pattern, to- 
gether with special 
files of shapes, cuts, 


For 


most 


years 











and sizes to meet 
individual _require- 
ments, 











The Distributor who sells Hayes 
Quality Files to his customers 
has the knowledge that they 
have already earned the high 
regard of users in many, many 
places. They will stand up 
under hard service and will 
help you to build a very profit- 
able repeat business. 


There are some connections still 
available for active and alert deal- 
ers. Get acquainted with the 





details. 
* 











HAYES FILE 
COMPANY 


1981-87 Franklin Street 
Detroit, Michigan 

















determination of the size of any 
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The George F. Motter’s Sons Supply Co., important 
distributors in York, Pa., adequately handle the 
every-day needs of manufacturers of all kinds of pro- 
ducts within their territory. Flant men rely on this 
company for a wide range of products and services 


from bolts and nuts to machinery 


The George F. Motter’s Sons Supply Co., rely in turn 
on the manufacturers of the equipment they sell to 
build a preference for these products in their cus- 


tomers minds. Advertising helps to do that job. 


g 






A McGRAW - HILL 
330 WEST 42nd 





MANAGEMENT 
MAINTENANCE 


PUBLICATION: 
STREET-NEW YORK 





WILLIAM S. MOTTER 
President 


A> GEORGE F. MOTTER’S SONS 
SUPPLY COMPANY - 
York, Penna. 
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DVERTISING IN FACTORY ...HELPS US... 


Mr. William S. Motter says: 


“I find it easier for our salesmen to sell well-adver- 
tised lines. Also, I find that a great many of the lines 
we handle are advertised in FACTORY. So that those 
firms who advertise in FACTORY are definitely help- 
ing us — Helping our salesmen. And we like to see 
our lines advertised in this publication which goes to 
so many of our customers and prospects — through- 


out the manufacturing industries which we serve.” 


AND 
















DART’S EXCLUSIVE 
‘um 


Prey, 


ce)? 


means 


PREMIUM PROFITS 
FOR YOU 





Here’s what makes the differ- 
ence between Dart Unions and others— 
and the difference in profits to you. Dart’s 
two bronze seats are ground to a true, 
tight ball special oscillating 
grinders of Dart’s own design. This extra 


joint on 
process makes Darts leakproof in service— 
makes them worth more—and more profit- 
able to sell. 


There are other Dart premium features 
that will be presented in this space from 
month to month. Watch for them. They 
all point the way to greater sales volume, 
at lower sales expense. And begin now to 
cash in on Dart’s nation-wide sales ac- 
ceptance and national business paper ad- 
vertising. Write for Dart’s deal today. 





ae (23 oe a 


E. M. DART MANUFACTURING CO. 
PROVIDENCE, R.1!. 
Sales Agents: The Fairbanks Company, 


and all branches 


New York, 


Canadian Factory Dart Union Lid., 


Company, 


Toronto, Canada, 
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standard type copper or aluminum | 


tubing or fittings, and is equipped to 
measure such diversified fittings as 
compréssion, S.A.E. flare, Hi-Duty, 
inverted flare, pipe size, and type D. 
Outside diameters are measured by 
means of holes of graduated sizes, 
and inside diameters by means of 
plugs. The gage is of steel, and is 
furnished in an attractive case.— 
Imperial Brass Mfg. Co., 1200 W. 
Harrison St., Chicago, Il].—MILL 
SupPPLIES, February, 1937. 


Testing Sieve Shaker 
11 For testing fine materials, a 
new sieve shaker has been 


announced with a combined recipro- 
cating and turning motion which the 


| manufacturer claims will put through 
| any testing sieve, in the shortest pos- 





sible time, all sample material that 
would eventually pass. 











The illustra- | 


tion shows a hold-down device which | 


permits one or several sieves to be 





installed on the machine. The oper- 
ating mechanism, running in oil, actu- 


| ates the nest of sieves reciprocating 
in a direction lengthwise to the gear | 


box. 


The entire machine weighs 145 | 


lbs., including motor and auto time 


switch. Overall dimensions are 32 


inches high, 22 inches wide, by 18 | 
inches deep.—Primary buying offi- | 


cials to be contacted in introducing 


this product are plant manager, pur- | 


chasing agent, superintendent, main- 
tenance superintendent, 
chief engineer, 
Newark Wire Cloth Co., 
N. J.—MILL SUPPLIEs, 
1937. 


Newark, 


Shear Cut Saw 


12 A new power hack saw 
which is claimed to have 
unusually high production ability 


because it employs a positive progres- 
sive screw feed was recently intro- 
duced. This feeding principle pro- 
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foremen, | 
master mechanic.— | 


February, | 

















SWISS PATTERN FILES 
MADE IN UNITED STATES 


P- 4 Industries select their 


Swiss pattern file re- 
quirements by this 
trade mark because 
it stands for Quality- 
Service-Plus 100%, 
Distributor Sales 
Policy. 








The satis- 
factory perform- 
ance of our 


product creates re- 
peat orders for the 
distributors who 
handle them. 


Swiss 





Files of precision 


AMERICAN SWISS 
FILE & TOOL COMPANY 
ELIZABETH, N. J. 







































Modern Group Drive 
advertising helps the 
mill supply salesman 
get his story to the 
front office. With this 
backing and the practi- 
cal help of your Power 
Transmission Club, 
your commissions on 
transmission equip- 
ment are bound to grow 
if you do your part. 





Look for our ads 
in Business Week 
and 8 other busi- 
ness papers dur- 


ing February. 
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Hi - cayoacity 
New Addition to the World-Famous Schieren 
Line of Quality "DUXBAK” LEATHER BELTING 


“Hi-Capacity” DUXBAK is a combina- 
tion-tanned belting. developed by 
Schieren for modern production require- 
ments of high speeds, low stretch, ex- 
ceptional pliability and high co-efficient 
of friction on the pulleys. 


So perfect is the transmission of 
power with this new type “DUXBAK” 
Belting that there would be practically 
no slippage even if pulleys were made 
of glass. 


Its exceptional pliability and high co- 
efficient of friction enable it to transmit 
the full capacity of the driving pulleys 
to the producing machines. 


Moreover, there is no stretch problem, 
no take-up expense, no lacing troubles 
with Schieren’s “Hi-Capacity” DUXBAK 
Belting because it is practically stretch- 
less and its high tensile strength enables 


AN OPTICAL ILLUSION—If you see “bumps” 
on the surface of the leather when you look 
at it. turn the page to the right and you 
will then see the cup like pore structures 
referred to below. 


belt hooks and lacing to hold without 
pulling through. It also has the ability 
to withstand acids and high steam 
temperatures without drying out or 
impairing its qualities in any other way. 


These are but a few of the many 
features of Schieren’s “Hi-Capacity” 
DUXBAK Belting which insure smooth, 
dependable drive performance at highest 
efficiency. They are features which 
make for satisfied customers and for 
profitable repeat business for the Indus- 
trial Distributors who handle “Hi- 
Capacity” DUXBAK Belting. 


We have published a folder which 
describes this new type “Hi-Capacity” 
DUXBAK Belting. May we suggest that 
you send for a copy and for details of 
our distributor franchise for your terri- 
tory. 


/ 
ah ihe . 


-"Microphotographs, taken through a transparent 
pulley show what happens to “Hi-Capacity” 
DUXBAK Belting when tension is applied. The 
Wasps © isles soft pliable raised areas of the leather (Fig. 1) 

J are compressed against the surface of the pulley, 
forming a tight pulley contact or co-efficient of 
CHAS. A. SCHIEREN CO. OF CANADA o friction (Fig. 2) for maximum transmission of 
60-62 Front St., W. Toronto, Ont., Canada ' Power. Note the clean open pore structure of 
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friction of the belt on the pulleys. 
132 MILL SUPPLIES © FEBRUARY 1937 


Ma 


2 FERRY STREET NEW YORK 

















vides a method of getting maximum 
cutting efficiency from a hack saw 
blade, the manufacturer declares, be- 
cause it makes each tooth take a long 
curling chip. The accompanying pho- 
tograph shows a finished production 
job of 176 pieces of five-inch alloy 
steel cut off with one blade in this 
machine, each cut having been fin- 
ished in four minutes and five sec- 
onds.—Primary buying officials to be 
contacted in introducing this product 
are plant manager, superintendent, 
maintenance superintendent, foremen, 
master mechanic.—Racine Tool & Ma- 
chine Co., Racine, Wis.—MILL Sup- 
PLIES, February, 1937. 


Flexible Couplings 





13 One-third shorter than any 

of its predecessors with simi- 
lar capacity, a new flexible coupling 
has just been introduced. This reduc- 
tion in over-all length is accomplished 
by making one of the bodies in the 
form of a flange which bolts onto the 
flywheel, clutch, or brake drum of a 
Diesel, gas, or steam engine. The 
new coupling is made in sizes from 
3 to 14 inch bores, suitable for 2,500 
hp. at 100 r.p.m. Free floating cush- 
ions are held in place by a readily 
removable retaining spring. Three 
types of cushions are available —a 
brake lining material for heavy 
shock loads, a leather belting for 
sustained loads and greater misalign- 
ment, and a rubber duck fabric for 
fluctuating loads where high resili- 














MILFORD 


DISTRIBUTORS 
and thirS$ALESMEN 


(lhe tactory behind Milford Blades 


O 


Factory and 
Office 








The Henry G. Thompson 
& Son Company, 
New Haven, Conn. 








We can't bring you to the factory, but we are taking the 
factory to you. This modern plant is devoted entirely to the 
manufacture of metal cutting saw blades. All of the skill and 
creative energies of the entire MILFORD organization is 
directed to the development of better hack saw and band 
saw blades only. 














No cost is spared to obtain the most modern equipment, yet 
much of our machinery is of our own design and construc- 
tion, essential to the fabrication of blades of scientific 


design, precise workmanship, and uniform quality. 







Sixty years experience in the manufacture of metal cutting 
saw blades has culminated in the development and market- 
ing of MILFORD REZISTOR, the new Special Alloy High 
Speed Steel blade—the most economical saw offered today. 





THE HENRY G. THOMPSON & SON COMPANY 


NEW HAVEN, CONNECTICUT 


Saw Makers for over Half a Century 
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COOD TOOLS fox GOOD WORK 


UTIC 








The UTICA Thin Alloy Steel Wrench is thinner and 
stronger and designed to give perfect balance. The jaws 
will get at places inaccessible to the ordinary wrench. 
Both handle and jaw are drop forged from high grade 
Alloy Steel, hardened and tempered in oil, and will 
not break or wear in the, gear teeth or allow play in 
the wrench. We guarantee this wrench to give better 
service and last longer than any other wrench. 


No. 91— UTICA Thin Alloy Steel Wrench 
4 in.—85c; 6 in.—85c; 8 in.—$1.05; 
10 in.—$1.30; 12 in.—$1.90 


Utley Val, Fae 
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Sell your customers this Line 


—and they'll come back 
for more! 


























THE CAPITAL RED CAP LINE 


Users everywhere know that the CAPITAL RED CAP line of indus- 
trial brushes and brooms is one of guaranteed value. And the line is 
complete—there’s a right brush for every job. Almost half a century 
of manufacturing experience accounts for CAPITAL superiority. 


We sell through mill supply houses. Our policy assures 
profits to the distributors. Send us your orders. 


Indianapolis Brush & Broom Mfg. Co. 


Corner Brush and Broom Sts. Indianapolis, Ind. 
Established 1890 
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ence is 
officials to be contacted in introducing 
this product are plant manager, pur- 
chasing agent, superintendent, main- 
tenance superintendent, 
neer, master mechanic.—Lovejoy Tool 
Works, 4955 W. Lake St., Chicago, 
Ill.—MiLt Suppiies, February, 1937. 


required.—Primary buying 


chief engi- 


Hand Lift Truck 


To move loads ranging from 
10,000 to 20,000 Ibs. within 


14 


a plant, a new heavy duty hand lift 
truck has been developed. A multi- 


stroke lifting head with a chain lift 
allows a fair-sized man to lift the 


r Me 





eat 








| 


load without straining. Six inch 
face steel wheels, with three inch 
face twin front wheels, make it pos- 
sible to move heavy loads of machin- 
ery, dies, lumber, steel, etc., without 
breaking floors, the manufacturer 
claims. Two or three hydraulic re- 
lease checks in the center of the frame 
drop the load without a jar.—Primary 
buying officials to be contacted in in- 
troducing this product are plant man- 
ager and purchasing agent.—Yale & 
Towne Mfg. Co. Philadelphia, Pa.— 
MILL SUPPLIES, February, 1937. 


Scroll Pivoter Snip 





15 Ability to pivot as it cuts 

is the leading feature of a 
recently announced scroll pivoter 
snip. The shear allows the user to 
follow curves and angles in cutting 
and trimming intricate designs, and 
was developed for such work as cut- 
ting stainless steel decorations for 














homes, hotels, bars, clubs, and other 
public show places. Finger protec- 
tion is afforded by a hand grip which 
includes a ring for the forefinger, 
as well as a loop to accommodate 
most of the hand. The snip will cut 
metal up to 17 gage.—Primary buy- 
ing officials to be contacted in 
introducing this product are plant 
manager, purchasing agent, superin- 
tendent, maintenance superintendent, 
foremen, master mechanic.—J. Wiss & 
Sons Co., Newark, N. J.—MILL Sup- 
PLIES, February, 1937. 


Garage Air Compressors 


16 An improved line of air 

compressor units for garages, 
repair shops, and service stations has 
just been presented in single-stage 
and two-stage units. The former 
have vertical compressors, with mo- 
tor sizes from 3 to 5 hp. and a maxi- 


p . 7 -_ 





mum pressure of 150 lb. per sq. in., 
whereas the two-stage units have 
angle compressors, with motors from 3 
to 10 hp., and a maximum pressure of 
200 Ib. per sq. in. All models have 
an air pressure switch with a valve 
for unloading the compressor when 
starting or stopping. Most models 
are available with either vertical or 
horizontal tanks to suit needs of the 
particular installation—Primary buy- 
ing officials to be contacted in 
introducing this product are plant 
manager and maintenance superin- 
tendent.— Worthington Pump and 
Machinery Corp., Harrison, N. J.— 
MILL SuppPLigs, February, 1937. 


Pneumatic Truck 


17 Equipped with pneumatic 

tires which permit its move- 
ment through offices, across rough 
ground, or over railroad tracks and 
similar obstructions, a new truck has 
been introduced. The truck is ex- 
pected to be well adapted to the use 
of mill rights, electricians, and others 
who transport material from one part 
of a plant to another. The manufac- 
turer states that the design of the 
truck permits very short turning and 
easy running, due to the fifth wheel 
construction and because of its ball 
and roller bearing wheels.—Primary 
buying officials to be contacted in in- 
troducing this product are plant 


Tough to Beat! 


Atkins Silver Steel Hacksaws . . . the blades 
with the Blue End . . . are tough to beat 
because: 

They are widely accepted everywhere. 

There is a steady demand for them. 

They mean extra profits to you. 

They give you the protection of Atkins guar- 

antee of satisfaction. 


Always be prepared to get your share of this busi- 
ness. For prompt service, send your orders to 
E. C. Atkins and Company, 420 South Illinois 
Street, Indianapolis, Indiana. 


ATKINS Silver Steel SAWS 


A FAMILY OF CHAMPIONS 
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For "LOCK-ON” é 
socket on square 
drive—hole in line 
with plunger. For — 
friction . do not - 
line up hole and 
plunger. 


HEAVY AND 
EXTRA HEAVY 
DUTY SOCKETS 
IN WIDE RANGE 

CF SIZES 
BO''H DOUBLE 
HEX AND 
DOUBLE SQUARE 


LOCK-ON SOCKETS: 


LACKHAWEK “LOCK-ON” 

sockets are “clicking” in 
many lines of industry —mak- 
ing a big hit with millwrights, 
bridge and building construc- 
tion crews; in shops and fac- 
tories, and on speed production lines. A 
“Lock-On” socket is securely locked on 
handle or extension in a jiffy. Can't drop 
into machinery, gear boxes — or injure 
workmen working from below. Stays on 
until worker wants it off — then exclusive 
Thumb-Release permits removing socket in- 
stantly. “Lock-On” sockets speed up results, 
save time, prevent accidents, help turn out 
more and better work—no matter how dif- 
ficult the position or how close the quarters. 


Ask BLACKHAWK about ”Lock-On” Sockets 
and Wrenches — also Box Type and Open 
End Wrenches in the complete line of fa- 
mous Blackhawk Wrenches. 


BLACKHAWK MFG. CO.., Milwaukee, Wis. 


Exclusive Canadian Distributors: 
THE CANADIAN FAIRBANKS-MORSE CO., LIMITED 


Branches in All Principal Cities 


BLACKHAWK 
Nile) Camulveite ters 
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manager, purchasing agent, mainte- 
nance superintendent, master  ime- 
chanic.—Saginaw Stamping & Tool 
Co., Saginaw, Mich.—MI11 SuPPLigs, 
February, 1937. 


Grinder 


18 Powered with a capacitor 

motor which the manufac- 
turer claims will not burn out even 
with repeated overloading, a new 
grinder has just been brought out 
for a wide variety of uses. The mo- 
tor is rated at 4 hp., and runs at 
3,450 r.p.m. Grinding wheels are seven 
inches in diameter, one-inch face, 
mounted on a heavy shaft with a 
§-inch arbor. Other features men- 
tioned by the manufacturer are closed 
guards, tapered end bells, clearance 
type motor frame, permitting easy 
grinding of long or oddly shaped 
pieces.—Primary buying officials to 
be contacted in introducing this prod- 
uct are plant manager, purchasing 
agent, superintendent, maintenance 
superintendent, foremen, chief engi- 
neer, master mechanic.—Baldor Elec- 
tric Co., 4351 Duncan Ave., St. Louis, 
Mo.—MILL SuPPLIES, February, 1937. 


Clothing Locker 





19 A new method of storing em- 


ployees’ clothing in commer- 
cial and industrial plants is being 
introduced in the Shoprobe, a semi- 
portable piece of equipment that can 
be used in the general locker room oF 
moved about to take care of depart- 
ments where conditions change pe!- 











odically. It accommodates 20 people 
with a separate, lockable compartment 
for personal belongings. Coat hang- 
ers are not removable, and a chain 
can be furnished for locking coats to 
the hanger. The outfit occupies 124 
sq.ft. of floor space, and is of sturdy 
steel construction.—Primary buying 
officials to be contacted in introducing 
this product are plant manager, pur- 
chasing agent, superintendent.—Lyon 
Metal Products, Inc., Aurora, Ill.— 
MILL SuppPuiges, February, 1937. 


Drill Presses 


w 





2 Designed to serve the needs 

of the general machine shop, 
tool room, and production shop, a 
new line of 17-inch drill presses has 
just been introduced with several 
built-in features to make it adaptable 
to a variety of jobs. An extra-large, 
floating type spindle pulley provides 
five speeds: 385, 600, 935, 1,450 and 
2,240 r.p.m., and is carried in two 
self-sealed ball bearings, lubricated 
at the factory for the life of the 
bearings. The spindle does not pro- 
ject through the pulley, but is keyed 
to it, and the lower end is machined 
to form a 16-tooth automobile-type 
spline which slides in a husky float- 
ing sleeve. The spindle is furnished 
either with a socket for No. 2 Morse 
taper, or with 4-inch Jacobs chuck. 
Entire spindle assembly can be re- 
moved by loosening a threaded ring 
at the bottom of the quill. Both 
floor-type and bench-type models are 
available.—Primary buying officials 
to be contacted in introducing this 
product are plant manager, purchas- 
ing agent, superintendent, mainte- 
nance, superintendent, foremen, mas- 
ter mechanic.—Delta Mfg. Co., 600 E. 
Vienna Ave., Milwaukee, Wisc.—MILL 
SUPPLIES, February, 1937. 


High Speed Shear 


21 A new high speed shear has 

just been announced, pri- 
marily to cut irregular shapes of 12 
gage stainless steel or alloys of simi- 
lar types. The shear is made with an 
all-steel frame fabricated and welded, 











NDUSTRY has hundreds of 

calls for concentrated power 
under micro-precision con- 
trol. And there’s a Blackhawk 
“Hydraulic” for every one of 
these needs. Complete range of capacity— 
1 to 75 tons. Rugged, dependable jacks for 
doing toughest jobs efficiently and safely. 
Blackhawk Hydraulics handle many jobs 
“cold” that formerly required heating—real 
time savers. Easy to “set up” — easy to 


operate — always under finger-tip control. 


Blackhawk Hydraulics open the way to in- 
creased sales and profits for Mill Supply 
Dealers. Get the complete story on Black- 
hawk Hydraulic Jacks in Industry. Its yours 
for the asking. Just write — we'll do the rest. 


BLACKHAWK MFG. CO., Milwaukee, Wis. 


Exclusive Canadian Distributors: 
THE CANADIAN FAIRBANKS-MORSE CO., LIMITED 


Branches in All Principal Cities 


‘ 


CONCENTRATED 


MODEL H-14 
Capacity 12 tons on toe, 
20 tons from top of ram; — 
142" low, 7%" hydrau- 
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lic lift, total height 22". — 


for 
Setting Boilers 


Lifting and setting 
machinery 


Moving Electrical Units © 
Moving Safes 
Setting Tanks 


Bridge Construction and 
Repair 


THAN A SCORE 


OF MODELS 





eS ee ee oe 


1 to 75 TONS 


CAPACITY 


BLACKHAWK 


Hydraulic Jacks 
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QUALITY 
WRENCHES 


COES STEEL HANDLE 


HEAVY DUTY WRENCH 
Number 91 


MISeCALL 


SPRINGFIELD, MASS. 


so.ob +=BY LEADING 
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instead of the usual cast-iron frame, 
to handle all stresses and strains. It 
has a throat depth of 60 inches, in- 
stead of the usual 36 inches, and will 
maintain the same cutting speed as 


| the standard shear, the manufacturer 


states. Hand control only has been 
incorporated in the machine to per- 
mit inside cutting without starting 
holes.—Primary buying officials to 
be contacted in introducing this prod- 
uct are plant manager, purchasing 
agent, superintendent, maintenance 
superintendent.—Libert Machine Co., 
Green Bay, Wisc.—MILL SUPPLIEs, 
February, 1937. 


Galvanized Paintgrip Sheets 





992 Full commercial production 

of a new kind of galvanized 
sheet that assures a good paint bond 
on iron and steel products has re- 
cently been started, following consid- 
erable joint research on the part of 
the manufacturer and the Parker 
Rust-Proof Co. The new sheet metal 
can be painted without special treat- 
ment of the surface by the user. The 
sheets are chemically treated to pro- 


duce a finely crystalline phosphate | 


coating which is neutral to paint, and 
keeps the paint from direct contact 
with the zine surface. This coat- 
ing is an integral part of the sheet, 
and is slightly granular in nature. 
The new sheets are available in 
any of the grades of galvanized 
sheet produced by the manufacturer, 
forming qualities being the same as 
untreated sheets. Practically any 
good paint can be applied. If baked 
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finishes are used, the paint manufac- 
turer usually recommends a suitable 
primer. Any good baking system will 
be satisfactory, providing the baking 
temperature does not exceed 450° F. 
—American Rolling Mill Co., Middle- 
town, Ohio.—MILL SUPPLIES, Feb- 
ruary, 1937. 


Oxygen Regulators 


93 Development of three new 

regulators providing accu- 
rate oxygen and acetylene regulation 
through the entire range of welding 
and cutting operations has just been 
announced. Two are oxygen regula- 
tors, and one is an acetylene regulator 
to be used as a companion for either 





All are 


of the oxygen regulators. 
streamlined in appearance. They are 
of two-stage construction, have stem- 
operated valves that close with the 
incoming pressure rather than against 
it, and employ sensitive rubber dia- 


phragms. Regulator bodies are fin- 
ished with a durable lacquer, green 
for oxygen and red for acetylene.— 
Primary buying officials to be con- 
tacted in introducing this product are 
purchasing agent, superintendent, 
chief engineer, master mechanic.— 
Linde Air Products Co., 205 E. 42nd 
St., New York, N. Y.—MILL SupPpLigs, 
February, 1937. 


Angle Plate Grinder 


294 New motor driven angle 

plate grinders have just been 
made available to the trade with sev- 
eral mechanical and electrical refine- 
ments: precision ball bearings 
mounted in accurately ground hous- 
ings throughout; commutating type 
repulsion-induction motors for single- 
phase service; double lock nuts 
throughout, permitting operation of 
the machine in either direction of 
rotation; heavier spindles; larger 
wheel arbors; large thread feed 
screw; external cable connector. The 
new grinders are designed to be at- 
tached to the tool post of a lathe, the 
vise of a milling machine, or the head 
of a shaper, planer, boring mill, etc. 
They are made in six sizes from } to 
5 hp. capacity.—Primary buying offi- 











cials to be contacted in introducing | 
this product are purchasing agent, 
superintendent, maintenance superin- 
tendent, master mechanic.—Hisey- | 


The Complete Line 
Wolf Machine Co., Cincinnati, Ohio. 


—MILL SUPPLIES, February, 1937. N AT | O N A L 
Chaser Grinder METAL CUTTING TOOLS 


95 This is a new grinder for) 

threading dies and chasers 
of all kinds. Equipped with a spe- 
cial fixture and wheel for each type 
of chaser to be ground, it is said to 
be so simple to set up and operate | 
that anyone, regardless of grinding | 
experience, can use it. The manufac- | 
turer states that micrometer adjust- | 
ments make it possible to obtain a 
perfect grind on cutting edge and 
lead. A special thin type grinding 





— and Engineering Service, too 





TWIST DRILLS, REAMERS, HOBS, MILLING 
CUTTERS, SPECIAL TOOLS 


NATIONAL TWIST DRILL & TOOL CO. 
DETROIT, U.S.A. 
New York Chicago Philadelphia Cleveland 


wheel simplifies grinding out broken Tap and Die Division: WINTER BROS. CO., Wrentham, Mass. 
teeth. Powered by a universal motor. 
Small and compact. Standard equip- 
ment includes a set of special fixtures | 
and wheels for grinding any one type 
of chaser; dressing stick for grinding | 
wheels. Welded steel stand with | 
built-in shelf for extra fixtures can 


be furnished as an extra for mounting ALLIGAT OR 


the grinder.—Primary buying officials TRADE MARK REG.US. PAT OFFICE 

to be contacted in introducing this | STEEL BELT LACING 

product are plant manager, purchas- 

ing agent, superintendent, mainte- 

nance superintendent, chief engineer. GREAT 

—Oster Mfg. Co., 2057 E. 61st Place, cen . fi | —— — 

Cleveland, Ohio—MILL SuPPLIEs, Feb- F ° P 

ruary, 1937. total circulation of 
, 3,455,532 per issue are 

carrying the story of Gen- 

uine ALLIGATOR STEEL 


BELT LACING to the user in 
Trade 1937. This is part of our 


Literature pe consistent long-time mer- 


chandising program. 


















































Sales of ALLIGATOR STEEL 














, BELT LACING are rofi 
MECHANICAL RUBBER GOODS PROTECTION OF sales for the jobber = he 
—“A Buyer’s Guide to Diamond BELT ENDS Stock turnover is rapid. 
Mechanical Rubber Goods” is the (Sole Manufacturers) 
title of the new 27-page catalog FLEXIBLE STEEL LACING CO. 
which contains illustrations and de- SMOOTH ON 4633 Lexington Street Chicago, Hlinois 
scriptions of over fifty mechanical i BOTH SIDES In England at 135 Finsbury Pavement, London, E. C. 2 











rubber products and accessories, 


Accept No ; — Ss 
that are widely used throughout all PE oe tO 
industry, such as transmission and ENE RO ye 
conveyor belting, hose and fittings, We, Qe. Whee SSS 
tubing, packing cements, valves and ~~ a ‘es nen. Oe tan ee. 
matting. Tables are included list- WAS Re 
ing horsepower capacity and mini- 7 vm of ; + 
mum pulley diameter for belts of 
various sizes and plies, general data 
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pertaining to the proper selection 
and installation of conveyor belting 
for different types of service and 


| interesting facts about hose con- 


struction and _ application.—Me- 
chanical Rubber Goods Division, 
The B. F. Goodrich Company. 


SAW EFFICIENCY — This com- 
prehensive little manual of 75 pages 


| covers practically every subject and 


problem relating to the sawing of 


_ wood,—the characteristics, tensile 


strengths, and suggested uses of 
various woods; handy, quick-refer- 
ence pointers on wood construction; 


| how to make 50 fine things of 
_ wood; unusual operations that can 


be done with saws; how to joint, 
file, and set hand, circular, and 
band saws. The material is con- 
cise, accurate, and easily applicable. 
The company plan to offer this 
manual free for a limited time, and 
it is to be distributed through hard- 


| ware dealers, mill supply distrib- 


utors, schools and to consumers.— 
The Ohlen-Bishop Company, Co- 
lumbus, Ohio. 


INDUSTRIAL TOOLS—A com- 
plete new line of tools for indus- 
trial purposes is illustrated and 
fully described in a 50-page loose- 
leaf catalog, No. 37M. A compre- 
hensive line of drop-forged, carbon 
steel wrenches is included, the 
“CV” Chrome-Vanadium Steel 
Wrenches pioneered by Bonney, and 


| a wide assortment of sockets, at- 
| tachments and other tools along 


| those lines. 
_ lines 


There are also full 
of punches, chisels, screw 
drivers, pliers, miscellaneous tools, 


| light, medium and heavy duty “C” 


clamps and drop-forged, bent tail 


| lathe dogs with square head and 


safety screws.— The Bonney Forge 
and Tool Works, Allentown, Penn. 


SILENT CHAIN DRIVES — A 96- 
page edition of data book No. 125 
on Silverstreak silent chain drives 
of fractional hp. up to 2000 hp., 
has just been completed by Link- 
Belt Company. The new book, in 
its manner of presentation reflects 
the progress of approximately five 
years since the preceding book 
was published. The table of con- 
tents includes installation pictures; 
engineering data, recommended 
drive selection; lubrication and cas- 
ings; dimensions of chains and 
parts; list prices of chains and 
wheels; dimensions of wheel rims, 
hub sizes, bores, keys; chain ad- 
justors; breaking pin hub; electri- 
cal data, and so forth. Address the 
Link-Belt Company, 519 N. Holmes, 
Indianapolis, for copies. 
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PRECISION FILES — The Grobet 
File Corp. of America has just 
published a new catalog illustrat- 
ing the most complete line of files 
for filing machines for such well 
known makes as Ames, Anderson, 
Black Diamond, Cadillac, Hart- 
ford, Holmes, Ideal, Illinois, Pratt 
and Whitney, Rearwin, Robinson, 
Cochrane-Bly, Johnson Biddle, La 
Porte, Simplex, Oliver, Excel, 
Thiel, Elgin. More than 800 dif- 
ferent shapes, sizes and cuts are 
illustrated in the catalog. The 
Grobet File Corp. of America, 3 
Park Place, N. Y. City. 


HOISTS, TROLLEYS, CRANES— 
A generous size book, Catalog No. 
12, contains the complete line of 
this company’s products, and gives 
an excellent resume of sales points, 
gives operating statistics and spec- 
ifications for each hoist. There is 
a complete index of repair parts, 
and list of prices. This is invalu- 
able for engineer’s file. Wright 
Manufacturing Division, American 
Chain Company, York, Pa. 


DUST CONTROL — A new 24- 
page data book Number 22 has 
been issued by the American Foun- 
dry Equipment Company. One half 
of the book is devoted to descrip- 
tion, illustration and drawings of 
the Dustube Dust Collector and de- 
scribes its applications to dust con- 
trol problems in detail. The center 
spread is devoted to detailed draw- 
ings showing many features, and 
the last half gives engineering data 
of interest to the technical man as 
well as the practical shop man. 
There are easily understood charts 
and drawings to facilitate the an- 
swering of practically all of the 
dust control problems.—The Amer- 
ican Foundry Equipment Company, 
Nishawaka, Indiana. 


SOCKET SET AND SOCKET 
HEAD CAP SCREWS—A data 
sheet gives complete information 
on socket sets and socket head cap 
screws as approved by The Ameri- 
can Standards Association, Feb- 
ruary, 1936, has been published by 
The Bristol Company, Waterbury, 
Conn. Included is data on the 
socket head stripper bolts and pipe 
plugs manufactured by this com- 
pany. 


BLOW TORCHES AND FIRE- 
POTS — This catalog, No. 55, cov- 
ers a line of blow torches and fire- 
pots that have been standard with 
the trade since 1876. This catalog 
is made of standard size sheets so 








Sell 


AIR ECONOMY 


with SHERMAN 


AIR 
NOZZLES 






FIG, itl 


Sherman Air Nozzles are designed for maxi- 
mum utility, air economy, and operating con- 
venience. 

While these nozzles are made in three differ- 
ent types, the valve mechanism in each is the 
same—designed so that the operator can control 
volumes exactly and economically. 

Fig. 111, Angle Pattern (Illustrated )—for 
general use; no bending of hose in operation; 
tip is removable. 

Fig. 113, Straight Pattern—with hose nipple 
cast integral; easily suspended directly over a 
machine. 

Fig. 114, Straight Pattern—removable tip 
and lever handle which fits the hand. 

Fig. 114-B, Push Button—removable tip; 
push button action, fitting palm of hand. 

@ Descriptive circulars and further 
details will gladly be sent on request. 


H. B. SHERMAN MFG. CO. | 


BATTLE CREEK 


‘Quality 
sells ttself!” 


—that's why the OTTEMILLER 
line means profitable repeat 
sales to so many distributors. 


@ OTTEMILLER has won a wide- 
spread reputation for quality. Dis- 
tributors everywhere are finding this 
source a reliable one for their require- 
ments in screw machine products. 


@ OTTEMILLER'S line is complete. 
Every requirement for cap screws, set 
screws, coupling bolts, milled studs, 


MICHIGAN 














that it can be inserted in jobbers | 


catalogs if desired. It gives full 


| description of each and every gaso- 


line, kerosene and alcohol 
kerosene  firepot. — Otto 


Company, Inc., Rochester, N. Y. 


AUTOMATIC WELDING HEAD 
— Bulletin W-9, four pages, de- 
scribes fully the ‘“Smootharc”’ auto- 
matic welding head just developed. 


| It outlines the manner in which 
welding can be put on a high-speed | 
| production basis with this machine, 
| which is said to be the first of its 
| kind to employ standard coated 


rods _succesfully.—Harnischfeger 


| Corporation, Milwaukee, Wisconsin. 








CARTRIDGE PRECISION BALL 
BEARINGS — According to the 
manufacturer, this publication de- 





blow | 
| torch, as well as each gasoline and | 
Bernz 


scribes one of the outstanding ad- | 


vances in ball bearing design. 
marks a forward step in simplifi- 
cation of bearing applications. Ask 
for Bulletin No. F-951, in writing 
The Norma-Hoffman Bearings Cor- 


| poration, Stamford, Connecticut. 


“SWITCHER CRANE” BULLE- | 
TIN —A four-page bulletin de- 
scribes a new light weight unit for 
use in private switch yards. The | 
“Switcher Crane” is a two-purpose 
machine for car-switch and ma- 
terial handling. The bulletin No. 
X-12, explains the uses and effi- 
ciency of the Switcher Crane, and 
should be of great interest to en- 
gineers.—The Harnischfeger Cor- 
poration, Milwaukee, Wisconsin. 


METAL PARTS— Bulletin No. 
R-49 is of special interest to read- 


| ers who have maintenance difficul- 


ties due to abrasion or breakage of 
metal parts. The last page of this 
bulletin calls attention to the fact 
that Rol-Man True Manganese steel 
is available in welding rod, and in 
threaded bolts. It is a clear and 


It | 


VINCENT 


Grinding Wheel Dressers and Cutters 


are standard 
equipment 

IN MANY LARGE 

INDUSTRIAL 
PLANTS 


There is little apparent 
difference in the phys- 
ical appearance of any 
cutter, but there is a 
difference in their per- 
formance. Vincent 
Cutters are hardened 
by the "Vincent Proc- 
ess", a special formula 
developed and con- 
trolled by us, which 
enables us to uniformly 
harden and temper 
them to the exact de- 
gree of hardness and 
toughness. 








Many of the largest industrial 
plants in the country stand- 
ardize on Vincent-Huntington 
Dressers and Cutters because 
they know they are neither too 
hard nor too soft. They give 
longer wear and do not run up 
expense on maintenance and 
repairs. 





The distributor who stocks Vin- 
cent Cutters can sell them on 
their scientific heat treatment 
construction and be assured of a 
substantial and ever growing 
margin of profit. 





| explicit little book, and would be a 

| handy reference for the designers’ 

| file—The Manganese Steel Forge 
Company, Philadelphia, Pa. 


and the like can be filled promptly. 


@ OTTEMILLER guarantees  maxi- 
mum cooperation with distributors. 
Let us give you complete information 
about our line and our policy. 


|COG BELT AND V-FLAT 
DRIVES — This new catalog, No. 
180, which supercedes the catalogs 
No. 105, No. 110 and No. 160, gives 
in one compact volume, .complete 
data and prices on cog-belt drives, 
cog-belt drives with day-steel pul- 
leys, and V-flat drives. It lists, for 
quick and easy selection, the proper 
combinations of standard belts and 
standard pulleys to meet any drive 
condition, telling at a glance the | 











THE 
VINCENT STEEL 
PROCESS CO. 
2434 Bellevue Ave. 
DETROIT, MICH. 





Wm. H. 
OTTEMILLER CO. 


YORK, PA. 


We also manufacture Dardelet Thread Screws 
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Solid Woven White Cotton Belt- 
ing 

Solid Woven Waterproof Treated 
Belting 

Endless Woven Belts 

Harvester Webbing 

Sifter Brush Webbing 

Shoe Machine Webbing 

Bolting Cloth Webbing 

Apron Webbing 

Spindle Banding 

Linen Webbing 

Other webbing and belting spe- 
cialties 

* @ e@ 


Globe Woven Products are 
sold thru Mill Supply distribu- 
tors. Write us for samples 
and prices. 


Globe Woven Belting Colne 


1390-1398 CLINTON 


BUFFALO NEW YORK 


(7ihek PROFITS 











Gardiner 
Flux-Filled 
Solder 





sells easier . . . builds repeat busi- 
ness ... because of dependable 
excellence, extensive advertising, 
and attractive price. The name 
"Gardiner" means better results 
and lower costs to industrial plants 
and mechanics everywhere. 

Made in both acid and rosin-core 
and in various alloys and gauges. 
Sell Gardiner Solder and watch 
volume and profits increase. 

We can supply special requirements . . . 
as well as babbitts, casting metals, solid 
wire, bar solders and Monarch Ball 


Metal. Write for prices and complete 
information. 








x , 7. 
t.. re ardiner 3 
y iM ETAL CO. #7 
4833 S. Campbell Ave., Chicago, Ill. 
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proper drive to use, without any 
calculation or engineering. Drives 
from fractional to 1000 hp. and over 
may be easily selected. The drive 
tables include more than 22,000 
Standard drive applications. A free 
copy may be obtained from The 
Dayton Rubber Manufacturing 





§ | Company, Dayton, Ohio. 


INDUSTRIAL WIRING SURVEY 


|—This wiring survey form has 
| been designed to facilitate investi- 
| gation of the condition of the elec- 
| trical equipment and wiring in in- 


| dustrial plants from the standpoint 


of the ability to carry load, surplus 
or spare capacity, system defects, 
safety, deterioration and obsolesc- 
ence. It gives the logical procedure 
for making such a survey, provides 
convenient space for recording find- 
ings, and gives recommendations 
for plans or plot sketches of the 
existing layout. For a copy, write 
the Anaconda Wire and Cable Com- 
pany, 25 Broadway, New York. 


|WELDING CATALOG - CIRCU- 
| LAR — A 28-page catalog No. 570, 
showing the complete line of weld- 
ing, cutting, soldering, brazing and 
lead-burning equipment, welding 

supplies, extra parts, and so forth. 
| Piece is designed especially for 

mailing by distributors and carries 





| space for distributors’ imprint on 
_ front cover. One unusual feature 
is that, despite the fact that com- 
prehensive descriptions are  in- 
cluded, it will mail, together with a 
letter or an invoice, for 3c (first 
class). A handy index is on the 
front cover. 


Illinois. 


TURBINE PUMPS—Bulletin 260- | 


BIIB, describing refinements made 
in company’s Type T turbine pumps 
for increased durability and im- 


proved performance. Unusual ar- | 


rangement of cuts in center spread 
illustrates various driving ar- 
rangements available and provides 
two sectional views. — Roots-Con- 
nersville Blower Corporation, Con- 
nersville, Ind. 


GATE VALVES — Bulletin No. 47 
describing a new line of fully 
bronz-bushed standard iron-body 
wedge gate valves has been pub- 
lished which contains large, sec- 
tional views of these valves, with 
references to 33 outstanding fea- 
tures of design, and describes the 
valves in detail. A fracture through 


the valve metal is illustrated.— 
The Kennedy Valve Mfg. Co., 
Elmira, N. Y. 
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© Complete 
stocks 


@ Fast Service 
® Good Margin 





* 
The H. M. HARPER CO. 


2622 Fletcher St. Chicago, I. 





The Imperial Brass | 
Manufacturing Company, Chicago, | 
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| Flexible Shafts and 


Machines 


IT'S A GREAT FEELING 
OF SATISFACTION 
WHEN YOU HAVE SECURED 
AN ORDER BASED UPON 
QUALITY 


SELL YOUR CUSTOMERS 
“STRAND" 
Flexible Shafts and 
Machines 
OF HIGH QUALITY 
Vg to 2 H.P. 











MANUFACTURED BY 


N. A. STRAND & CO. 
5001 NO. LINCOLN ST. 
CHICAGO 


























Consistent 
Profits! For 
Columbian 
Distributors 





Columbian Machinists’ Vises are 
sold under a policy that helps dis- 
tributors make consistent profits. 


Established Resale Prices and 
complete distributor protection 
guaranteed by Columbian’s written 
Sales Policy make this line attrac- 
tive and profitable to distributors. 


The Columbian Vise & Mfg. Co. 
9019 Bessemer Avenue 
Cleveland, Ohio 














1937 is our 


ood Year 


of service to American indus- 
try as designers and fabrica- 
tors of engineering and proc- 
essing equipment of 


Copper 
Brass 
Nickel 
Aluminum 
Monel 
Inconel 
Block Tin 
Stainless Steel 
and other metals 


We invite inquiries from industrial 
distributors on Cols, Bends, Expan- 
sion Joints, Kettles, Tanks, Evapo- 
rators, Coolers, Stills, ete. 


Our line of Metal Floats is complete 
—copper, steel, stainless steel, alu- 
minum and monel. All shapes and 
sizes to 36” diameter. Ball floats in 
stock, 


Let us hear from you. 


ARTHUR HARRIS & CO. 
Engineers—Coppersmiths— Brass Founders 


210-218 N. Curtis St., Chicago, Ill. 











A. B. Moseley, who was recently appointed 
assistant general sales manager of Mac- 
whyte Co., Kenosha, Wisc., brings in a six- 
point buck weighing 137 lbs. He made his 
kill near Bayfield, Wisc. 





Standard Equipment 
Promotes Austgen 


H. P. Austgen has been made out- 
side 


to the inside sales staff. J. J. Ba- 


dalli and R. E. Conway of the firm | 


attended the recent Road Show in 
New Orleans. 


Takes on Pneumatic Tools 


Factory Supply Co., Muskegon, 
Mich., has taken on distribution of 
Chicago Pneumatic tools 
territory. 


Federal Trade Commission Hits 
Uniform Selling Prices on Cable 


The Federal Trade Commission 


has served the National Electrical | 


Manufacturers Association and 16 


| member manufacturers of power 


cable and wire with an order to 
cease certain unfair practices held 


| to have been performed under an 


illegal agreement, principally the 
maintenance of uniform selling 
prices for cables. 

The order specifically prohibits 
the fixing, maintaining or enhanc- 
ing of prices, special charges, dis- 
counts, transportation charges, or 


any terms or conditions of sale | 


which constitute a substantial ele- 
ment in competition. 


| McCabe Joins Hagerty Bros. 


J. B. McCabe, refractory engi- 
neer with a background of experi- 
ence in the ceramic industry and 
with the Quigley Co. in New York 


| City, has joined the staff of Hag- 


| erty Bros. Co., Peoria, Ill. 


company recently launched a sales 
promotion program, with person- 
ally written follow-up letters, and 
has enlarged office space for the 
sales organization. 
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salesman for the Standard | 
Equipment & Supply Corp., Ham- | 
mond, Ind., and Glen Berger added | 


in that | 


This | 


BUY 


x 










y 





SAMPSON 
MACHINISTS’ VISES 


|.. drop forged steel 





Your Customers will 


THIS! 


—throughout 


Made ENTIRELY of high grade 
drop forged steel. For the heavi- 
est kind of service. Incomparably 
STRONGER . . with features that 
insure proper oiling, smoother 
operation. Swivel and plain base 
types. Punched catalog sheets 
and discounts gladly furnished 
distributors and supply houses. 


SAMPSON TOOL CO. 
101 Walker St., New York City 


THIS TOOL SELLS 


—because most 





Easy to carry—easy to 
demonstrate and easier 
to sell! The original 
Portable Blower and 
Suction Tool on the market and 


the leader in the field today! 
Capitalize on its popularity. 
Saves money in every shop. 
Cleans motors or any delicate 


or intricate equipment quickly, 
thoroughly and safely. Converts 
instantly from a Portable Blower 
or Sprayer into a Vacuum Suction 


Tool. No installation cost—no 
maintenance. Plugs into any light 


socket. 


BLOWER SUCTION CLEANER - 
Distributors—Clements create 
new, profitable sales. It will pay 
you to write for our catalog, dis- 
tributors terms, and free trial offer. 


CLEMENTS MFG. CO. 


tools 






CLEMENTS — CADILLAC 


SPRAYER 


6656 So. Narragansett Ave., CHICAGO, ILL. 
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MEANS 
STEADY 
SALES 


The C & L mark is the hall-mark of | 


superior quality. It is a sign which 
every torch-buyer recognizes. Be- 
cause the reputation for years of re- 
liable service is behind the C & L 
name. And this reputation expe- 
dites sales. 


Typical of fine C & L workmanship 
is the 325 Multi-Flame torch—a 
heavy-duty tool that has the com- 
plete approval of the industrial dis- 
tribution trade. It has all 
sturdy qualities that have made 
C & L torches famous for years. 


Write for descriptive folder to the 


CLAYTON & LAMBERT MFG. CO. 


DETROIT, MICHIGAN 
Makers of world’s largest-selling firepots 


<Lonergan)> 


Back of the name 
LONERGAN is more 
than a half century of 
manufacturing experi- 
ence in the steam 
specialty field. LON- 
ERGAN makes over 300 
items for power plants 
— "standard equipment" 
since 1872. 








Lonergan sells through 
distributors, backing 
them up with service 
and co-operation which 
insure satisfied users. 
Careful attention is 


p wr’ 
given to every order. 


Model “ ' 
Pop Safety Vaive 
Distributors: Look into the LONERGAN Line. 


The quality of LONERGAN products insures profit 
able repeat business. 


300 


Specialties 
for 
Power Plants 
Standard 
since 1872 


@ Have yeu eur latest 
catalogue in your file? 


ERGAN CO. 
5 hila., . Px 


St., Phila 





1Re)\ 
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€ 
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Richard Laiten, specialist in ball and rolle: | 


bearings for the Newark distributing firm of 
Squier, Schilling & Skiff, chats with a visitor 


in the S.K.F. Industries booth at the Power | 


Show in New York. 


Buys New Building 


Fort Wayne Pipe & Supply Co. 
has purchased a building at the | 


corner of Calhoun and Columbia 
Streets, Fort Wayne, Ind., and will 
remodel it to suit the requirements 
of its mill supply business. The 
building is five stories high, 40x 
100 ft. 


New Company Started in Akron 


The Factory Tool & Supply Co. 
has been started at 195 E. South 
St., Akron, Ohio, with R. R. An- 
drews as president. The firm is 
handling a complete line of mill 


| supplies, emphasizing good service 


in its sales program. 


Walter Peacock Takes Vacation 


Following a year of unusual bus- 
iness activity, a needed vacation 
was taken by Walter W. Peacock, 
manager of the Mill Supply Dept., 
Charles C. Lewis Co., Springfield, 
Mass. Walter spent two weeks last 
month at Atlantic City —his old 
stamping ground. 


Takes on Birdseye Lamps 


Electric lamps of the Birdseye 
Electric Co. have just been added 
to the supply line of Don F. John- 
son & Co., Inc., Buffalo, N. Y. 


George F. Motter Issues 
Complete Supply Catalog 


George F. Motter Sons Supply 
Co., York, Pa., has just issued a 





catalog that is unique for its econ- | 


omy of production, and thorough 
coverage of its supply lines. 
catalog was assembled with bulle- 
tins secured from the various man- 


The | 


ufacturers, indexed and bound up | 


in an attractive blue pasteboard 
binding. 

Eight sections were compiled for 
the book: Pipe, valves, fittings, 
and heating specialties; Iron and 
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CESCO 


HEALTHGUARD 
FUME KIT 


For all emergency work in fumes, gases 
or mists it pays to provide for your trade 
the protection this kit affords. The light 
face-conforming mask effects a perfect seal. 
Available with cartridges for the fumes 
most generally encountered in industry. 
HEALTHGUARD FUME KIT has a wide 
market and big profit potentialities for dis- 
tributors. Write for details. 


CHICAGO EYE SHIELD CO. 


2329 Warren Blvd. CHICAGO, ILL. 





ONE ceoendable 


SOWICE Gf 


suyepaly 





for TEXTILE BELTINGS 


Victor and Victor alone manu- 
factures the most complete line 
of textile belts for transmission, 
conveying, and elevating . . . a 
reliable source of supply for 
dealers interested in a larger 
and more profitable belting 
business. 


Write for complete information 
on the well-known brands . 
Victor ... Easton . . . Ampere 
...+ Weartex .. . Penntex . 
Foodtex . . . and our complete 


line of specialties. 


VICTOR BALATA AND TEXTILE 
BELTING COMRANY 




















53 Park Place 
345 West Hubbard St - 


NEW YORK 
CHICAGO 


FACTORIES EASTOM, PEMNSYLVONIO 
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types from 
one source 


WIREGRIP WIREGRIP comes 


Belt Hooks 
on processed cards 
that prevent waste—every hook can be 
used. Protects fingers. Applied with any 
lacing machine. (Pat. app. for.) 


STEELGRIP STEELGRIP is a 


Belt Lacing stronger lacing for 
all power and con- 

Clinches smoothly into belt, 
compresses ends, prevents 
fraying. 2-piece hinged 
rocker pins. 8 sizes. In 
boxes or long lengths. 


veyor belts. 









ALSO 


Round Belting 
Hooks and 
Couplings. 


WRITE FOR CIRCULAR 
Armstrong Bray & Co. 
“The Belt Lacing People” 
310 N. Sheldon St.,Chicago,U.S.A. 





formerly named "HANDY" 


HEAVY DUTY 


GRINDER 


BALL-BEARING ‘ 





Built for Heavy Produc- 
tion Service 
No. 996-B. 10-inch ball-bearing Bench Grinder. 


1% H.P. BALDOR Motor. 1725 r.p.m. 220 
volts, 3-phase, 60 cy. Wheels, 10” dia., 1” face, 
%” bore. Net wt. 


YEAR GUARANTEE. — $8400 
BALDOR ELECTRIC CO. 


(Electrical Manufacturers for 17 years) 
4364 Duncan Ave. ST. LOUIS, MO. 


yay a OO} °d GRINDERS 
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steel; Electric tools; Motors and 
control apparatus; Power plant 
equipment and refractories; Elec- 
trical Supplies; General Mill sup- 
plies, and Power transmission ap- 
paratus. 


Wing Adds Lines 


R. B. Wing & Son Corp., Albany, 
N. Y., has taken on Gates Vulco 
Ropes and “Winter-Flo”  anti- 
freeze. 


Bigger and Better Show 
for Cleveland 


The 1937 Great Lakes Exposition 
will open May 29 on Cleveland’s 
150-acre downtown lakefront exhi- 
bition grounds, where industrial 
achievements and agricultural ac- 
tivities of the entire nation will be 
in the spotlight for 101 days 
through September 6, according to 
W. T. Holliday, president of Stand- 
ard Oil of Ohio and newly elected 
president of the exposition trustees. 

The progress of factory, farm, 
mine and laboratory will be dram- 
atized on a broader scope than was 
permitted by the brief organization 
period last year, when an exposi- 
tion capable of drawing 3,979,299 
| people was conceived, designed, 
| built, and opened all within a period 
of 80 days. 





All About Stearns 


| head of the engineering depart- 
ments of the 
Milwaukee, 





H. W. Harman, for many years | 


Stearns Magnetic | 
Wis- | 


consin, has been transferred to the | 
sales department, according to an | 
| announcement from R. H. “Ross”? | 


| Mfg. Company, 


| Stearns, president of the Stearns 
Company. A change in name from 


| the Magnetic Manufacturing Com- 





Company also is indicated in the 
announcement although the former 


rate corporate entity. 


tion facilities in the main fabricat- 


company manufactures an exten- 
sive line of magnetic separators, 
magnetic clutches, brakes and other 
magnetic equipment. R. N. Stearns 
is sales manager. 


Slackford Now P&H Advertising 
Manager 


kee, has appointed E. T. Slackford 
as advertising manager. 
| uate of Ohio State University, Mr. 
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pany to Stearns Magnetic Mfg. | 


company is maintained as a sepa- | 


The Stearns plant has been en- | 
larged to provide increased produc- | 


ing and erecting departments. The | 


Harnischfeger Corp. of Milwau- | 


A grad- | 


Unequalled 
e For Performance 


e Material Savings 
e Uniform Coverage 


¢ Model BURF Paasche 


High Production  Air- 
brush. Ask for descrip- 
tive literature or a 
demonstration TODAY. 
NEW FEATURES—Posi- 
tive indexed control of 
pattern — multiple fan 
parts, balanced  grip— 
damage proof construc- 
tion—convertibility for 
many purposes and ma- 
terials. 


Yeasch Nith wish bo. 


1902 DIVERSEY PARKWAY CHICAGO, IL 











‘It’s easy to sell 
what everyone wants” 





The DAGGETT 
ball-bearing pulley is 
easy to sell because 


@-Every plant executive wants to 
prevent emergency shut-downs. 

@ Every superintendent wants to cut 
power costs. 

@ Every plant manager wants to 
avoid frequent pulley replacements. 
© Every maintenance man wants to 
save time in daily oiling costs. 

@ Every purchasing agent wants to 
reduce the cost of lubricants. 


e © and DAGGETT will 
do all of these things! 
CHICAGO PULLEY & 


SHAFTING CO. 
19 N. Desplaines St. CHICAGO 
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Just off the Press! 


DARNELL 
Caster & Wheel 


MANUAL 


Not a mere catalog. A complete 192 page 
manual that solves your customer's caster 
and wheel problems, and points the way 
to greater profits for you. Profusely illus- 
trated with descriptive diagrams! 


Write for your copy! 


Darnell Corporation, Ltd. 
P. O. Box 4027-M, Station B 
Long Beach, California 


24 E. 22nd St. 36 N. Clinton 
NEW YORK, N. Y. CHICAGO, ILL. 





| Slackford has spent more than ten 
| years in industrial engineering and 
|sales promotion work, both with 
|manufacturers and_ advertising 
agencies. He is in charge of ad- 
vertising for the entire P&H line 
of excavators, cranes, hoists, mo- 
tors, “Smootharc” welders, and bar: 
rel renovating equipment. 


For Bigger and 
Better Sandpaper 

An extensive building expan- 
sion in progress at the Behr-Man- 
ning plant, Troy, N. Y., for sev- 
eral months, has now been com- 
pleted. 


have come as much from the in- 


manufacturing technique as from 
any growth in physical volume or 
reamage of product. 

Greater coating room and dry- 
ing space have been provided by 
adding a third story to the orig- 
|inal building of the group. This 
|represents an addition of about 
/100x100 ft. A new laboratory will 
|provide much needed additional 
| space and has been carefully de- 
‘signed for its specific purpose. 








ie ie i, Li, i, Ll, i, | 





| These various additions, enlarge- 
|ments, and improvements, with 





MR. DISTRIBUTOR: 
Put this up to YOUR 


Customer— 






“MARVEL” 
Ball Bearing 
Portable 


ELECTRIC BLOWER 


@ Keep your ELECTRIC MOTORS and WOOD 
WORKING and OTHER MACHINERY free 


present FIRE HAZARD. 


Order one on 10 DAYS' TRIAL, and test it in | 
Give VOLTAGE of your Lighting | 


your own plant. 
Circuit. 


Write for Catalog on our 
Exhaust Blowers and Ventilat- 
ing Fans. 


Model No. 2, $35.00 
(Reduced from $45.00) 


We also make a 
larger size. Model 
No. 3, for $50.00, 
reduced from 
$60.00. Vacuum 


use in more than 
8.000 industrial 
plants. 


ah | 


from 
dust, dirt, chips and sawdust, greatly reducing your | 
motor troubles, wear and tear, and also the ever- 





the rearrangement of the previ- 
‘ous space, put Behr-Manning in 
position to carry on its manufac- 
turing operations under the lat- 
est methods for some time to 
| come. 


| State Unemployment 
Compensation 

The Social Security Board 
made public an analysis of the 
|/unemployment compensation laws 
| already adopted by fifteen States 
and the District of Columbia, and 
|approved by the Board. 
Although not included in the 
janalysis, the State of Colorado 
| adopted an unemployment com- 
|pensation law on November 20 
‘which was approved by the Social 
Security Board on November 27. 
With the passage of the Colorado 
law, the total number of workers 
in the country now assured of a 
living income during periods of 
enforced idleness is nearly 9,000,- 
000. 

Approval of a State law gives 


ELECTRIC BLOWER COMPARY the employers concerned in ac- 


352 ATLANTIC AVENUE 





BOSTON 9, MASS., U.S. A cordance with the provisions of 


the Social Security Act, passed 
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The demands for added space | 


creasing complexity of sandpaper | 














BALATA BELTING 


KEYSTONE 
CANVAS STITCHED 
BELTING 


© 








SAVE 


assembling time 


One advantage of the multiple-splined 
socket design, to be found only in 
Bristo Screws, is the snug fit with 
which the wrench grips or holds the 
screw. This makes for easier handling, 
—also faster assembling, particularly 
in the very small sizes which Bristo de- 
sign alone makes possible. The Bristol 
Connecticut. 


Company, Waterbury, 


TRACT Mann 


BRISTO 


*tG. vs. PAT. OFF 





SOCKET HEAD SET AND CAP SCREWS 











A good deal 


When You Buy Fitler Rop2 


The shrewd buyer specifies 
Fitler for superior Manila 
Rope—and receives a good 
deal of extra service and 
economy. 


— 


Look for the 
Blue & Yellow 


A Rope For Every Requirement 


Manila Rope 
Bolt Rope 
Hoisting Rope 
Transmission Rope 
Tarred Hemp Cordage 
Sisal Rope 
Drilling Cables 


THE EDWIN H. FITLER CO. 


Philadelphia Cordage Works 
Established 1804 
NEW YORK NEW ORLEANS 
CHICAGO HOUSTON 











BETTER Stove Bolts 


Triplex has the equipment and 
takes the trouble to make better 


stove bolts—better wire, truer 
heads, precision threads— 
washed clean and bright. 
Free samples, catalog 
and price list, of course. 
THE TRIPLEX SCREW CO. 
5307 Grant Ave., Cleveland, Ohio 


: COMPLETE LINE OF CAP AND SET 


SCREWS, BOLTS AND NUTS 








| August 14, 1935, the right to de- 


duct from their payments of the 
Federal pay-roll tax, up to 90 per- 
cent, the amount of money they 
have contributed to the State un- 
employment compensation fund. 


Simplified Practice 


| for Abrasives 


Current revision of 
Practice Recommendation 
Coated Abrasive Products, has been 
accorded the required degree of ac- 
ceptance by the industry and is to 
become effective December 30, 1936, 


according to an announcement by | 


the Division of Simplified Practice, 


National Bureau of Standards. The | 
will be | 


revised recommendation 
identified as Simplified Practice 
Recommendation R89-36. 


The recommendation, which was | 
September 1, | 


originally effective 
1928, and which was revised in 


1932, established simplified lists for | 


flint, emery-coated, and other kinds 
of coated abrasives. These 


sheet, type of coating, and grade 


number for each class of goods. | 


The various kinds of products are 
indicated as being regularly made 


| by some or all manufacturers and | 
| carried in stock by them, or as non- 


standard items which may be dis- 


continued when no longer in de- | 


mand for special purposes. 
The revision covers certain addi- 
tions, eliminations, and changes in 


classification to meet current needs. | 


Until printed copies are available, 
complimentary mimeographed 
copies may be obtained from the 
Division of Simplified Practice, Na- 
tional Bureau of Standards, Wash- 
ington, D. C. 

Another Simplified Practice Rec- 
ommendation, R118-36, Abrasive 
Grain Sizes, is also now available 
from the Superintendent of Docu- 
ments, Government Printing Office, 


Washington, D. C., for five cents | 


per copy. 

This simplified practice recom- 
mendation, which originally became 
effective September 1, 1930, estab- 
lishes a table of allowable limits 
for the sizing of aluminum oxide 
and silicon carbide abrasives for 
polishing uses and for grinding 
wheel manufacture. 

The revision does not change the 
recommended sizes, but clarifies the 
headings and the example which is 
given to explain the use of the rec- 
ommendation. 

This recommendation is effective 
from September 1, 1936, and is sub- 
ject to regular review by a stand- 
ing committee of the industry. 
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Simplified | 
R89, | 


lists | 
include type of backing, size of | 





WORTHINGTON 
MULT DRIVE 








GOODSVEAR 


| EMERALD CORD BELTS | 

25,000 stock combinati . «+ unlimit 
Fractional to 1500 hp. 

Send for HANDBOOK OF SELECTION DATA 











d specials 





WORTHINGTON PUMP AND MACHINERY CORPORAT 
mv7.1 General Offices: HARRISON, NEW J asey oN 











The smooth positive ac- 
tion of the "ATLAS" manual 
freight car mover pleases the 
man who must operate it. Once 
you have placed the "ATLAS" 
in the yards of your customer, 
|| you can be assured it will give 
him satisfactory service. > 








Sell the "ATLAS" and 


sell satisfaction. 


The tre- 
mendous 
power of the 
"ATLAS" can 
be easily un- 
derstood by the 
cut-away view 
showing com- 
pound leverage. 


APPLETON - ATLAS 


CAR MOVER CORPORATION 
2947 North 30th St., Milwaukee, Wis. 
(Formerly located at APPLETON, WIS.) 
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for selling us those 
economical Skinner 
Emergency Pipe Clamps 


@ RIGHT NOW you can sell 
Emergency Pipe Clamps in just 
about any kind of industrial plant, 
for every size of pipe in use... 
and your customers will thank 
you for calling their attention to 
this universally used pipe leak 
repair. 


SAVES expensive labor, cost of 
new pipe . . . eliminates shut- 
downs. For steam, water, oil, 
gas, air, ammonia, brine, chem- 
icals. Get facts from Skinner 
catalog, demonstrate with a small 
clamp from stock... get these 
extra sales during cold weather! 
Every new plant sold means re- 
peat business. 


EMERGENCY PIPE CLAMP 


Pipe 
Leak Clamps 


SKINNER €3 


M. B. SKINNER CO., SOUTH BEND, IND. 








A 
Advance Car Mover Co 
Ahlberg Bearing Co 
Alemite 
Alexander Brothers 
Allen Mfg. Co 
Allis Chalmers Mfg. 
American Chain & Cable Co.. 


American Pulley Co 
American Saw & Mfg. C 
American Swiss File & Tool Co 
Appleton-Atlas Car Mover Corp 
Armour Sand Paper Works...... 
Armstrong-Blum LE @ 
Armstrong Bray 

Armstrong Bros. 

Arro Expansion Bolt Co.. 
Atkins & Co., E. C.. 


B 
Baldor Electric Co.... 
Barnes Co., W. O 
Beaver Pipe Tools. 
Bemis & Call 
Bethlehem Steel Co. 
Black & Decker 
Blackhawk Mfg. 
Bliss & Laughlin ; 
Bond Foundry & Machine Co.. 
Bonney Forge & Tool Works. . 
Borg-Warner Corp. 
Bristol Co. 
Brown & Sharpe Mfg. Co panes 
Bunting Brass & Bronze Co 

C 
Cameron Pump Div... 
Carborundum Co. 
Card Mfg. Co., 
Caterpillar Tractor C 
Chicago Eye Shield Co 
Chicago Pulley & Shafting Co 
Chicago Rawhide Mfg. Co........ 
Chisholm-Moore Hoist Corp 
Clark Bros. Bolt Co 
Clayton & Lambert Mfg. Co 
Clements Mfg. Co 
Cleveland Cap Serew Co 
Cleveland File Co... iki Asa 
Cleveland Twist Drill Co. nen 
Clipper Belt Lacer Co 
Clover Mfg. Co.. ‘ 
Coffing Hoist Co.. 
Columbian Vise & “Mfg. Co 
Columbus-McKinnon Chain Corp.. 


Darnell Corp. .... 

Dart Mfg. Co., E 

Delta Mfg. 

Deming Co. 

Desmond-Stephan Mfg. Co 
Dixon Valve & Coupling Co.... 
Dockson Co., C. H = 
Dodge Mfg. Corp. 

Donnelley & Sons Co., 
Duff-Norton Mfg. Co.. 


Eagle Mfg. 
Electric Blower 


Factory Management & Matnts name... 


Fairbanks Co. .. 

Faultiess Caster Corp. - 
Fiske Brothers Refining Co 
Fitler Co., Edwin H. 
Flexible Steel Lacing Co. . 
Ford Chain Block Div 


G 
Gardiner oe Co 
Gilmer Co., L. 
Globe Woven Beliing Co 
Goodrich Co., B. F. 
Greenfield Tap & Die Cusp 
Goulds Pumps 


Harper Co., H. M 

Harris & Co., Arthur. 
Hayes File Co 

Hazard Wire Rope Div. 
Hewitt Rubber Corp ae 
Holo-Krome Screw Corp.... 
Roper Corp., George D.... 


I 
Imperial Brass Mfg. Co... 
Independent Pneumatic Tool Co 


Indianapolis Brush & Broom Mfg. Co.. 


Ingersoll-Rand 
Ingersoll Steel & Dise Div 
Irwin Auger Bit Co 
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Jenkins Bros. 

Johnson Bronze Co 

Jones & Laughlin Steel Corp 
Jones Foundry & Machine Co., W. A.. 


K 
Keasbey & Mattison Co 
Kennedy Valve Mfg. Co.. 
Linear Packing & Rubber Co 


Link Beit Co 
Lonergan Co., J. 
Lufkin Rule Co.... 
Lunkenheimer Co. 


Manheim Mfg. & Belting Co 
Maurey Mfg. Corp 

McKay Co. 

Milwaukee Krush Mfg. 

Minnesota Mining & Mfg. 

Morse Twist Drill & Machine Co 


N 
National Industrial Distributors Found. 
National Twist Drill & Tool Co 
Nicholson File Co.... 


Osborn Mfg. Co.. 
Oster Mfg. Co 
Ottemiller Co., Wm. 


Paasche Air Brush Co 

Parker Co., Charles.. 
Parker-Kalon Corp. 

Phosphor Bronze Smelting Co.... 
Powell Co., 

Power Transmission Council... 
Preformed Wire Rope.. 


Q 


Quincy Compressor Co.. 


R 
Reading-Pratt & Cady Div 
Republic Rubber Co.... 
Republic Steel wp. . 
Ridge Tool Co. 
Robbins & Myers 


Safety Belt Lacer Co a 
Safety Equipment Service “Co 
Sampson Too Co.. 
Schieren Co., 

Sherman Mfg. Co., 
Shovel-Barrow Co 
Simonds Saw & Steel Co 
S K F Industries 

Skinner Co., M. B 
Skilsaw Ine. . 

Standard Pressed Steel 
Stanley Electric Tool Div 
Stanley Tools 

Stanley Works . i 
Starrett Co., L. 8S.. 
Stewart-Warner Corp. 
Strand & Co., A 


Thermoid Rubber Co... 
Thompson & Son Co. Henry , 
Toledo Pipe Threading Mackine ce 
Trimont Mfg. Co 

Triplex Screw Co......... 


Upson Walton Co 
Utica Drop Forge & Tool Corp 


Vv 
Van Dorn Electric Tool Co... — 
Victor Balata & Textile eee Co... 
Vincent Steel Process Co... ‘ 


w 
Watson-Stflman Co. 
Wells Mfg. Corp 
Wickwire Spencer Steel Co 
Wilbur & Williams Co... 
Williams Co., 
Winter Bros. 
Wood’s Sons Co., T. B 
Worthington Pump & Machinery Corp.. 


Y 
Yale & Towne Mfg. Co.... 
Yarnall-Waring Co. 














